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Premium Collection 
Troubles Expected 
To Be Less Severe 





Gradual Business Recovery and 
New Rule of E. U. A. Con- 
tributing Factors 


COMPANIES ARE INSISTENT 
Overdue Balances Being Reduced 


Steadily ; Companies and Agents 
Both Benefited 








While emphasis is placed repeatedly 
upon the moderate gains in premium in- 
come, continued decline in losses and 
steadiness of the security markets in dis- 
cussions centering around the favorable 
experience of 1934 and the outlook for 
1935 for fire insurance, another really en- 
couraging development is the improve- 
ment in the premium collection situation. 
Companies which were rather worried a 
couple of years ago now report that the 
volume of outstanding premiums earned 
but unpaid is being cut down steadily 
and that local agents generally are exer- 
cising much better control over the ex- 
tension of credit to assureds. 

Two principal factors are contributing 
to this favorable development. In the 
first place, gradual improvement in busi- 
ness conditions is permitting both agents 
and policyholders to liquidate in part 
their debts, including insurance bills; 
likewise the bitter experiences of the last 
few years have taught producers the folly 
of writing or renewing policies on merely 
the expectation of payment at some later 


date. In the second place, the insistence 
of the companies upon remittance of pre- 
mums has brought a marked change for 
the better. For some time the South- 
eastern. Underwriters Association has 
been enforcing successfully a rule of 
mandatory reporting of delinquent bal- 
ances and this rule has now been in op- 
eration in the Eastern Underwriters As- 
sociation territory long enough to dem- 
onstrate its real usefulness. 


Volunteer Action Eliminated 


Prior to last November the E. U. A. 
proceeded with a system of volunteer ac- 
tion on delinquent agents. If a sufficient 
tumber of companies in any agency de- 
cided that steps should be taken to en- 
lorce collection of past due accounts a 
committee of fieldmen was appointed to 
at. Otherwise nothing constructive was 
done usually. While this method was 
airly satisfactory it was subject to nu- 
merous abuses so that late last year the 
-U. A. voted for mandatory reporting. 
Following that action not only was there 
a1 immediate response in the form of a 
Substantial volume of premiums from 
gents who sought to escape supervision 
of their affairs by the companies, but 


likewise action was taken with respect to 
a fairly large number of agencies that 


(Continued on Page 20) 
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A FAIR REFLECTION 


(: ustomary at the beginning of a new year, 
the leading newspapers of the United States have within 
the last week published the opinions of financiers, econo- 
mists, and executives of large corporations concerning 
the outlook for improvement in 1935, and among them 
appeared the following statement by William A. Law, 
President of this Company. We think it is a fair reflec- 
tion of life insurance attitude:— 


The United States enters the new year in a much better condition 
than that which existed at the beginning of 1934 and with a brighter 
outlook for the future. I do not think anyone doubts that there has 
been a marked improvement in the business of the country and in the 
morale of the people. , 

In the last year experiments directed toward economic recovery and 
social stability have been carried further and new experiments have 
been undertaken. Some of them are sound and some of them are un- 
sound. No one, not even their originators, claims them to be the 
perfect solution of the problems that confront the country. But out 
of these ventures good points have emerged and weaknesses have been 
disclosed, so that, knowing from experience what is practical and what 
is not, we are in a position to move more confidently. 

One of the most encouraging indications for the new year is an 
evident disposition to place a larger share of responsibility for recovery 
upon industry and a willingness of industry to assume it. There are 
and will continue to be, of course, differences of opinion as to pro- 
cedure. Periods of recovery, however, are usually marked by such 
differences. 


THE PENN MUTUAL LIFE INSURANCE CO. 
PHILADELPHIA 


Independence Square 
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Remarkable Volume Of 
New Business Written 
At Turn Of the Year 


Many Agencies Report Record 
Business; Carries Over Into 
New Year 


SHOWS PUBLIC CONFIDENCE 


Money Taken Out of Strong Boxes 
To Buy Insurance; Rate Increases 
Minor Cause 











The closing days of 1934 were notable 
for the increased volume of applied for 
life insurance experienced by most agen- 
cies. That this new business, which at- 
tained surprising volume in some offices, 
was not due solely or even largely to 
rate increases by a few companies to 
become effective the first of the year 
is shown by the fact that the large vol- 
ume of new applied for business carried 
through into the new year. Also most 
agencies had the same experience wheth- 
er their companies were scheduled to 
make rate increases or not. 

At the meeting of the Life Underwrit- 
ers’ Association of New York City Tues- 
day evening it was announced that thir- 
ty-one agencies had reported applied for 
new business in December amounting to 
$84,668,000 on applications totaling 8,467. 

Shows Restored Confidence 

Julian S. Myrick, manager of the Mu- 
tual Life office at 57 William Street, New 
York, states that his agency had the larg- 
est applied for business of its entire his- 
tory in December with 1,183 applications 
for a total of $15,265,878. Commenting 
on this general influx of new business, 
Mr. Myrick said: 

“This was brought about mainly by the 
confidence that the insuring public have 
in the life insurance companies, besides 
a sight readjustment in annuity rates 
and some of the company’s policy con- 
tracts. The agents found that many peo- 
ple had money and were ready to invest. 

“In many instances, large amounts of 
cash were taken from safe deposit boxes 
and turned in for the purchase of annu- 
ities. 

“It would appear from this indication 
that the year 1935 should be a favorable 
one not only for the life insurance busi- 
ness but for all other sound business, 
for there is certainly an underlying con- 
fidence which will cause gradual im- 
provement and betterment of conditions. 
It would also appear that there is no 
widespread expectation of currency in- 
flation.” 

Experience of Some Agencies 

Another instance showing the remark- 
able volume that rolled up during the 
year end period and carried through into 
the new year is the experience of the 

(Continued on Page 12) 
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MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


ROSWELL E. FISHER, MANAGER 


100 E. 42d St. 


DIRECTLY OPPOSITE GRAND CENTRAL’ STATION 
ASHLAND 4-8610 


— Organized Service— 


THE KEANE-PATTERSON AGENCIES 
225 W. 34th Street New York City 
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Unemployment Reserves, Not Insurance, 


Considered By 187 Local Forums 


At 187 luncheon forums on unemploy- 
ment insurance held on Monday in that 
many cities throughout the country there 
was no sentiment expressed that insur- 
ance companies should attempt to write 
such a coverage. The meetings were held 
under the auspices of the Retail Mer- 
chants Committee for Study of Unem- 
ployment Legislation. Although many 
of the speakers used the expression 
“unemployment insurance” the favored 
phrase was “unemployment reserves,” in- 
dicating a conviction that the plans under 
consideration are not truly insurance 
plans, in the same sense as other phases 
of what is commonly considered to be 
social insurance ; that is, workmen’s com- 
pensation, group life, accident and health, 
old age pensions and maternity insur- 
ance. 

Among the guests of honor at the New 
York luncheon head table was Roderic 
Olzendam, research director of the Met- 
ropolitan Life and who was one of those 
who prepared the company’s notable and 
widely quoted reports on foreign unem- 
ployment insurance plans. 

The luncheon forums voted as to 
which proposed plans of unemployment 
legislation they considered the soundest. 
The retail merchants’ committee has 
been in existence for some time, under 
the chairmanship of Samuel Reyburn, 
president Associated Dry Goods Corp. 
of America, which controls Lord & Tay- 
lor and owns James McCreery & Co., 
two of New York’s leading department 
stores. 


Recognize Imminence of Unemployment 
Action 

The committee has been skeptical as 
to the advisability of unemployment in- 
surance, having made studies of such 
plans in force abroad, especially in Eu- 
rope and Great Britain. Its present po- 
sition is that some form of unemploy- 
ment legislation is imminent and that 
whatever form is adopted by state or 
federal legislation should not be a hasty, 
politically conceived plan but one which 
has been thoroughly studied and its ef- 
fects on business carefully weighed. 

This point of view was expressed by 
four business leaders who made ad- 
dresses over the radio, and though they 
were divided as to the best plan they 
were united in pointing out that steps 
taken must be taken with caution. 

Four ballots were submitted to the 
luncheon forums. One called for contri- 
butions from employer, employe and 
State; another from employer and em- 
Ploye; a third from the employe only. 
All three of these carried preferences as 
to how reserves should be set up; in a 
State-wide pool; pooled by an industry 
or group of industries; segregated by 
individual employers. A supplemental 
ballot carried the proposal of the Na- 
tional Association of Manufacturers for 


By C. V. Lindley 


Federal machinery to supplement any of 
the three foregoing plans. 

A resolution was presented and adopt- 
ed at the forums, appointing committees 
of three merchants from each group, to 
advise state legislatures having unem- 
ployment bills under consideration; also 
delegates to a national conference, to 
similarly advise the Federal government. 

In part the resolution said: 

“Unemployment legislation is immi- 
nent. The President and many governors 
are recommending action. It is expected 
to be one of the first bills considered by 
the convening state legislatures and the 
Congress of the United States. Many 
social, labor and economic groups have 
united with proposals to be presented to 
these governmental agencies. 

“There are great divergences of opin- 
ion not only on the principles of the leg- 
islation, but as to specific details. Eco- 
nomically practicable and socially just 
laws for the nation as a whole are nec- 


essary to assure success of a program 
that will not retard recovery.” 


New York, Boston, Chicago and San 
Francisco Broadcast 

The 187 forums were linked together 
by a National Broadcasting Co. radio 
program. Speakers were Mr. Reyburn 
from the New York City forum in the 
grand ballroom of the Hotel Pennsyl- 
vania; Lincoln Filene of Wm. Filene’s 
Sons Co. and noted student of social leg- 
islation, speaking from the Boston meet- 
ing; E. P. Hohlman, associate professor 
of economics, Northwestern University, 
from the Chicago forum, and A. B. C. 
Dohrmann from San Francisco. 

Some of Mr. Filene’s points were: 
“We are at a time when we cannot post- 
pone some constructive action on unem- 
ployment compensation. We now know 
that those countries that started unem- 
ployment compensation plans years ago 
have a buffer against want and distress, 
and have saved both needless misery and 


Employe Must Be Chief Contributor 


To Unemployment Assistance Fund 


Conclusion of H. H. Wolfenden, Consulting Actuary, in 
Report to Canadian Life Officers’ Association; Material 
' Published as Book 


The Canadian Life Insurance Officers’ 
Association has had for several years the 
services of a consulting actuary, Hugh 
H. Wolfenden, to study social insurance 
and unemployment fund developments 
throughout the world. His report to the 
association on the latter subject has been 
published by the MacMillans in Toronto, 
Canada, as a book under the title, “Un- 
employment Funds, a Survey and Pro- 
posal,” which contains the conclusion 
that the individual should be the prin- 
cipal contributor in any manner of fund 
which provides for his economic secur- 
ity, with lesser contributions by the em- 
ployer and the state. Furthermore, he 
is convinced that the name “unemploy- 
ment insurance” cannot fairly be applied 
to any such fund. His own proposal is 
for an Unemployment Assistance Fund. 

Mr. Wolfenden makes a survey of ex- 
isting plans in Europe, the United States 
and Canada. In his proposal Mr. Wolf- 
enden outlines a plan of three parts in 
which the employe is the principal con- 
tributor since after all he is providing 
for his own security. In part one of the 
plan the employer encourages the em- 
ploye’s contribution by matching his pay- 
ments to build up an Unemployment As- 
sistance Fund; in the second part the 
state matches the employe’s contributions 
to form a separate fund-called the Em- 
ploye’s Saving Fund; and the last. fund 
is maintained by the State for purpose 
of relief when the employe has exhausted 
his own resources. 

Through -this proposal.the author an- 
swers the contention of the two schools 
which contend on ore side that the em- 


ployer is responsible only for its “stable” 
employes and that all others should be 
looked after if necessary by society— 
and the other which maintains that the 
employer has an interest rather than a 
responsibility and that the real responsi- 
bility rests upon the individual both with 
respect to provision for unemployment 
and for all the various contingencies 
which may interfere with that individu- 
al’s capacity to earn a living. 

Mr. Wolfenden’s plan is a compromise 
in which the employer, the employe and 
the State are all contributors but the 
burden of responsibility lies with the em- 
ploye and his efforts are encouraged and 
assisted by the employer and the State. 

In support of this contention the au- 
thor says, “The citizenship which we en- 
joy imposes upon each individual cer- 
tain minimum obligations of such a na- 
ture that we cannot demand the maxi- 
mum by way of protection without giv- 
ing an adequate minimum return. The 
plan should therefore be, at least, con- 
tributory and the employe should be will- 
ing to sign a declaration setting forth 
his realization of the obligations which 
he undertakes in becoming a party to 
the plan. Thus obligations would be im- 
posed upon all and irresponsibility would 
be discouraged.” 


Three Separate Funds 
Furthermore the author says in be- 
half of his proposal, “One distinguishing 
characteristic of this general proposal is 
that whereas the employer, the employe 
and the State all contribute they do so 
(Continued on Page 13) 





New British System 

It was announced this week in Great 
Britain that under the new system of 
unemployment assistance the country 
would take care of every able-bodied 
wage earner out of work, whether in- 
sured or not, who normally earns less 
than $25 a week. About 17,000,000 
wage earners, representing about 34,- 
000,000 people in the population of 
45,000,000, are under the scope of the 
new Unemployment Assistance Board. 
They are guaranteed government as- 
sistance for an indefinite period, the 
only restrictions being that they must 
be between 16 and 65, make real ef- 
forts to find work and normally earn 
less than $25 weekly. 











vast sums of 
doles. 

“Tt does not follow, however, that we 
should copy plans suited to foreign con- 


ditions. 


money in demoralizing 


Cannot Formulate Actuarially Sound 
Plan, Filene Says 


“Because we lack facts about the 
amount of unemployment both today and 
in normal times, we cannot formulate an 
unemployment insurance plan that will 
be actuarially sound. I therefore favor 
compulsory unemployment reserves by 
state law, with individual company funds, 
held by the state, with no compulsory 
contributions by employes, and with no 
contribution from the state except ad- 
ministration expense. I favor the prin- 
ciple of the national Wagner-Lewis bill 
to secure uniform state action, eliminate 
competitive disadvantages and make na- 
tional minimum standards. 

“Reserves are preventive, not just a 
remedy. Instead of accepting unemploy- 
ment as inevitable and providing a new 
community chest at everybody’s expense, 
the reserve principle vigorously attacks 
the evil at its source—irregular employ- 
ment—and localizes the cost.” 

Beardsley Ruml, treasurer of R. H. 
Macy & Co., stated at the New York 
meeting : 

“Those who have been championing 
the cause of unemployment insurance for 
years have been particularly emphatic in 
recent months that such reserves are not 
a panacea that will correct the economic 
situation which causes unemployment. 

“Unemployment reserves do provide an 
orderly way of meeting the initial impact 
of unemployment for many individuals.” 

A statement by George H. Houston, 
president of the Baldwin Locomotive 
Co., said in part: 

“New and additional burdens arising 
from unemployment compensation costs 
concentrated wholly on industry will fur- 
ther increase costs and selling prices, 
particularly of durable goods, thus fur- 
ther diminishing the already much re- 
duced demand for them and the volume 
of marginal employment afforded by 
them. 

“We must use great care and delibera- 
tion in studying this difficult question of 
unemployment relief. Undue haste in 


trying to reach a solution will do more 
harm than good.” 
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Two New General Agents 
For New England Mutual 


PROVIDENCE AND PITTSFIELD 





C. Harvey Stull Appointed in Rhode 
Island; W. B. Robbins in Mass.; 
O. F. Haffner Supervisor 
The New Englz nd Mutual Life has ap- 
pointed two new general agents—C. Har- 
vey Stull in Providence and Winthrop 
B. Robbins at Pittsfield. It has also ap- 
pointed Oscar F. Haffner supervisor at 

Pittsfield. 
Mr. Stull succeeds Robert C. Hunt, re- 
signed. Mr. Stull is a native of Torring- 





C. HARVEY STULL 


ton, Conn., and a graduate of Phillips 
Exeter Academy and the Bentley School 
of Accounting and Finance; was for 
some years with the General Electric Co., 
joining that organization after a broad 
business experience. Two years of the 
General Electric connection were devot- 
ed to an elaborate study of employe ben- 
efits, a statistical investigation that 
helped pave the way for the famous 
Swope plan. About two years ago he 
joined the New England Mutual. 
Winthrop Robbins, the new Pittsfield 
general agent, is a native of Newton Cen- 
ter, Mass. After twelve years in com- 
mercial business he decided in 1921 to 





WINTHROP B. ROBBINS 


enter life insurance. He was a success- 
ful producer in Hartford, was sent to 
Springfield as a supervisor in 1924, and 
became manager of that agency the next 
year, a post he held until resigning to 
take his new position with the New Eng- 
land Mutual. 





























Still Keeping the Faith 


Eight years ago last September, The Northwestern 
Mutual Life Insurance Company issued a Credo, and it has 
republished it annually ever since. The Company STILL 
BELIEVES: 


That the business of Life Insurance is essentially one of 
trusteeship, and therefore it should not be commercialized. 


That exact equality of obligation, benefit, and service to 
each policyholder is necessarily implied in the relationship 
between policyholder and Company. 


That equal standards of selection ought to be applied to 
all applicants for Life Insurance, if mutuality and equality 
are to be preserved; that to require a medical examination of 
some policyholders and not of others, without segregation, 
is out of harmony with this principle. The Northwestern, 
therefore, does not, and will not, do a non-medical business. 


That to include health and accident features in the con- 
tracts of some policyholders, without segregation, and at less 
than self-supporting rates, results in discrimination; that the 
cost of these features is still unknown; that they inject un- 
certainty into the business and produce controversies that 
should be avoided. The Northwestern, therefore, never 
adopted the disability annuity and double indemnity features. 


That its low first year lapse rate and its large “repeat 
orders” from policyholders, exceeding fifty per cent per 
annum of its new volume, result from its simple, clear, and 
definite contracts and the intelligent, responsible, personal 
selling and service of its agents. 


That each policyholder needs, and is entitled to, a service 
that can be obtained only from personal negotiations with a 
competent and responsible agent; that wholesale and mass 
selling of Life Insurance tends to minimize the efficiency of 
agents and eventually to eliminate them, thereby resulting in 
loss of service to policyholders to their dissatisfaction. The 
Northwestern, therefore, never adopted the so-called 
“Group,” “Payroll,” “Salary Deduction,” or other wholesale 
and mass selling plans. 


That it has a deep and binding obligation to the 600,000 
or more men and women who are its present policyholders; 
that to admit applicants who do not measure up to estab 
lished standards into equal participation would be unfair; 
that volume, in excess of an amount sufficient to keep the 
Company healthy and serviceable, is of no important conse- 
quence to policyholders. The Northwestern, therefore, will 
not forget its obligation or covet volume. 


That if future results to its policyholders are to be as 
satisfying as in the past, the Company must adhere to the 
standards expressed in this statement of principles, and that 
to abandon them would necessarily increase the cost of its 


insurance. The Northwestern WILL NOT abandon its 
standards. 





THE NORTHWESTERN MUTUAL 
LIFE INSURANCE COMPANY 


Milwaukee, Wisconsin 
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T. M. Riehle Defines 
“Chiseler” of Insurance 


ADDRESSES N. Y. SUPERVISOR; 





Restriction Movement Aimed at Tho 
Earning Living in Other Businesses 
But Writing Insurance 





A definition of what constitutes , 
“chiseler” into the life insurance busines 
was given by Theodore M. Riehle, pres. 
ident of the National Association of Life 
Underwriters, in addressing the Life Sy. 
pervisors Association of New York ata 
luncheon meeting Tuesday. A “chiseley” 
is a person who is making a living in, 
business not connected with insurance 
but who nevertheless writes a certain 
amount of insurance, usually by virtue 
of his full-time position, and collects the 
commission. 

Mr. Riehle was explaining at whom the 
present agitation for restrictions jg 
aimed. This has been subject to mis. 
understanding at times. He named three 
types of business he considers legitimate 
from the life supervisor’s angle in Ney 
York City: full time, surplus business 
that is truly surplus and not odds and 
ends, and brokerage business from those 
general insurance men who have definite 
arrangements with a particular agency, 

In his capacity of national president 
Mr. Richle pointed out that the National 
Association recognizes the importance of 
the supervisors’ associations of New 
York and several other cities and that 
supervisors have a session of their own 
at the annual convention. 

In predicting good business ahead for 
this year he used an aviation simile: 
“We've a tail wind behind us for 1935.” 





U. S. Life Announces New 


Rates of Policy Premiums 


The United States Life has issued a 
new set of premium rates which went 
into effect on January 1. Due to the 
recent downward trend of interest rates 
the premiums in general are slightly 
higher than before. The United States 
Life issues non-participating contracts. 
The cash option at maturity on the en- 
dowment annuity policy has been in- 
creased, as are some of the cash values. 
Under other forms the cash values re- 
main as before. 

The company states: “In common with 
a trend of most companies we have ad- 
justed our rates to a new experience 
basis; the coverage ceases at the age 60. 
In several instances our rates are reduced, 
particularly under limited payment poli- 
cies. Accident rates are quoted for pre- 
ferred risks, for medium and _ special 
hazards the rates are one and one- -half 
and two times the preferred rate.’ 





EQUITABLE SOCIETY MEETINGS 





Managers in Session at Atlantic City 
This Week; Central and Western 
Conventions Planned 
The Equitable Society has been hold- 
ing its annual convention of agency 
managers from the eastern and Greatef 
New York departments in Atlantic City, 
for three days this week. The company’s 
meetings of agency managers are hel 
at different times in three sections of the 
country this month. W. W. Klingman, 
vice-president, will attend each of the 

three conventions. 

At the Atlantic City meetings on Jan- 
uary 9, 10 and 11 F. B. Runyon, super- 
intendent of agencies in the eastern de- 
partment, and H. C. Nolting, superin- 
tendent of the Greater New York de- 
partment, were in charge of the sessions. 

At -French Lick, Ind., on January }4, 
15 and 16 W. M. Rothaermel, superin- 
tendent of the central department, and 
H. J. Rossman of the southern depart- 
ment will supervise the sessions. W. 
Glines, superintendent of the wester 
department, will be in charge of the 
meeting at Santa Barbara, Cal., on Jan- 
uary 21, 22 and 23. 
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Chairman E. I. Low Tells of Home Life 


Financial Statement Gains Last Year 


The preliminary seventy-fifth annual 
statement of the Home Life of New York 
was made public yesterday by Ethelbert 
Ide Low, chairman of the board, showing 
material gains in important items. 

Total admitted assets are now over 
$81,500,000, a gain of over $2,000,000 over 
the previous year’s total of $79,503,238. 

The cash balance at the close of 1934 
was $2,298,000, an increase of 39% over 
the 1933 figure of $1,643,000. Cash and 
U. S. Government bonds totaled $5,094,- 
000 at the close of 1934, as compared with 
the 1933 total of $4,295,000. 

Real estate has been valued on the 
basis of current appraisals on a conserv- 
ative basis, and all unamortized bonds 
and preferred stocks are carried at actual 
market values as of December 31. After 
writing off these losses, the unassigned 
surplus is over $3,200,000, the largest in 
the history of the company. 

Total premium income for 1934 was 
$12,285,000, a gain of 15% over the 1933 
total of $10,661,000. 

Total interest and rent income showed 
a material gain, in spite of the increased 
properties held under foreclosure, being 
$3,746,000 in 1934, a gain of 8% over the 
1933 figure of $3,474,000. 

Cash paid out for policy loans during 
the year totaled $1,712,000, which was 
40% below the 1933 figure of $2,858,000 
and 65% below the 1932 figure of $4,934,- 
000. Cash received in repayment of pol- 
icy loans in 1934 was $643,000, nearly 





Life Presidents Confer With 
Jesse Jones and J. A. Moffett 


Several presidents of life insurance 
companies held a conference with Jesse 
H. Jones, chairman of R.F.C., and 
James A. Moffett Federal Housing Ad- 
ministrator, in the office of Frederick H. 
Ecker, president of the Metropolitan 
Life, last week. The meeting was an 
outgrowth of the address before the 
Presidents Association in December of 
John H. Fahey, chairman of H.O.L.C. 
who urged co-operation of the insurance 
lending institutions with the government 
efforts such as that of H.O.L.C. The 
presidents who were present in addition 
to Mr. Ecker were: Edward D. Duffield, 
Prudential; Thomas A. Buckner, New 
York Life; Thomas I. Parkinson, Equi- 
table Society; and L. Edmund Zacher, 
Travelers. 





Conn. Mutual Writes Policy 
To Mature.in January, 2000 


_ The Connecticut Mutual has written 
its first policy to mature in the twenty- 
first century. On January 5, 2000, the 
proceeds of the policy are scheduled to 
be paid in the form of a guaranteed in- 
come for life. This contract, one of the 
Connecticut Mutual’s guaranteed endow- 
ment annuities, was written on a baby 
boy, two months of age, whose age ac- 
cording to the insurance method of fig- 
uring was “zero.” The contract calls 
for a guaranteed life income beginning 
at age 65. 





HOOPER BALTIMORE MANAGER 





Appointed by Provident Mutual to Suc- 
ceed R. H. Walker, Resigned; Gen- 
eral Agent and Teacher 


J. Henry Hooper has been appointed 
manager for the Provident Mutual Life 
in Baltimore. He succeeds Robert H. 
Walker whose retirement due to illness 
Was announced last week. 

Mr. Hooper, a graduate of John Hop- 
kins, has been active in Baltimore life 
Insurance circles since 1923 both as per- 
sonal producer and_ general agent. 
During 1928-29 he taught in the night 
courses of the University of Baltimore. 





twice the 1933 figure of $386,000 and just 
twice the $321,000 of 1932. Total sur- 
render values on policies surrendered in 
1934 were $4,235,000, which was 22% be- 
low the 1933 figure of $5,412,000. 

During the year $920,000. was left with 
the company by policyholders for option- 
al settlement distribution, compared with 
$586,000 in 1933. 

New business paid for during 1934 to- 
taled $33,111,393, a gain of 26.5% over the 
1933 total of $26,175,599. 

Total insurance in force at the close 
of the year was $351,660,186, compared 
with $358,552,676 at the close of 1933. 

During December the company paid 
for $3,452,372, the largest month’s busi- 
ness since 1931 and a gain of 45% over 
December, 1933. For the first week in 
January the company reported a gain of 
86% over the same week last year. 


Planned Estate Results 
Given by J. A. Fulton 


HOME LIFE PRODUCTION PLAN 








Increased Volume Per Agent and Other 
Advantages From Use of New 
Method 





James A. Fulton, president of the Home 
Life of New York, has made a prelimi- 
nary tabulation of some of the com- 
pany’s annual statement figures to illus- 
trate the effectiveness, from every angle, 
of the “Planned Estate” program which 
the agency organization of that company 
has been using the past year. Mr. Ful- 
ton said: 

“During 1934, our field organization, re- 
duced 15% in personnel, but selected for 
and trained in the professional Planned 
Estate program, paid for 26.5% more busi- 
ness than in 1933. On a pro-rata man- 
power basis, that is a 50% increase for 
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1934 per man. That tells a story of sales 
results. 

“We find that one very definite result 
of this program has been the increase 
in average sale. At a time when a gen- 
eral decrease in policy size is in order, 
our men have had their picture reversed 
and in 1934 their average policy size in- 
creased from $3,945 to $4,107 or 4%. The 
significance of that is that the 50% gain 
per man was not effected by mass attack 
but by more effective approach. It was 
not so much a matter of more sales as 
more effective sales. 

“Within the short period of operation 
this plan has already had its effect on the 
general company activities. During 1934, 
the first full year of Planned Estate ac- 
tivity, we had an increase of 57% in the 
amount left with the company for distri- 
bution under optional settlements. These 
are funds that are operating under 
Planned Estates—and they will prove the 
best advertising possible for still more 
Planned Estates. 

“There is another field of activity 
where we believe a direct influence has 
already been felt—in the matter of con- 
servation. This cannot be positively 
traced to Planned Estate activity, but 
the results are so distinct and, in some 
regards, so greatly at variance with gen- 
eral experience, that there seems to be a 
definite relationship. During 1934, the 
company’s lapses decreased 22% from the 
1933 total. We know that some lapses 
specifically, were prevented by Planned 
Estate work—and we feel that such a 
gratifying reversal of direction as a 22% 
cut reflects in a large degree the general 
program. Planned Estates selling has 
proven itself both as a field and as a 
company aid.” 

Cameron on Policy Loans 

An interesting analysis of the recent 
trends in policy loans and lapses has 
been made by W. J. Cameron, vice-presi- 
dent and actuary of the Home Life of 
New York, based on that company’s ex- 
perience of the past three years. 

Mr. Cameron pointed out that the cash 
paid out for policy loans in 1934 by the 
Home Life totaled $1,712,000, which is 
40% below the 1933 total and 65% below 
the 1932 total. Thus the 1934 cash loans 
were only about one-third of those made 
in 1932. Mr. Cameron said: 

“The peak in policy loans for cash was 
in June of 1932, when the company paid 
out $587,000 in the one month for this 
single item. They held very consistently 
to one-third million or more during the 
last half of 1932 and until the moratorium 
was declared by the states in March of 
1933. That month, even with the mora- 
torium curb, slightly under a quarter of 
a million was paid out and during the 
balance of 1933 loans held very closely to 
that mark every month. 

“With the opening of 1934, however, 
there was a material improvement, cash 
loans dropping to $173,000 in January and 
$134,000 in February—less than one- 
fourth the total of the peak month. Dur- 
ing the remainder of 1934 the highest 
month’s total was $157,000 and in Novem- 
ber and December the figures were re- 
spectively $119,000 and $124,000. It is in- 
teresting to note that the total of- the 
last four months of 1934 is less than that 
one month tota! of June, 1932. 

“The past three years have seen the 
total of outstanding policy loans reduced 
nearly $2,000,000 or nearly 10%, from $21,- 
475.000 at the end of 1932 to $20,824,000 
in 1933 and $19,524,000 in 1934. 

“During 1934 the total of premiums 
paid by loans was also materially re- 
duced, from $2,280,000 to $1,640,000, a de- 
crease of over 25%. 

“This three-year period has seen a very 
definite reversal of the lapse trend. In 
1934 total surrender values of policies 
surrendered were $4.235,000—which was 
22% less than the 1933 total, which, in 
turn, was materially below the 1932 total 

“One further item is of interest—the 
cash repayment of policy loans. Here 
again, 1934 saw a marked improvement. 
The total of cash received in repayment 
of such loans was $643,000 or nearly 
twice the total of 1933, which was $386,- 
000. The 1932 total was $321,000.” 
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N. y. ae n ™ iene 
Two-Day Sales Course 


TO BE ON JANUARY 18 AND 19 
Prominent Group of Speakers on Fac- 
ulty; Designed to Meet Pres- 
ent Conditions 








A selling course presented by some of 
the most prominent and experienced 
teachers in the business will be conduct- 
ed under the direction of the Life Un- 
derwriters Association of New York City 
on January 18 and 19 at the Metropoli- 
tan Life auditorium here. The course 
is being given in answer to the many 
requests received after the successful 
course of last year. Unlike the recent 
Sales Seminar the lectures will follow a 
ple unned program of co-ordinated materi- 
al designed to meet present day prob- 
lems. 

Among the faculty for the course are 
two men who have not served here in 
that capacity previously. They are C. 
Preston Dawson, production manager, 
Beers agency, New England Mutual, and 
Leroy N. Whitelaw, educational director, 
McNulty agency, Prudential. Mr. White- 
law is an instructor in life insurance at 
Columbia University. Vincent B. Coffin, 
superintendent of agencies, Connecticut 
Mutual, will summarize each meeting 
and comment as the course goes on. Mr. 
Coffin is a former director of life insur- 
ance training at New York University. 

Classes will be conducted from 9:30 to 
4:¥% on Friday, January 18, and during 
Saturday morning. The program has 
been arranged by Ralph G. Engelsman, 
general agent, Penn Mutual, and James 
Elton Bragg, general agent, Guardian 
Life. Both men have taken an important 
part in the life insurance training course 
at New York University and will be on 
this program. 

Others who will address certain of the 
sessions are Henry E. North, second 
vice-president of the Metropolitan Life, 
who will speak on “1935 as I See It”; 
Dennis Brandon Maduro, counsel, Life 
Underwriters Association, and a lecturer 
on the C. L. U. course at New York 
University, who will discuss “Life Insur- 
ance Through the Law,” and Leon Gil- 
bert Simon, Equitable Society, and one 
of the country’s authorities on business 
insurance, w ho will discuss “Bigger Busi- 
ness C ases.’ 

Elles M. Derby, executive manager of 
the New York Association, Hotel Penn- 
sylvania, is in charge of registrations. 





Conn. Mutual Increases 
Dividend Scale 10% for 1935 


The Connecticut Mutual board of di- 
rectors has voted an increase of about 
10% in dividends for 1935. The board 
authorized preliminary calculations to be 
made on this scale in December, and now 
has formally adopted the increase. It is 
estimated that $4,400,000 will be paid to 
Connecticut Mutual policyholders during 
1935 compared with $4,000,000 last year. 

The board further voted a rate of 44% 
interest on dividends left with the com- 
pany to accumuiate and funds left in the 
hands of the company on optional settle- 
ments. Interest to be credited in 1935 
on money deposited with the company in 
its advance premium deposit fund to pay 
fture premiums, will be at the rate of 
4%. 


GUARDIAN’S 75TH YEAR 





Diamond Jubilee Convention to Be Held 
in New York City July 17-19; Ber- 
muda Trip to Follow 

The Guardian Life of America will cel- 
ebrate its seventy-fifth anniversary this 
year and will hold a diamond jubilee con- 
vention at the Waldorf-Astoria in New 
York July 17, 18 and 19. For three days 
those representatives from the field who 
qualify will meet for sales educational 
periods, with many social features in ad- 
dition. On July 20 the members of the 
President’s Club will sail on one of the 
Furness Bermuda liners, returning to 


New York July 25. 
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American Life Convention 
Annual Meeting Oct. 7-11 


The 1935 annual meeting of the Amer- 
ican Life Convention will be held at ‘~ 
Edgwater Beach Hotel, Chicago, Oct. 
to 11, Colonel Charles B. Robbins, mana- 
ger and general counscl has announced. 
More careful selection and training of 
agents, development of higher profes- 
sional standards in the field, matters of 
finances and investment, legal problems 
which are an out-growth of the hard 
times and changing economic order, are 
among probable topics. 

The meeting will be the first opportu- 
nity which many member company offi- 
cials will have to visit the new American 
Life Convention headquarters office on 
the thirty-first floor of the Carbide & 
Carbon Building, Chicago. 

The meeting of the Leeral Section will 
start the week Oct. 7, continuing through 
Tuesday, the 8th. The Financial Section 
will meet Tuesday. As usual the general 
session which will start Wednesday “cn 
9 and continue through Friday, Oct. 
will draw a great number of ee 
officials to take part in the discussions 
on current problems. The Industrial Sec- 
tion will convene at 1:30 P. M., Thurs- 
day, Oct. 10 Another of the annual fea- 
tures which is largely attended is the 
Agency Section meeting, which will be 
held as a part of the morning program 
of the general session Friday, Oct. 11. 
The executive session of the Convention 
will be held that afternoon. 


COLORFUL RATE BOOKS 

New rate and reference books of the 
Travelers, just issued, have been attract- 
ing extra attention due to their unusual 
make-up and color. The limp leather- 
ette bindings are colored light green for 
the life rate book and soliciting manual 
and light tan for the reference manual. 
No wording of any kind appears on the 
covers. The books are of the loose-leaf 
type and thumbing is accomplished not 
by the use of cuts in the paper but by 
black marks on the edge of the pages. 





General American Assets 
Reported at $123,260,846 


FIRST REPORT FO! FOR FULL YEAR 





Liens Reduced by $3,233,312, Statement 
Shows; Old Debts Now 
Paid Off 





The first full-year financial statement 
of the General American Life shows that 
the company on December 31, 1934, had 
$123,260,846 of admitted assets, of which 
$5,162,648 was a cash balance and $3,- 
864,174 was in direct or fully guaranteed 
obligations of the United States Gov- 
ernment. 

This financial showing was achieved 
by the company subsequent to the com- 
plete liquidation last May of the debt 
of $7,163,858.99 which the General Amer- 
ican Life assumed on September 7, 1933, 
when it purchased the assets and business 
of the Missouri State Life. As of De- 
cember 31, 1934, the General American 
Life had not borrowed, having fully paid 
off all of the Reconstruction Finance 
Corporation and bank debts formerly 
carried by the Missouri State Life. 

In November President Walter W. 
Head estimated that on December 31 the 
company would be able to reduce the 
liens against certain of the Missouri State 
policies of approximately $3,000,000. The 
actual figure as shown in the report is 
$3,233,312. 

Policy and other insurance reserves to- 
tal $114,510,263. Real estate mortgage 
loans are $19 251.248. The bond total, all 
classes, is $18,345,334. 

During 1934 the agency forces of the 
General American Life submitted appli- 

cations for new insurance on the lives 
of 24,868 persons. 


POMEROY PRODUCTION 
Production of the Reynolds Pomeroy 
agency, Provident Mutual in New York, 
was $617,800 in December. 
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T. T. Pond A General Agent 
For Home of N. Y. in Boston 





THOMAS T. POND 


Thomas Temple Pond has been ap- 
pointed a general agent for the Home 
Life of New York in Boston. He has 
been manager for a branch of the Home 
Life there, and this branch office will be 
the nucleus of the new general agency. 

Mr. Pond is a native of Boston and 
a graduate of Harvard. He began as an 
agent with the Paul Clark agency of the 
John Hancock in 1924. Four years later 
he went with the Gilmour, Rothery & 
Co. office in Boston as manager of their 
life insurance department. ‘In 1930 he 
went with the Massachusetts Mutual and 
in 1933 joined the Home Life of New 
York as manager of one of its branch 
offices. The general agency will be lo- 
cated at 201 Devonshire Street. 

This agency will be in addition to the 
HHome Life general agencies of Warren 
H. Preble and Tressler W. Callihan. 





A. L. C. Special Bulletin on 
Radford Frazier-Lemke Test 


Constitutionality of the Frazier-Lemke 
farm mortgage moratorium act is expec- 
ted to receive its first test before the 
United States Supreme Court in the case 
ot William W. Radford, Sr., debtor, of 
Christian County, Ky., it is stated in a 
special bulletin of the American Life 
Convention of Chicago sent out by Col. 
Charles B. Robbins, manager and gener- 
at counsel. Decisions so far stand about 
equally divided on the question of consti- 
tutionality of the act. 

The United States Circuit Court of 
Appeals, Sixth Circuit, Cincinnati, has 
just heard the Radford case on appeal 
from decision of Federal District Judge 
Dawson of Louisville upholding the act. 
Judge Dawson stated that some provi- 
sions of the act appeared “unfair to credi- 
tors and unwise even as to farmer debt- 
ors, for it inevitably closes to them all 
private sources of long-time credit.” It 
is anticipated that the case will be de- 
cided soon by the court of appeals. 

The bulletin also contains the opinion 
just rendered by Federal District Judge 
Fred M. Raymond, Western District of 
Michigan, Southern Division, in re Min- 
nie Oetman, debtor. He found the act 
“not free from doubt.” 





WOLFSON AGENCY BREAKFAST 


The annual breakfast meeting of the 
S. Samuel Wolfson agency, Berkshire 
Life, was held in the Empire State Club, 
New York, on January 3. Guests from 
the home office included Harrison L. Am- 
ber, vice-president; Dr. Frank Harnden, 
medical director, and Louis B. Hender- 
shot, manager of agencies. 





W. A. M. SMITH DEAD 
W. A. M. Smith, manager for the Mu- 
tual Life of New York in Seattle until 
his retirement in 1930, died last month. 
He joined the company as a representa- 
tive in 1892. 
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ral J. King 45 Years An Insurance 


Agent; Herman Robinson Gives Dinner 
By W. L. Hadley 


If you were in quest of the grand man 
of life insurance in the vicinity of 565 
Fifth Avenue, New York, it is a thou- 
sand to one shot that you would find 
him in the person of Herman Robinson, 
general agent of the Travelers at that 
address. He is one of the most loved 





Herman Robinson and Samuel J. King 


general agents and the reason for the 
fine esteem in which he is held is that 
he is always doing something for some- 
body else. 

The latest addition to his generosity 
was found in the testimonial dinner ten- 
dered to Samuel J. King to commemorate 
Sam King’s forty-five years of faithful 
service devoted to the life insurance bus- 
iness, held in the small ballroom of the 
Plaza Hotel last Friday evening, which 
was attended by fifty folk including the 
guest of honor’s eldest brother, Harry 
King, of Washington, D. C., and his son, 
Phil King, who love him and regard him 
as a great inspiration in their work. 

And well may they respect him for 
both his personal qualities and his ability 
as a producer. For this same young vet- 
eran of forty-five years stepped right out 
in front of the Travelers production 
forces in the recent test campaign con- 





NO RUSSIAN OBLIGATIONS 





Seizure of Assets There by Soviet Invali- 
dated 6,000 Contracts of Equitable 
Society in That Country 

Seizure by the Soviet government of 
Equitable Society assets in that country 
released the company from claims under 
the policies in force there, it has been 
held by the Court of Appeals of New 
York, which has reversed the decision 
of lower courts. The opinion was writ- 
ten by Judges Frederick E. Crane, who 
on January 1, became chief judge of the 
court. He held that since the Soviet 
had made it impossible for the Equitable 
to carry out its contracts in Russia the 
company’s 6,000 policies in that country 
were no longer in force. The action 
was Started against the Equitable by 
G. Frank Dougherty of New York on 
behalf of twenty-six citizens of Russia. 





ELECTED TO DOMINION BOARD 

Filling the vacancy left by his father, 
the late George D. Forbes, the Dominion 
Life has elected G. Alex Forbes of Hes- 
peler to the board of directors. 

Louis Lane, general agent, the Lane 
agency, Connecticut Mutual Life in New 
York City, is recovering from an opera- 
tion which he underwent last Saturday. 
He is at the Medical Center, Harkness 
Pavilion, in New York. 


ducted by that company by producing 
135 applications in eleven weeks’ time 
with eleven days out on account of an 
accident with which he met. 

Production has always been synony- 
mous with Sam King’s name. Forty-five 
years ago he hit into Washington, D. C., 
and produced over $800,000 worth of bus- 
iness in one year for the old Michigan 
Mutual Life. He was being educated for 
the law at Princeton University, from 
which institution he eloped and entered 
the life insurance business. 

Commemorating his forty-five years of 
service he was presented with an en- 
grossed scroll bearing the personal sig- 
natures of each of those who attended 
the testimonial dinner at the Plaza last 
week. In addition thereto he was ad- 
vised by the host of the occasion that 
when he returned home after the dinner 
he would find installed in his living room 
the latest creation of the R. C. A.-Victor 
Master Mind radio as a token of his 
esteem. Sam King is a great radio fan. 
His pet programs are Little Orphan An- 
nie and Amos n’ Andy. 

In speaking of Sam King, Herman 
Robinson stated that Sam’s greatest hap- 
piness comes with the knowledge that 
some one else has written a piece of bus- 
iness; and he served notice on those in 
attendance to keep their eyes on this 
sixty-eight year old life insurance en- 
thusiast during 1935 as he was going 
places and proposed to do things—and 
to Sam King that means nothing other 
than selling life insurance. 

Others who spoke were Harry King, 
proprietor of King’s Palace Department 
Stores; Phil King, mining engineer; T. 
P. August of the New York City office 
of the Travelers; James Keating, agent, 
and Dan Trentaconta, Italian office boy 
of the Herman Robinson agency (this 
was Dan’s first public appearance and 
he was so nervous one of the agents of 
the office had to hold his hand while he 
was talking), and W. L. Hadley of The 
Eastern Underwriter. 

It was made known at this dinner that 
on the last day of 1934 the Herman Rob- 
inson agency of the Travelers turned 
into that company eighty-six applications 
for $983,000 of business and that the to- 
tal business for December, 1934, reached 
the imposing figure of $3,133,000. 





NEW MANAGER OF AGENCIES 


Guarantee Mutual of Omaha, Neb., 
Names A. B. Olson to Fill Vacancy; 
Comes From Bankers Life 

The Guarantee Mutual of Omaha has 
appointed A. B. Olson, formerly with 
the Bankers Life of Nebraska, as agency 
manager to succeed F. A. Hicks, who re- 
signed November 1 to become manager 
of the company’s southern California 
branch at Los Angeles. Mr. Olson as- 
sumed his new duties on January 2. 

Prior to joining the home office staff 
of the Bankers Life, where he was agen- 
cy manager for eight years, Mr. Olson 
served that company as an agent and 
later as a general agent in Omaha from 
1915 to 1927. He was president of the 
Life Underwriters Association in Omaha 
in 1920 and 1921 and was president of 
the first Omaha General Agents and 
Managers Association, which he helped 
organize, in 1922. 


_ A. L. C. PUBLICITY MAN 

Dale R. Schilling, new publicity direc- 
tor of the American Life Convention, is 
associate editor of the National Under- 
writer of Chicago and will divide his time 
between the two organizations. 











The John S. Tunmore agency of the 
Provident Mutual Life in New York had 
a 22% increase over last year. December 
increase was 12%. 
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@Complete Substandard and automatic Rein- 
Surance facilities embrace so wide a field 
that prompt policy issuance— regardless of 
size —is the rule and not the exception. 
















reasons. why 
Occidental Life zs. 


“Winning the West 


1. Highly-saleable life insurance policy forms. 
2. A company of unquestioned financial stability. 


3. A highly-satisfactory, liberal agency bonus 
contract. 


4. An outstanding advertising program that fur- 
nishes real live leads. 


Here are the four reasons why the Occidental Life Insurance Company 
of California has just concluded a banner year—why it will win still 
higher production marks during 1934. 


Agencies now in western states, Alaska, Canada, Hawaiian Islands and 
treaty ports of China. Openings available for live and aggressive 
agencies and men. 


Occidental Life Insurance Company 
of California 


Old line legal reserve Life, accident, health 


Home Office, 548 South Spring St., Los Angeles, Calif. 
V. H. JENKINS, Vice President, in charge of production. 
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Ad Man Writes Book 
On Buying Insurance 


ENTHUSIASTIC POLICYHOLDER 





Explanation of Institution in Simple 
Terms for Layman Written in 
Light Style 





An enthusiastic book by a layman on 

the subject of life insurance is to be 
issued by Harper & Brothers January 
9% when “Your Money and Your Life 
Insurance” is published. The author is 
Ray Giles, advertising man and author 
of a number of previous books including 
“Turn Your Imagination Into Money” 
which received a great deal of general 
attention last year. His purpose is to 
tell about insurance simply and non-tech- 
nically; to enable the reader to find the 
jife insurance program best suited to his 
purpose, use insurance as a safe and 
profitable investment program, and ob- 
tain new types of insurance to serve 
new needs, 

An idea of the style of the book can 
be gotten from a few topic heads: Those 
fascinating annuities; Can you insure 
babies?; What bankers say about life 
insurance; Napoleon’s enemies insured 
him!: The four basic policies. It is very 
readably written. Witness a paragraph 
about annuities: “A Frenchman I know 
said to me one day, ‘Oh, yes; that 1s 
what some wealthy old French people 
buy to fool distant relatives who hang 
around waiting for them to die. It is 
a good joke!’ ; ; 

“That is a suggestion which no insur- 
ance company ever makes in selling an- 
nuities, but it’s a rather cute way to get 
revenge on some distant relative you 
don’t like!” Such paragraphs are sprin- 
kled among the serious figures and ex- 
planations. = 
The book sets forth the basic informa- 
tion necessary for intelligent purchase of 
life insurance and includes a glossary of 
insurance terms, giving definitions and 


' explanations. It sells for $1.50. 





Bankers Life of Iowa Had 


Big December Production 


The Bankers Life of Iowa finished the 
year 1934 with a gain of 14.6% in new 
paid-for business as compared with 1933. 
The total for 1934 was $53,739,793 against 
$46,891,229 in 1933. 

Large gains were piled up in the clos- 
ing months of the year, with November 
and December both recording the best 
totals for the months since 1931, and 
each month showed a gain of 33% as 
compared with the corresponding month 
of 1933. December’s total of $4,736,796 
was ahead of the totals for both Oc- 
tober and November. 





ZIMMERMAN AGENCY GAINS 





Made Outstanding Record in December; 
Prizes Awarded to Leading Pro- 
ducers for the Year 
The Charles J. Zimmerman agency of 
the Connecticut Mutual in Newark not 
only exceeded its 1934 quota by 35% but 
set a new record for the month of De- 
cember paying for business in excess of 
$600,000. The 1935 quota for the agency 
Is set 25% in advance of the total for 
1934. The 1934 figure is 500% ahead of 
the 1931 figure, the year during which 

Mr. Zimmerman went to Newark. 
At a recent agency gathering Mr. 
Zimmerman awarded prizes for out- 
standing accomplishment in 1934. E. 
Charles Rolker was the leading first- 
year agent, Mrs. Olive C. Hanna was the 
leading second-year agent and Garret 
. Gordon was given the award for 
Consecutive weekly production. David 
‘. Henderson won the award for agency 
loyalty. William F. Fismer, who has 
been with the agency a little over two 
years has had an almost 100% persis- 
tency record. Henry R. Pott showed 
the greatest improvement over 1933. 
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RECHT & KUTCHER 


More than half a million Americans are banded together in the 
Northwestern Mu‘ual for the financial security of themselves and 
their families. 
nents, now total a billion dollars—a great estate administered for 
mutual welfare and protection. 





The NORTHWESTERN MUTUAL 


FOR AGENTS 


Academic Life insurance instruction 
Authoritative sales counsel 
Freedom from detail 

Enjoyable associations 

Ample office facilities 

Famous location 

Prominent agency staff 

Modern surroundings 

Unique service 


Prestige of The Northwestern Mutual Life 


EMPIRE STATE BUILDING 
a 


General Agents for 


‘LIFE INSURANCE COMPANY 


"a billion dollar estate” 


Its assets, as reported to state insurance depart- 








Herbert Hoover on 
New York Life Board 


ELECTED DIRECTOR WEDNESDAY 
Name Formally Put in Nomination by 


Alfred E. Smith; Succeeds Late 
John E. Andrus 





Herbert Hoover, former President of 
the United States, was elected Wednes- 
day of this week to the board of direc- 
tors of the New York Life, it was an- 
nounced after the regular meeting of the 
board. Alfred E. Smith, former gover- 
nor of the State of New York and a 
director of the company, placed Mr. 
Hoover’s name before the board by moy- 
ing the adoption of the nominating com- 
mittee recommendation that Mr. Hoover 
be elected. The election was unanimous. 

Mr. Hoover was not in the city at the 
time. His instalation as a member of 
the board of directors will be held at the 
next monthly meeting, February 13, ac- 
cording to present plans. 

Herbert Hoover is the second ex- 
President to serve on the directorate of 
the New York Life. Calvin Coolidge, 
his predecessor as President, was a di- 
rector from May 8, 1929, until the time 
of his death, January 5, 1933. On the 
company’s board of directors Mr. Hoov- 
er succeeds John E. Andrus who re- 
cently died. 


Ball Made New Downtown 
G. A. for United States Life 


The United States Life is opening a 
downtown general agency at 84 William 
Street, the head of the agency being 
Otto M. Ball. The United States Life was 
recently acquired by American Interna- 
tional Underwriters, Inc., firm which 
writes insurance in many parts of the 
world, especially China, and the new 
general agency is located near the New 
York offices of the organization. 








Travelers New Paid Business 
In 1934 Increased by 27% 


The total income of the three Travel- 
ers Insurance Co.’s for the year 1934 was 
$210,361,000, of which amount $173,862,- 
000 came from premiums on policies sold 
and continued during 1934, according to 
preliminary annual figures. The total in- 
come in 1934 was an increase of $21,- 
027,000 over 1933 and was only approxi- 
mately 3% less than the greatest income 
ever reported by the three companies 
being for the year 1930. 

New life insurance written and paid 
for during the year aggregated more 
than $577,000,000, an increase of $124,- 
000,000, or 27% over 1933. Of the total 
amount of new life insurance, $298,000,- 
000 represented group increases and ad- 
ditions. 

Paid life insurance premiums totaled 
more than $107,494,000, an increase of 
more than 8% over 1933, and within ap- 
proximately 2% of the largest premium 
income from life insurance ever reported 
by the company (in 1931). 


W. R. JENKINS JOINS NwNL 








Wrote Company’s Guide to Successful 
Life Underwriting While With 
N. Y. Research Group 

W. R. Jenkins, secretary of the re- 
search organization of Trade-Ways, 
Inc., New York, and editor-in-chief of 
the Northwestern National Life of Min- 
neapolis’ Guide to Successful Life Un- 
derwriting, will join the home office staff 
of the insurance company in March, it 
was announced at a general agents con- 
ference at the home office this week. 
Mr. Jenkins also prepared the com- 
pany’s sales portfolio. With Trade- 
Ways he has built training systems for 
many of the outstanding commercial or- 
ganizations of the United States. 


AFTER UNAUTHORIZED CO.’S 

A Kentucky campaign against unau- 
thorized insurance organizations writing 
in that state has been announced by 
Commissioner G. B. Senff. 
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‘Uses Cian Makes Field Picton 


Hugh E. Sinclair Goes to Home Office as District Supervisor; 
O. W. Hill Burlington Manager; J. LeRoy Knight Goes 
to Rochester; J. S. Murphy in Baltimore 


A large number of field promotions 


were announced this week by the Union 
Central Life. Hugh E. Sinclair has been 
appointed district supervisor and leaves 
the Burlington, Vt., agency to go to the 
home office. The new Burlington man- 
ager is Olney W. Hill. 

J. LeRoy Knight, prominent New York 
City producer and a nephew of the late 
Charles B. Knight, has been appointed 
manager of the agency at Rochester. H. 
R. Lewis, who has headed that office for 
the years, keeps the 
title of general agent. John S. Murphy 
has been made manager of the Baltimore 
agency, succeeding J. Henry Hooper, 
whose resignation due to ill health was 
announced last week. 

The appointment of Hugh Sinclair to 
the home office is a result of his agency 
building in Burlington. A native of that 
city and a graduate of the University of 
Vermont he entered the employ of a 
Burlington department store and was 
soon placed in charge of the furniture 
department, being manager and buyer 
for six years. In 1929 he joined the Bur- 
lington agency of the Connecticut Gen- 
eral. After setting a fine record as a 
personal producer he became manager 
for the Union Central there in March, 
1933. He is aC. L. U. ee 

Olney Hill, like Mr. Sinclair, is a na- 
tive of Burlington, and a graduate of the 
University of Vermont, where he played 
football and was captain of the track 
team. Having studied electrical engi- 
neering he became associated with the 
Westinghouse Electric Co. at Pittsburgh, 
was later with the Ohio Edison Co. at 
Youngstown as supervisor of operators. 
He returned to Vermont in 1931 and was 
in maple sugar sales work until joining 
the Union Central just one year ago. 


Knight Was Manager For Diamond 
Mines 


past thirty-seven 


J. LeRoy Knight, well known as a pro- 
ducer in the C. B. Knight agency in New 
York, was a mining engineer in charge 
of a huge diamond mine project in Af- 
rica when physicians ordered him to re- 
turn to New York. He joined the agency 
of his uncle and quickly made good as 
a producer. 

Born in Scranton, Mr. Knight decided 
to follow in the footsteps of his father, 
Myron S. Knight, noted mining engineer. 
He received his degree in that subject 
from Lehigh University, was associated 
with his father’s firm for awhile and 
then felt the urge to strike out for him- 
self. 

He knew that African diamond mines 
are controlled from Europe; went to Bel- 
gium armed with nothing but the ad- 
dress of diamond mine executives offices, 
and obtained a job as an engineer with 
the Casangadi Mines in South Africa. 

A year later he was given full charge 
of the operations of three mines; in 1924 
was appointed assistant managing direc- 
tor of Diamang, a mining syndicate in 
Portuguese West Africa. 

In 1926 he became manager of Diam- 
ang with full charge of twenty mines 
scattered over a thousand square miles, 
with 200 white men and 10,000 native 
workers. There he found the largest dia- 
mond ever to come from Central Africa. 
But in 1928, after eight years in Africa, 
physicians ordered him to return to the 
United States. 

Lewis’ Long Service 

When H. R. Lewis took charge of the 
Rochester agency in 1897 there was less 
than $500,000 in force. He has built up 
a large office with more than 4,000 policy- 
holders owning $12,000,000 insurance. In 
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WOODWARD, RYAN, SHARP, 
DAVIS & HEZLETT 


Consulting Actuaries 


Jonathan G. Sharp, 

Evelyn M. Davis, 

Edward H. Hezlett, 
Partners 


W. Harold Bittel, 
John Y. Ruddock, 
Associates 


addition to his own record of thirty- 
seven years’ service he has long-term as- 
sociates; Wilbur S. Beebe with thirty- 
one years; Franklin Wells and W. E. 
Macy twenty-three years each. 


Murphy Has Had Wide Experience 


John S. Murphy, who will succeed J. 
Henry Hooper in Baltimore, has been 


Ninety John Street, New York, N. Y. 











sales manager for the Clay Hamlin agen- 

cy in Buffalo and assisted in compiling 
and editing the famous “Definitizer” sys- 
tem. 

Born in North Dakota and educated in 
Minnesota, Mr. Murphy was a football 
player at St. Thomas College. After 
some banking experience and a period 
as manager of a farming project which 
was being developed in Canada he re- 
turned to Minnesota in 1921 and joined 
the Equitable Society. He served as 
manager at Fergus Falls and at Minne- 
apolis. In 1928 he became general agent 
for the Home Life of New York for the 
states of Minnesota and North Dakota. 
In 1931 he came as far east as Buffalo 
to join the Hamlin agency of the Mitual 
3enefit, where he has been obtaining 
and training new men in addition to su- 
pervising older agents. 











CONTINENTAL’S AGENCY SCHOOL 

The Continental is planning a new 
agency building program for 1935 under 
the supervision of G. F. Claypool, execu- 
tive vice-president, with the aid of D. 
Miley Phipps, superintendent of agents. 
The company has organized a home office 
school of instruction presenting essential 
principles on life insurance and life in- 
surance selling. 





J. LeRoy Knight with a Native Boy in 
the Diamond Region 











A CENTURY NOTE 


"| have been wondering, Bob, how many of your | 
clients have thanked you for introducing them to State 
| Mutual. It's like meeting, both socially and pro- 
| fessionally, a New England gentleman who has ripened 
} 
| 














... to arichness of vision .. . that rightly belongs with 
years of judgment and experience." 


As State Mutual begins to round out a century of 
progressive business experience it has thousands of | 
| policyholders who feel like the one who wrote this | 
| letter to our agent. | 


STATE MUTUAL LIFE 


| 
ASSURANCE COMPANY 

of Worcester, Massachusetts | 
| 


Incorporated 1844 
































§226.000.000 
Soundly diversified 
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protection 
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Canada Life 
Assurance Company 

Established 1847 
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JOHN HANCOCK CHANGES 





Dana Kidder Supervisor Ordinary Diy. 
sion; Wood North Atlantic and 
Brewer Atlantic Managers 


Dana J. Kidder has been appointed sy. 
pervisor of the ordinary policy division 
at the home office of the John Hancock 
Mutual Life. Mr. Kidder was formerly 
manager of the Atlantic and North At 
lantic divisions. 

Perry Wood becomes division manager 
of the North Atlantic unit and Kenneth 
A. Brewer as manager of the Atlantic 
division. 


SEAGRAM- DISTILLE RS’ GROUP 





Equitable Society Underwriters’ Plan; 
Each Policy for Face Value of 
One Year’s Salary 

Group insurance certificates for em- 
ployes of Seagram-Distillers Corp. were 
distributed as holiday greetings by the 
company, the plan being underwritten by 
the Equitable Society for approximately 
$1,000,000 total. The corporation pays 
the entire premium. 
Each employe received group life in- 
surance in an amount equivalent to a 
year’s salary, with a minimum of $1,000 


and a maximum of $7,000, also a bonus} 


in cash depending on length of service. 
Employes protected are in the New 
York offices of the corporation and its 
subsidiaries and branches throughout the 
United States. 





WOODS AGENCY MARKED GAIN 


The Edward A. Woods Co., Pittsburgh 
agency for the Equitable Society, wrote 
more life insurance in December than in 
any similar month in its history and fin- 
ished the year with a substantial gain 
over 1933 showing an increase of 14% 
in number of applications, 33% in dollar 
volumes of applications, 26% in_ paid 
business and 25% in premium receipts. 
Paid business for the agency in Decem- 
ber was 60% ahead of December, 1933 
In 1934 $19,090,000 was paid out by the 
company to beneficiaries under death 
claims and to living policyholders. In 
December the company received 2,764 
applications for $13,957,000 as compared 
with 1,524 applications for $4,915,000 in 
December, 1933, a gain of 280%. 





DECKER BRANCH MANAGER 


Monroe S. Decker has been appointed 
branch manager for the General Ameri- 
can Life in Oklahoma City, Okla. He 
has been agency supervisor there for 
several months. In life insurance six 
years, he started as an auditor in the 
home office. 


O. HENRY AGENCY LEADS 

The O. Henry agency of the Pilot Life, 
located in the home office city of Greens- 
boro, N. C., led the entire field for the 
company. Second was the Tri-City dis- 
trict office, also of Greensboro but in the 
Industrial field. 
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Union Central’s December 
Topped Only by 1928 Record 


Union Central Life had a December 
record paid-for business of $18,359,544, 
exceeded by only one December (1928) 
in the company’s sixty-seven year his- 
tory. Volume for all of 1934 was the 
greatest since 1930, being $156,819,465, 
an increase of 60% over 1933. : 

Significant fact of the December busi- 
ness written is that it included more ap- 
plications for life plans than any other 
single month in the preceding two years, 
and approximately 50% more than any 
month in 1934. Largest volume of busi- 
ness accorded any one life plan fell un- 
der the Union Central’s Multiple Pro- 
tection policy, a new contract that has 
been on the market but three months 
and which the company has been fea- 
turing in its national advertising for two 
months. 

Reports from Union Central agencies 
show that forty-five of them sold a mil- 
lion or more of new business during the 
year. That figure is larger by fifteen 
than the number of _ million - dollar 
agencies in 1933. 

The home office agency in Cincinnati 
closed the year with a month’s total of 
new business amounting to $3,320,934, 
largest single month in the agency’s his- 
tory. During 1934, the Cincinnati office 
produced $14,697,177 in paid-for business, 
a figure more than double the 1933 total. 





N. Y. ASS’N TO RUN AD 





Names of All Paid-Up Members to Ap- 
pear; One Large Insertion Planned 
Within Few Months 

During the first quarter of 1935 the 
Life Underwriters Association of New 
York City expects to run a large adver- 
tisement in a New York morning news- 
paper listing the names of all paid-up 
members of that date. The ad will state 
the principles of the association and ex- 
plain why confidence may be placed in 
member agents. 





END PEORIA DISPUTE 


An agreement has been reached in the 
matter of the Michigan receivership of 
the old Peoria Life whereby an ancillary 
receiver will be appointed in Michigan 
to work with the Illinois receiver, Charles 
V. O’Hern, in carrying out the reinsur- 
ance contract by which the Peoria was 
taken over by the Alliance Life, now of 
Peoria. This is expected to end compli- 
cations brought about by the separate 
Michigan receivership, brought after the 
reinsurance contract had been approved. 





CONN. MUTUAL 13% AHEAD 


The year end production figures of the 
Connecticut Mutual Life show that sixty- 
two of the Company’s sixty-eight agencies 
did more business in 1934 than in 1933. 
The increases were widespread and not 
confined to any particular section of the 
country. The total volume of paid life in- 
surance for 1934 was $81,662,192, exceed- 
ing that of 1933 by 13%. Retirement 
annuity contracts amounted to $30,699,611, 
a 93.7% increase over 1933, and single 
premium annuities were $8,261,007, a 
32.8% increase. 





SIGNS COLLINS FARMS DECREE 


A final United States district court 
decree awarding The Equitable Life As- 
surance Society of New York 37 mort- 
gage foreclosure judgments against Col- 
lins Farms Co. of Cedar Rapids, Ia., and 
four co-defendants was signed by Judge 
Charles A. Dewey in Des Moines last 
Saturday. 





NYLIC’S ANTIQUE ISSUE 
Nylic Review for January contains 
many quaint illustrations of the days 
when the company was founded ninety 
years ago. A sales campaign is now 


starting of “ninety days of work,” to 
lead up to the grand climax of the actual 
anniversary date, April 12. 


Western & Southern Shows 


Large Gains in Business 


At the annual meeting of the stock- 
holders of the Western & Southern Life 
of Cincinnati held on Tuesday President 
Charles F. Williams reported that the 


company had made greater progress 
than in any year of the depression 
period. 


The company’s forty-seventh annual 
statement issued at the meeting shows 
the assets totaled $137,167,077 on De- 
cember 3l—a gain of $5,467,461 over last 
year. These assets consisted of: home 
office building and properties, $897,000; 
city real estate, exclusive of home office, 
$10,979,472; farm properties, $1,293,289; 
first mortgage loans on city property, 
$76,096,029 ; first mortgage loans on farm 
property, $987,218; policy loans, $8,596,- 
974; cash and United States Government 
bonds, $26,017,987; municipal and Home 
Owners Loan Corporation bonds, $7,629,- 
993; ground rents, $1,265,000; accrued 
rents, $38,348; net uncollected and de- 
ferred premiums, $1,645,360; accrued in- 
terest on mortgage loans, policy loans 
and bonds, $1,720,407. 

All real estate valuations are less than 
the tax value. Loans on city and farm 
property net 5%. The reserves for the 
protection of policyholders has increased 
to $110,585,362. Capital and surplus now 
stand at $22,300,000. Claims were paid 
on 25,289 lives in 1934. 

Insurance in force, $680,500,000. <A 
gain of more than 32 millions in 1934. 





MUTUAL BENEFIT LEADERS 


Wallace King of Lima, Ohio, and 
William H. Cobb of Americus, Georgia, 
are 1934 leaders for production of vol- 
ume and lives respectively by the Mu- 
tual Benefit Life Insurance Company of 
Newark, N. J. Each man won again for 
last year honors held at the end of 1933. 

Mr. King not only ranked first in 
volume, but also stood third in lives paid 
and has a record of 982 weeks of con- 
secutive production. 





INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 





ARE YOU ANXIOUS TO ADVANCE ? 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company ORDINARY 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 





JERSEY CITY, N. J. 


GROUP 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 


CONN. GENERAL CHANGES 


The Connecticut General has made sev- 
eral new appointments in its agency staff 
among which is that of A. T. Yungman 
as manager of the Pittsburgh agency and 
that of Walker Mason as manager in 
Providence to fill the vacancy left by the 
resignation of A. L. Intlehouse. Mr. In- 
tlehouse will continue with the company 
as a personal producer. J. V. Breisky 
has been made an assistant manager in 
the Pittsburgh agency and R. C. Bevan 
is the new assistant manager in the Prov- 
idence office. All of these men have 
outstanding records with the company. 





LETERMAN LEADS COMPANY 

Elmer G. Leterman, Harry Gardiner 
agency of the John Hancock in New 
York, is the leading producer for the 
company in the year just passed. During 
1934 Mr. Leterman paid for 199 cases for 
a total production of $2,281,000. This 
figure is an increase of nearly a quarter 
million over Mr. Leterman’s 1933 pro- 
duction when he paid for $2,035,000. 


ENLARGED OPPORTUNITY 


For A Successful Life Underwriter 


If you have proven your worth in the field by consistently 
writing a substantial volume of acceptable Life business— 


If you have been a close student of present-day methods and 
feel equipped to select and train others, in addition to your per- 


sonal production,— 


If you have the ambition to “some day” pilot a General Agency 
of your own, and are willing to earn that right by outstanding 
work in organizing and producing, then such an opportunity, at 
a moderate salary (plus full commission and renewals on personal 
business) is open to you as Division Associate with a substantial 
General Agency of a large and prominent company operating under 
New York State laws. Location of Agency: Newark, N. J. Center 


of activities: New Jersey. 


Write in confidence, giving details of your experience, age, years 
in the business, etc., and an interview will be accorded you. 


Address 1251, The Eastern Underwriter, 94 Fulton Street, New 


York. 








WOODWARD and FONDILLER, Ine, 


@ Consulting Actuaries @ 


90 John Street, New York 
Telephone Beekman 3-6799 


Dr. J. N. Coolidge Dead 


Dr. John Nelson Coolidge, assistant 
medical director for the Metropolitan 
Life and head of the medical division at 
the Canadian head office in Ottawa, died 
on Wednesday after a prolonged illness, 
He had been with the Metropolitan Life 
since 1898 and in charge of the Canadian 
medical division since it was established 
in 1924. 


FIDELITY ON 3% BASIS 


The Fidelity Mutual Life will use a 3% 
interest rate for premium computation 
rather than 31%4% as soon as practicable 
it was announced after the directors’ 
meeting this week. 

















WILDE A BANK DIRECTOR 
Frazar B. Wilde, vice-president Con- 
necticut General, has been elected a di- 
rector of the Commercial National Bank 
and Trust of New York. 





RETURNS FOR AGENCY DINNER 

William H. Beers, general agent for 
the New England Mutual in New York 
City, has been on a short vacation in the 
pines of North Carolina. He returned 
to the city in time for the annual agency 
dinner which was held last night at the 
Astor Hotel. 





Year-End Production 


(Continued from Page 1) 


agency of J. M. Fraser, general agent 
for the Connecticut Mutual Life. Dur- 
ing the first week of January a year 
ago this agency paid for $184,819. This 
year during the same period the Fraser 
Agency paid for $1,292,314 and there was 
an additional $1,000,000 applied for. 

The Herman Robinson Agency of the 
Travelers had eighty-six applications for 
a total of $983,000 submitted on that last 
day of the year. 

The Home Life of New York has just 
reported the largest December business 
in its history and the first week of the 
new year produced an 86% increase over 
the same week a year ago. 

General agents and managers look 
upon this sudden up-surge in the de- 
mand for life insurance as a remarkable 
evidence of the present public attitude 
toward life insurance and the willingness 
to enter into long term contracts. In 
other words the people are confident of 
the future, show an eagerness to carry 
out their insurance programs and have 
the money to do it with. It is pointed 
out that many people who cut down on 
their insurance during the depression 
years now are restoring their insurance 
protection nearer to what they know to 
be their needs. 

While agents doubtless made the most 
of pending rate increases these were not 
general and they were really insignificant 
in amount, being, in fact, not as great 
as the rate change between one birthday 
and the next. As expressed by many 
managers, the reasons for the influx of 
new business are more fundamental than 
that and give a most encouraging pros- 
pect for 1935. 
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Unemployment Assistance Report 


(Continued from Page 3) 


in three different ways and in three sepa- 
rate and yet related funds. There is no 
indiscriminate pooling of their several 
contributions ; the interests and rights of 
each of the three parties are perfectly 
clear; there should be little temptation 
for the employer to take advantage of 
his position, or for the employe to ma- 
linger or press for relaxation in the con- 
ditions or increases in the benefits; nor 
is the State placed in the position of 
providing a supposedly inexhaustible fund 
upon which all may draw with impunity. 
“There should consequently be less 
danger of abuses appearing in the scheme 
for its principles will have the effect of 





Wolfenden’s Background 

Hugh H. Wolfenden, independent 
actuary who has made several studies 
for the Canadian Life Officers’ As- 
sociation, is a fellow of the Institute 
of Actuaries, Great Britain, of the 
Actuarial Society of America and of 
the Royal Statistical Society. “Un- 
employment Funds” is his second vol- 
ume of material compiled for the Can- 
adian Officers, as he was first retained 
in 1930 and undertook a comprehen- 
sive study of the various branches of 
social insurance. His findings were 
published as a book in “The Real 
Meaning of Social Insurance,” 1932. 

His book on “Population Statistics 
and Their Compilation” is prescribed 
reading for actuarial students in the 
United States and Canada. 

The foreword of the present volume 
is by J. H. Lithgow, general manager 
and actuary of the Manufacturers Life 
and president of the Life Officers at 
the time the book was prepared. 











encouraging the employer, the employe, 
the State officials and the taxpayers to 
work in harmony and sympathy rather 
than with the selfish manoeuvres for ad- 
vantage which so frequently endanger 
plans of this kind and constitute so fer- 
tile a ground for the activities of the 
agitators.” 


Approach to National Policy 


Mr. Wolfenden admits that the inau- 
guration of assistance funds such as he 
proposes would not be a complete solu- 
tion to the problem of caring for the 
unemployed, but that such funds would 
consequently have to take their place as 
one of several measures in a larger pro- 
gram. He points out that since the ex- 
isting serious unemployment is so defi- 
nitely traceable to international causes 
over which no one country has control, 
the obvious remedy would seem to lie 
along the road of international co-opera- 
tion with a view to the eradication of 
those world-wide economic maladjust- 
ments which affect the prosperity of in- 
dustry and its employes. He does not 
attempt to present such a general pro- 
gram in any detail but he does make 
the following suggestions which he con- 
siders the most important and most prac- 
ticable of those mentioned in the course 
of the survey: 


“(1) The establishment of a perma- 
nent Federal Board or Provincial Boards 
of ‘Economic Security’ or ‘Social Wel- 
fare’ or ‘Welfare Supervision’ represent- 
ing employers, employes, the legal, actu- 
arial and medical professions, and the 
welfare agencies and economists for the 
systematic and impartial examination of 
Proposals to be submitted to them. 

“(2). The establishment of Federal or 
Provincial funds supported by employers, 
the employes, and the State from which 
designated pubtic works planned in ad- 
vance could be undertaken. 

“(3. The establishment of a plan such 
a the ‘Assistance Funds’ suggested in 
the survey. 

“(4) The appointment of ‘Personal 
Economic Advisory Officers’ to give dis- 


interested advice to individuals in mat- 
ters affecting their economic welfare. 
“(5) The more comprehensive inves- 
tigation of wage scales, especially in the 
lower wage groups, with the object of 
maintaining fair and reasonable living 
standards and of determining for all 
classes the truth or falsity of the accu- 
sation that at present a considerable por- 
tion of the wage-earners receive incomes 
inadequate for their essential require- 
ments and for compulsory contributions 


to funds such as the ‘Assistance Funds’ | 


of (3)—with, however, very careful pro- 
visions to guard against the introduction 
of inflexible or unalterable wage rates. 

“(6) The more universal teaching in 
all schools, colleges, universities, and 
training centers of every kind of the 
nature of the ‘minimum obligations of 
citizenship’ with a view to inculcating in 
every citizen a thorough realization of the 
paramount importance of a sense of re- 
sponsibility both during adolescent and 
adult life and of the importance of the 
citizen being required always to give 
something adequate in the nature of a 
‘minimum return’ (such as work in re- 
turn for ‘relief’) if he is to receive direct 
assistance from the State.” 


Surveys Existing Plans; Finds Failures 


In the early part of his book Mr. Wolf- 
enden surveys the existing plans for un- 
employment both in Europe and North 
America. He points out the failure of 
unempioyment insurance both in Great 
Britain and Germany due to the fact that 
the actuaries were unable to predict un- 
employment and therefore when the crisis 
came the reserve funds were quickly ex- 
hausted and the unemployed became de- 
pendent on the State for relief in the 
form of the dole. Similarly he pointed 
to a proposed plan in the state of Ohio 
in which the insurance rates were based 
on figures from the years 1923 through 
1931 and showed that the fund with a 
calculated net surplus of $11,289,913 on 
December 31, 1931, would have become 
insolvent in the middle of the first great 
depression for which it was intended to 
provide. 


The Wisconsin Plan 


Of the proposed plans in the United 
States he devotes most of his discussion 
to the Wisconsin Plan, originally intro- 
duced in 1921 as the Huber Bill and still 
under discussion in a rewritten form as 
the Groves Bill. He also quotes from the 
report of the United States Senate Select 
Committee on Unemployment Insurance 
made in the Fall of 1931 which said in 
part, “Inasmuch as unemployment is not 
predictable it follows that there will be 
not a little difficulty in finding a basis 
from which to proceed to the accumula- 
tion of the necessary reserves. The stud- 
ies of the actuaries have not brought 
them to any final conclusions. Such 
studies have demonstrated that unem- 
ployment insurance as insurance will not 
relieve those conditions which its advo- 
cates claim and in no event will it prove 
a major factor in the solution of the gen- 
eral problem. That the knowledge of the 
subject now available is inadequate upon 
which to base a sound and practical 
scheme is conclusive, the experience of 
the governments of England and Ger- 
many fully demonstrate. Therefore in 
considering the form of relief which is 
to be made available to workers in in- 
dustry or elsewhere in times of depres- 
sion we should dismiss from our minds 
the thought of providing such relief 
through insurance.” 

In trying to discover a sound philoso- 
phy for a basis of health insurance, pen- 
sions, or unemployment insurance Mr. 
Wolfenden asks three questions: “Who 
is responsible for causing the condition 
needing help; who should bear the cost 
of alleviating that condition; and who 
can best be entrusted with the distribu- 
tion of the funds, after the initial re- 
sponsibility for the condition has been 

(Continued on Page 15) 





“It is our objective to provide our 
field representatives with all 
necessary tools, tangible and 





intangible, with which success is 
achieved in life insurance selling.” 


i it the “determining factor,’’ the 
‘‘overbalancing item,”’ the “something 
extra,”? or what you will—multiple lines 
provide General American Life men with a 
distinct advantage. Salary Savings Fran- 
chises, for instance, develop prospects and 
encourage the purchase of life insurance 
from ‘“‘the right man.”’ 


A General American Life representative 
will explain the value of multiple lines to 
the field man. 


ae preerrcmmre 
GENERAL AMERICAN LIFE INSURANCE COMPANY 


Saint Louis, Missouri 


Life— Salary Savings—Group— Accident and Health 
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N. Y. Ass’n Members 
Hear Travelers Men 


KUEHNER AND LINDER SPEAK 





McGinley Asks Opposition to 
O’Brien Bill; Announce Sales 
Course on Jan. 18-19 


John 





Travelers night was a fitting designa- 
tion for the January meeting of the Life 
Underwriters’ Association of New York 
City held last Tuesday at the Hotel Penn- 
sylvania. The guest speakers were Gor- 
don V. Kuehner, superintendent of agen- 
cies, Travelers, and Maurice Linder, 
leading producer for the company, who 
is with the Williamsburg agency, Brook- 


lyn. The meeting was in charge of Ed- 
ward J. Sisley, first vice-president of 
the association. also a Travelers man, 


and the other sixteen men seated on the 
dais were managers, general agents or 
home office men from the same company. 
John M. Fraser, president of the asso- 
ciation, sent greetings from Florida 
where he is attending the general agents’ 
convention of the Connecticut Mutual. 
John McGinley, general manager of 
casualty lines in the John Street office 


of the Travelers, made an appeal for 
vigorous protest against the proposed 
O’Brien bill No. 18, in the New York 


State legislature which would place all 
compensation insurance with the State 
Fund. Mr. McGinley said: “The O’Brien 
bill is supposed to be chiefly for the 
benefit of labor but it will be in fact 
detrimental. Furthermore it will increase 
unemployment in throwing above 1,000 
men in the casualty field out of work. 
The enactment of this law could be the 
opening wedge for the entering of gov- 
ernment into all forms of insurance busi- 
ness. There seems to be a desire on the 
part of government for participation in 
business rather than what should exist 
—government regulation of business.” 
The hearing of the bill will be in the 
state capitol at Albany on January 22 
or 23 

An amendment to make all paid-up 
members of the iocal association auto- 
matically become subscribers to the Na- 
tional Association paper was adopted 
without opposition. Elles M. Derby, ex- 
ecutive manager, reported figures of ap- 
plied for and written business in New 
York City during December’ which 
showed an unusually large volume. E. 
J. Allen, Gardiner agency, John Han- 
cock, announced plans for the two-day 
sales course to be conducted by the as- 
sociation on January 18 and 19. Tribute 
was paid Julian S. Myrick and Forest 
L. Morton for their work in continuing 
the Treasury Department’s interpreta- 
tion of Regulation 80 of the Federal 
Estate Tax Law. 

Mr. Kuehner made a splendid address 
packed with human interest in which he 
said that just as a tremendous advance 
was made when agents ceased to sell 
policies and started to sell life insurance 
for needs, just so it is now time to make 
another advance in selling life insurance 
for wants. He said, “Nobody wants life 
insurance but everyone wants what life 
insurance does. There’s the difference 
and there’s where we've fallen down. It 
is my belief that selfishness motivates 
a man quicker than anything else. We 
all day dream. What your client doesn’t 
know is that what he thinks of as death 
insurance will carry him a long way to- 
ward the comfort, the leisure, the secur- 
ity that every man wants in his old ace.” 

Mr. Linder last year paid for $1,500,- 
000 with the Travelers and placed $450,- 
000 in other companies. His success he 
explained was due to planning his work 
definitely for each day and keeping a live 
prospect file. He said, “Prospecting is 
more important than the ability to sell. 
Success to a salesman will come through 
other people and not through himself. 
We must make our friends and our cli- 
ents ambassadors of good will for us.” 
In closing, Mr. Linder asked the men 


in the business to keep themselves edu- 
cated in the business and so better fit 
to present their product to the prospect. 


Eisendrath Agency Showed 
100% Increase Over 1933 





JULIUS M. EISENDRATH 


The Eisendrath agency of the Guard- 
ian Life, Empire State Building, New 
York, started off the new year with a 
breakfast meeting Monday at which Ju- 
lius M. Eisendrath announced the results 
of the past year’s business which showed 
the most gratifying increase of more 
than 100% over the previous year. 

Members of the agency are most en- 
thusiastic over the agency plans having 
done a fine job with a production cam- 
paign during the closing period of last 
year which was conducted by themselves 
apart from the general agent and his 
agency staff. 





JOHN P. SEARS DIES 


John P. Sears, 71 years old, Indiana 
financial correspondent for the Connecti- 
cut Mutual, died recently at his home in 
Indianapolis following an illness of sev- 
eral weeks. 


Would Make Renewals Non- 
Forfeitable in Virginia 


A movement is on foot in Virginia to 
get a law on the statute books making 
contracts with life agents non-forfeitable 
so far as renewals on business written 
under such contracts are concerned. 
Among those behind the movement is 
Wilson M. Brooks, president of the Rich- 
mond Association of Life Underwriters 
and one of the leading producers for the 
Sun Life of Canada in that city. Mr. 
Brooks expects to press the matter be- 
fore the legislative commission now en- 
gaged in revising and recodifying the 
insurance law of the state. 





UNION MUTUAL CONFERENCE 





Agency Managers Meet for Three Days 
at Home Office to Discuss Agency 
Problems and New Policies 
A business conference of agency man- 
agers was held at the home office of the 
Union Mutual Life of Portland, Me., 
from January 3 to 5. The company’s 
expansion program for the current year 
was outlined at the session under the 
direction of Rolland E. Irish, vice-presi- 
dent. During the conference also the 
company’s new policy contracts were ex- 

plained. 

Among the speakers were Lawrence J. 
Doolin of the Sales Research Bureau, 
who spoke on agency building and re- 
cruiting, and John Leo, executive sales 
manager of the paper specialty division 
of the Brown Co., Berlin, N. H., who 
spoke on salesmanship. At the dinner 
meeting the speakers were Prof. Herbert 
Ross Brown of Bowdoin College, the 
Reverend John C. Schroeder and A. L. 
T. Cummings. 





LONDON LIFE TOPICS 
The London Life of London, Ontario, 
is publishing a new magazine for its field 
and staff. The December issue featured 
a description of the home office city. 
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Howard Beers to Take Over 
Duties in Hartmann Agency 











HOWARD C. BEERS 


Howard C. Beers,:son of William H, 
Beers, New York general agent for the 
New England Mutual, will join the 
Thomas E. Hartmann agency of the New 
England Mutual in Newark on January 
15 as supervisor and educational direc- 
tor. Young Mr. Beers will follow the 
Beers system of training which was de- 
vised by his father and which has proved 
notably effective. 

After attending. Colgate University, 
Washington University in St. Louis and 
Columbia, where he received his B. §S. 
degree, Howard Beers was in business in 
Newark for a time with the A. & P. 
chain store system and with L. Bam- 
berger & Co. 

In January, 1933, he entered the agency 
department of the New England Mutual. 
While there he took the company’s train- 
ing course and in the following June he 
entered the Beers agency, Empire State 
Building, New York. While in New 
York he took the selling course under 
the direction of C. Preston Dawson, pro- 
duction manager in his father’s agency. 
Since September, 1933, he has been pro- 
duction manager in the Cleveland agency 
of the New England Mutial doing edu- 
cational work, including: conducting a 
training school for agents. 





PLAN SCHOOL FOR’ MANAGERS 


Sales Research Bureau Will Hold Five 
Two-Week Sessions; Kenagy 
in Charge 

The Life Insurance. Sales Research Bu- 
reau is planning to conduct five schools 
in agency management for managers and 
general agents during this year. Each 
school will meet for two weeks and cover 
in lectures and individual conferences the 
problems which face agencv builders at 
the present time. The schools will be 
under the direction of H. G. Kenagy, 
assistant manager of the Bureau. En- 
rollments in each of the schools will be 
limited to thirty-five, according to John 
Marshall Holcombe, Jr., manager of the 
Bureau. 

Last year 148 persons representing 
fifty-two companies attended the four 
schools conducted by the Bureau. Of 
this number many were home office agen- 
cy men. 

The 1935 schools will be held as fol- 
lows: February 11-22, Birmingham, Ala.; 
April 1-12, Mineral Wells, Tex.; May 20- 
31, Excelsior Springs, Mo.; June 17-28, 
Eastern School (location to be announced 
later); July 15-26, Chicago or vicinity. 








Ralph G. Engelsman and Felix U. Levy 
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of the Engelsman agency, Penn Mutual, 
New York, left with their wives aboard 
the Queen of Bermuda on Tuesday, Jan- 
uary 8, for a short trip to the Bermuda 
Islands. 
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GRAHAM AGENCY GAINS 


The James P. Graham agency for the 
Aetna Life in Springfield, Mass., finished 
the year with a large gain over 1933 and 
closed its books for the year with a net 
gain of insurance in force. The agency 
showed a 65% increase in paid life pre- 
miums, a 28% increase in paid life vol- 
yume, a 49% increase in the paid life vol- 
ume of the full-time agents and a 110% 
increase in paid volume of life and group 
life, None of the above percentage gains 
include annuities. Among the leaders in 
the agency were George H. Rapaport 
and Ernest W. Nelson. Mr. Nelson, 
who has been with the agency only a 
year and a half, paid for $803,244. Com- 
missions paid in 1934 were more than 
double those of the previous year. 





Forest L. Morton, head of the agency 
service bureau at the home office of the 
New York Life, observed his eleventh 
anniversary with the company on Janu- 
ary 2. This week Mr. Morton has been 
in St. Petersburgh, Fla., attending the 
annual convention of agency directors. 





Unemployment 
(Continued from Page 13) 


determined and the individual upon whom 
the cost should really fall has paid his 
proper share ?” 

It is only after due consideration of 
the possible answers to these questions 
that the author reaches his conclusion 
that the burden of responsibility lies with 
the individual but that both the employer 
and the State should be contributors in 
assisting him to provide for his eco- 
nomic security. 


Principles Behind Plans 


Finally in leading up to his proposal 
the author considers the many various 
principles of compensation, insurance, 
pooled reserves, employer reserves, em- 
ploye savings, or relief as advisable meth- 
ods of providing unemployment funds. In 
his proposal he finds it necessary to 
adopt features of several of these alter- 
natives. 

Under his discussion of the principles 
of insurance he quotes the conditions 
previously named by Leroy A. Lincoln, 
vice-president and general counsel of the 
Metropolitan Life, and Henry Moir, past 
president of the Actuarial Society of 
America and president of the United 
States Life. The conditions are briefly 
these : 

1. “A loss to be covered by insurance, 
must be either a loss in property or a 
loss in human value which can in some 


» measure be evaluated in money.” 


2. “The probability of the occurrence 
of the contingency must be predictable 
within reasonable limits.” 

3. “The fact that the contingency shall 
have actually occurred must be one which 
can be verified with reasonable cer- 
tainty.” 

4. “The contingency must be one 
which when it occurs may not happen 
simultaneously to all the insured or to 
a relatively large group thereof but only 
im any given occurrence to one or to a 
limited number of individuals.” 

In view of these conditions the author 
says in the preface to his text, “It must 
be stated frankly that the word ‘insur- 
ance recently has been abused. Magical 
though the method of insurance may ap- 
Pear to those without practical experi- 
ence of its actual operation, the fact re- 
Mains that ‘insurance’ cannot safely be 
extended beyond certain well-known lim- 
its. To argue otherwise is simply to in- 
vite disaster. It is unfortunate that in 
Some quarters this seems to be so little 
nown and that in others it is deliber- 
ately ignored.” 

Mr. Wolfenden’s previous works in- 
clude a standard text book published by 
the Actuarial Society of America on 
Fopulation Statistics and Their Com- 
pilation,” “The Real Meaning of Social 
Insurance” and numerous mathematical 
and statistical papers. 





Daniel Auslander, Million Dollar 
Producer, Uses Business Methods 


_ Daniel Auslander, who entered the life 
insurance business with the Lawrence 
Simon agency, Massachusetts: Mutual, 
New York City, in February of 1931, last 
year paid for $1,500,000 new business over 
$1,000,000 of which was in the Massachu- 
setts Mutual alone. Mr. Auslander led 
the Simon agency for the year and he 
ranks second in the country for the com- 
pany. He is a member of the Million 
Dollar Round Table of the National’ As- 
= of Life Underwriters for 1934- 
1935. 

Originally in the mercantile business, 
he was persuaded at a time when he 
was looking around for a new connection 
to enter the life insurance field. Mr. 
Simon took him into his agency after 
showing him definitely that life insurance 
is a career as well as a practical business 
offering opportunities limited only by the 
individual himself. 

_ Does His Selling on Business Basis 

Mr. Auslander does his selling on a 
strictly business basis. He offers his ser- 
vices and his product just the same as 
any other business man would offer them 
and he finds that his prospects like it. 
He tries to keep his mind open and his 
methods flexible. He uses no set form 
of approach or presentation nor does he 
keep to a particular group of prospects 
or stress a particular policy form. 

Principally his approach to individuals 
or to corporations is on the basis of their 
existing life insurance, getting for them 
all the advantages of their present poli- 
cies. This approach breaks down the re- 
sistance which usually has to be overcome 
and puts the prospect in a receptive state 
of mind. 

Basically he works on the Ordinary life 
policy, but tries to present what will best 





DANIEL AUSLANDER 


fit the needs of the particular prospect. 
He has discovered that prospects like 
principally the idea of being talked to in 
a manner that they understand easily. 
He makes comparisons with their own 
business. 

About 95% of the business he has done 
has been on recommendation of one pol- 
icyholder to another—what is known in 
the Simon agency as “the friendly act” 
—and about 95% of the people he calls on 
he did not know before he entered the 
business. He diversifies his prospecting so 
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that if any one industry should fall into 
a slump, he will not feel it to any great 
extent. Ordinarily he uses a pre-ap- 
proach letter but this too varies in form 
according to the type of prospect and 
the type of recommendation. 

In discussing his short experience in 
the business Mr. Auslander said: “The 
basis of insurance knowledge I have 
gained has been the result of the instruc- 
tion and co-operation—particularly in 
daily conferences—that are given in this 
agency.” The daily conference in the 
Simon agency is an institution over twen- 
ty-four years old. It attracts from thir- 
ty-five to forty agents and upwards each 
day. Each year Mr. Simon appoints a 
committee of three from the agency staff 
to plan the program and preside at the 
conference. Last year Mr. Auslander 
was chairman of that committee. 

Mr. Auslander’s production has gained 
steadily each year. In 1931 his total busi- 
ness was $390,000; in 1932 it was $600,- 
000; in 1933, $950,000; and last year $1,- 
500,000. 





T. E. Hartmann Agency, 
Newark, Makes Big Gain 


The Thomas E. Hartmann agency of 
the New England Mutual located in 
Newark, N. J., made a gain of $1,078,000 
in 1934 over the total production for 
1933. The agency paid for its 1934 quota 
on June 13, being the first in the com- 


pany to reach its goal. The Hartmann 
agency was started on November 1, 1924. 
For nine years previous to that date Mr. 
Hartmann was agency cashier for a New 
York City agency of the New England 
Mutual. 


Cc. F. WILLIAMS OPTIMISTIC 





Often-Predicted Turn of Conditions 
Seems Actually Here, Western & 
Southern President Says 

“The progress made this year by our 
business, and most other lines of busi- 
ness, indicates clearly that much lost 
ground has been recovered and that still 
further recovery may be expected in 
1935,” says Charles F. Williams, presi- 
dent Western & Southern Life. 

“It is true that this same prediction 
has been made by business leaders on 
each new year during the depression. 
However, this year the prophesy is sub- 
stantiated unmistakably by business 
graphs showing the rising trend of pro- 
duction and earnings in most industries. 
Unfortunately earnings have not gained 
quite as much as production, due partly 
to increased tax burdens.” 


ANNUAL MEETINGS IN CANADA 

Annual meetings and annual reports 
are crowding the calendar among insur- 
ance companies in Canada this month 
with the first meetings held on January 
16 by the National Life and Imperial 
Life. The next day the Manufacturers 
Life and Canada Life meet and on Jan- 
uary 21 the London Life convenes at 
London. On January 22 the Confedera- 
tion and Crown Life meet at Toronto 
and two days later the Exce'sior Life 
meets. The North American Life meets 
January 31. Meetings of other compan- 
ies will be held probably in February. 








BANKERS LIFE OF IOWA UP 

Piling up large gains in the closing 
months of the year, the Bankers Life of 
Iowa finished 1934 with a gain of 14.6% 
in new paid-for business as compared 
with 1933. The total for 1934 was $53,- 
739,793 against $46,891,229 in 1933. Each 
month of the year was 33% ahead of 
the corresponding month in 1933. De- 
cember brought a total of $4,736,796 with 
business continuing in large volume 
through the holiday week and up to the 
last day of the month. 
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THE COMPENSATION RATING 
PROGRAM 
that the 
compensation new rate making program, 
submitted to individual state 


It is significant workmen’s 
now being 
insurance commissioners and boards, has 
been regarded by casualty company ex- 
ecutives as one of the notable develop- 
ments of the past year. While-the new 
program is not expected to solve all of 
the problems connected with the writing 
of compensation insurance, it is felt that 
it should at least reduce the underwriting 
loss sustained on this line over a period 
of years. 

In this connection the wish is upper- 
most in the minds of many casualty com- 
pany executives that individual insurance 
commissioners will give immediate and 
full approval of rate schedules submitted 
to them by the National Council on Com- 
pensation Insurance under its new pro- 
gram. This is not too much of a request 
to make, especially in view of the fact 
that the program was recently given an 
official send-off by the National Conven- 
The 
executives, in fact, are conservatively op- 
timistic that state officials individually 
will do all in their power to further the 
completion of the rating program so that 
its beneficial effects may be felt in 1935. 
This opinion was well expressed a short 
time ago by William Leslie, National Bu- 
reau of Casualty & Surety Underwriters, 


tion of Insurance Commissioners. 


who said: 

I have strong faith in the desire of 
supervising authorities to deal fairly with 
both carriers and the public, and the new 
rate-making procedure gives them the 
means of so doing without requiring them 
to decide controversial items such as 
wage factors and medical projection fac- 
tors, which in the past have often placed 
the supervising authorities in a very diffi- 
cult position. 

There is one fly in the ointment, how- 
ever, and that is the force of public opin- 
ion, which was recently displayed in Mis- 
sourl when two influential daily news- 
papers took an editorial position against 
a compensation rate increase of 1.8% for 
the state, which had been approved by 
the superintendent of insurance. It is too 
bad that such a trifling increase in rates 
of 1.8% should create a storm of editorial 
when any person 
reasonably well informed as to compen- 


protest, particularly 
sation conditions in Missouri can visual- 
ize the increasing cost produced by oc- 
cupational diseases alone in the past few 
It is significant that the employ- 
ers of Missouri, as represented by the 
Associated Industries, have appreciated 


years. 





the fairness of the rate filing and made 
no such protest against them. 

One leader feels that it is this type of 
short-sightedness along with other dis- 
turbing factors which has forced com- 
pany executives to assume a certain “I 
want to be shown” attitude when public 
assurances are made that things are go- 
ing to be much brighter compensation- 


wise. 





UNEMPLOYMENT RESERVES, BUT 
NOT “INSURANCE” 

When 187 local forums on unemploy- 
ment reserves met in their various cities 
on Monday of this week it was to be 
noted that there was no expression of a 
that companies 
would be expected to write such cover- 
age. The forums were under the aus- 
pices of the Retail Merchants Committee 
for Study of Unemployment Reserves 


sentiment insurance 


and it was recognized by the speakers 
that the unemployment risk is not insur- 
able in the same sense as other items in 
the insurance field—that is, old 
age pensions, workmen’s compensation, 
group life, accident and health, maternity 
insurance. 

Lincoln Filene, Boston merchant and 


social 


noted student of social legislation, ex- 
pressed the situation succinctly when he 
said in a radio address from the Boston 
forum: “Because we lack facts about the 
amount of unemployment both today and 
in normal time, we cannot formulate an 
unemployment insurance plan that will 
be actuarially sound.” 

During the 1920’s the Metropolitan Life 
made a study of unemployment insurance 
as practiced abroad. The survey was un- 
dertaken because many of the concerns 
with employes insured under group plans 
in the Metropolitan had asked advice in 
regard to the possibilities of unemploy- 
At one stage the Met- 
that it be 
willing to write, on a limited scale and 


ment insurance. 
ropolitan announced would 
solely for those group-insured companies 
where records were available, such insur- 
ance. There was no legislative provision 
ever made for such a coverage and it 
was never written, although social insur- 
ance advocates have since distorted the 
company’s statement and exaggerated 
the Metropolitan’s willingness, as a mat- 
ter of social service, to write such limited 
coverage. 

When the world-wide depression set in 
abroad, before striking here, the difficul- 
ties of the foreign unemployment insur- 
ance plans became so manifold and ex- 
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Left to right: Henry Drouet, James Rubens, W. W. Klingman, E. M. Crutch. 
field, Thomas I. Parkinson, T. M. Riehle and J. J. Wilson standing before the hand. 
some silver plaque which was presented to President Parkinson from the agency 
force of the Equitable Society on Christmas Eve. 


mounted on a single piece of specially 
selected verde antique marble. At one 
end of the upper panel is the emblem 
of the society mounted in bas-relief. On 
the upper panel is the inscription to the 
president and below are the names of 
agents, managers and general agents 
some 1,800 of those delegates who quali- 
fied for the diamond jubilee in July 
Surrounding these panels and mounted 
separately on the marble is a border of 
delicately modeled laurel leaves, the 
symbol of victory. The design in its 
dignity and simplicity was executed by 
the Gorham Co. 


In the arcade of the home office of the 
Equitable Society on Christmas Eve E. 
M. Crutchfield, general agent of Rich- 
mond, presented to Thomas I. Parkin- 
son, president of the company, a silver 
plaque on which are inscribed the names 
of the members of the field force who 
participated in the company’s seventy- 
fifth anniversary convention last July. 
Mr. Parkinson received the memorial in 
behalf of the policyholders, directors 
and officers of the Equitable. 

The design of the tablet comprises two 
large panels of solid sterling silver 





Edward B. Raub, president of the In- 
dianapolis Life, has been elected presi 
dent of the Indianapolis City Council by 
unanimous vote. He took office Jan. | 


Richard Monahan, superintendent of 
the Schedule Rating Office of New Jer- 
sey, who has been ill in a New Jersey 
hospital, has returned to his home and 
is resting comfortably. “Dick,” as he is 
called by all of his friends in the busi- 
ness, is well-known in fire insurance cir- 
cles throughout New Jersey. 

* * * 


Boyle C. Rodes, president of the Fire 
Underwriters Association of St. Louis, 
has been nominated for re-election to 
that office at the annual meeting to be 
held on January 15. As there is no 
opposition ticket in the field he will un- 
questionably head the organization for 
another year. 

* * - 


Herman Robinson, general agent of the 
Travelers at 565 Fifth Avenue, New York, 
and Mrs. Robinson are leaving New York 
by train for the Pacific Coast on Janu- 
ary 15, from which point they will em- 
bark on a five-months’ trip around the 
world. They will visit Honolulu, the Phil- 
ippines, Japan, China, Manchukuo, Egypt 
and Italy before returning to the United 
States. 








perience was so disastrous that it became 
evident the risk was uninsurable, being 
subject to more catastrophic losses than 
life, fire or any other insurance. Since 
that time insurance companies have not 
considered the risk with a view to writ- 
ing it. : 

Passing of some form of unemployment 
legislation. seems imminent, but it will 
not be, and can not be, unemployment 
“insurance” in any real sense of the 
term. 





RALPH H. BLANCHARD 


Ralph H. Blanchard of Columbia Uni- 
versity is the new president of the Amer 
ican Association of University Teachers 
of Insurance. He was advanced from 
vice-president at the annual meeting ané 
succeeds Dr. S. S. Huebner, who accoré 
ing to a change in the by-laws of the 
association goes on the executive com- 
mittee. Dr. H. J. Loman of the Whartoa 
School of Finance, University of Pent 
sylvania, is the new vice-president. 








VEAL 
- 


\ 


Ba 
C. West 
erican of | 
ed publish 
will resign 
man of t 
regarding 
the board 
month. 


Observat: 


The Ne 
at the Gr 
had an a 
which figu 
the crow¢ 
year’s nev 
mood, an 
ness iS On 
facturers 
planning 
1935, and | 
increased 
that at ne 
influx of 
dealers fr 
Canada, a 
large as d 
jority of 
tral distri 
private cc 
been more 
been spen 
the N. B. 
to “The R 
cial show 
I am im 
sis on saf 
the soft- 
words, th 
speed has 
and safety 
opment, r 
visitor at | 
lort capac 
seats offe1 
much lon 
most mod 
three on 1 
a 1935 fas 
one manu 
Preciation 
artist whe 
rattled off 
a large er 

Among 
crowds w 
Plymouth, 
in the loy 
Packard ( 
that com; 
this field, 
get, both 
plenty of 
Priced Am 
handsome 
Priced car 












11, 1935 


——: 


We 





. Crutch- 
he hand- 


e agency 


specially 

At one 
emblem 
elief. On 
yn to the 
lames of 
1 agents 
ho quali- 
in July. 
mounted 
order of 
ves, the 
n in its 
cuted by 


F the In- 
2d presi- 
ouncil by 
e Jan. | 











January 11, 1935 














Bailey Confirms Rumors 

C. Weston Bailey, president of the Am- 
erican of Newark, late last week confirm- 
ed published rumors to the effect that he 
will resign as president and become chair- 
man of the board. No announcement 
regarding his successor will be made until 
the board of directors meets early next 
month. 

* * * 

. 4 J 
Observations on New York City’s 
Automobile Show 
The New York City automobile show 
at the Grand Central Palace this week 
had an attendance of close to 200,000, 
which figure was close to a record. And 
the crowds which came to view this 
year's new car models were in a buying 
mood, an excellent indication that busi- 
ness is on the upgrade. In fact, manu- 
facturers almost without exception are 
planning to increase their output for 
1935, and dealers are confident of greatly 
increased sales. Another good sign is 
that at no time in recent years has the 
influx of automobile distributors and 
dealers from many parts of this country, 
Canada, and even foreign lands, been as 
large as during the past week. The ma- 
jority of the hotels in the Grand Cen- 
tral district have been filled to capacity, 
private company luncheon parties have 
been more frequent, and more money has 
been spent on radio broadcasting such as 
the N. B. C. nation-wide hookup given 
to “The Romance of the Wheel,” a spe- 

cial show program. 
lam impressed by the greater empha- 
sis on safety in this year’s models and 
the soft-pedaling on speed. In other 
words, the combination of power and 
speed has been eclipsed by riding luxury 
and safety. Another outstanding devel- 
opment, readily apparent to the average 
visitor at the show, was the greater com- 
fort capacity with both front and rear 
seats offering more ease. Car bodies are 
much longer, wider and roomier, with 
most models supplying ample room for 
three on the front seat. Streamlining is 
a 1935 fashion note in automobiles, and 
one manufacturer, playing to public ap- 
Preciation of this feature, employed an 
artist who sketched while the salesman 
rattled off salient features of his car to 
a large crowd of people. ; 
Among the exhibits which drew big 
ctowds were those of Ford, Chevrolet, 
Plymouth, Oldsmobile, Nash and Pontiac 
m the lower priced field, and the new 
Packard One Twenty, which represents 
that company’s bid for recognition in 
this field. The Bugatti and M. G. Mid- 
Set, both foreign makes, were given 
g g 
blenty of attention, too. The lowest 
Priced American car was the Willys. The 
handsome new models for such higher 
Priced cars as La Salle, Cadillac, Auburn, 

















Pierce-Arrow and Lincoln also held more 


interest than in previous depression 
years. 

I was interested in some newly coined 
sales phrases being used in ads such as 
Ford’s “center-poise,” Chrysler’s empha- 
sis on airflow and airstream models, La- 
fayette’s “synchronized springing,” Ply- 
mouth’s “floating ride,” Studebaker’s new 
“miracle ride” and the now familiar 
“knee action” wheels of General Motors 
cars. 

Getting back to the safety feature, it is 
significant that manufacturers are doing 
their best to meet squarely the challenge 
presented by the increasing toll of traf- 
fic accidents and the spread of safety 
campaigns throughout the United States. 
The result is that this year’s new cars 
are said to be mechanically safer than 
anything the motoring world has yet 
seen. Control of the new cars is easier 
and simpler, one salesman explained to 
me. “Vision is clearer, brakes surer, 
bodies sturdier and road stability better,” 
he emphasized. Safety glass is now re- 
quired by law in New York State, which 
will greatly reduce the hazards of flying 
or shattered glass. A better tread and 
larger tire is also being used. 

I noted only one exhibit which put any 
stress on speed, which is quite an im- 
provement over a few years. back and 
reflects the good educational work done 
by such groups as the Insurance Adver- 
tising Conference and the National Bu- 
reau of Casualty & Surety Underwriters. 

* * x 


Literary Digest On the Job 


The latest poll made by the Literary 
Digest by asking its readers recently if 
they are going to buy new cars of 1935 
vintage was a topic of conversation in 
advertising circles this week and tied 
right up with the annual New York City 
automobile show. It’s an encouraging 
sign that the returns from this poll indi- 
cated that 285,951 families, conservative- 
ly, will buy 292,866 cars this year for 
which they will pay $205,006,200, also a 
conservative figure. In arriving at these 
estimates the Digest followed exactly the 
same procedure by which results of na- 
tional, state, city and special elections 
have been forecasted in the past. 

. + «* 


Nantucket Whalers and Their 
Insurance 


The latest issue of the “News Letter” 
of the Insurance Society of New York 
contains an interesting photograph of an 
old-time marine insurance policy insur- 
ing a whaling vessel and its cargo, issued 
by the Nantucket Marine Insurance Co. 
The original of this policy is now in the 
whaling museum at Nantucket. The So- 
ciety also gives a brief account of the 
Nantucket whalers and their insurance, 
as follows: 

Visitors to the Island of Nantucket and 
readers of Moby Dick do not need to be 
told of the thrills and. perils: in the life 
of the whalemen. The early inhabitants 
of Nantucket hardly knew a time when 


whales were not captured in the nearby 
waters, but from 1712, when the first 
sperm whale was caught by whalers 
blown farther out to sea than usual by a 
storm, until the middle of the ninteenth 
century, Nantucket was the center of a 
flourishing and prosperous industry. 
Whaling vessels left the island to be gone 
for two, three, and even four years, they 
sailed to the coast of Brazil, they rounded 
Cane Horn, they hunted whales in the 
South Pacific and off the coast of Japan. 

It was a Captain Folger of Nantucket 
who in 1808 discovered on the Island of 
Pitcairn the descendants of the mutineers 
of the Bounty. His log-book, open to the 
pages on which he describes these strange 
English-speaking children of the British 
sailors and their native wives, may be 
seen any day in the Whaling Museum at 
Nantucket. Captain Folger talked with 
Alexander Smith, the one remaining mu- 
tineer, who gave him the story of the 
voyage of the Bounty to Pitcairn, the 
burning of the ship, and the founding of 
the colony by the mutineers and their 
Tahitian wives. 

Whaling was a dangerous trade, both 
for the ships and for the sailors. Hidden 
reefs in uncharted parts of the ocean, 
terrific storms, and angry, fighting whales 
wrecked ships and killed men. In spite 
of the hazards of such voyages, however, 
the whaling captains were able to obtain 
insurance for their ships and cargo. The 
Whaling Museum at Nantucket has a 
collection of marine policies issued to 
Micajah Coffin and Sons, covering the 
years from 1798 to 1806. Through the 
courtesy of the president of the Nan- 
tucket Historical Society, William F. 
Macy, we were able to obtain a photo- 
graph of one of the policies for our li- 
brary. This policy, dated 1804, is the first 
one of the collection to be written by an 
insurance company. The earlier ones 
were written by individual underwriters 
either in Nantucket or on the mainland. 

During the first years of the nineteenth 
century two marine insurance companies 
were formed in Nantucket—the Nan- 
tucket Marine Insurance Co. and the 
Nantucket Union Marine Insurance Co. 
Our photograph is policy number sixty 
of the Nantucket Marine Insurance Co. 
Three of the policies in the Nantucket 
collection were written for $5,000, the 
premium being $500 in two cases and $300 
in the third. The policies ran for two, 
three, or four years, or until the end of 
the voyage, and, as in the case of the 
one photographed, there was a refund of 
1% in case the ship came back without 
going to Delagoa Bay. 

Other collections of whaling policies 
may undoubtedly be found in New Bed- 
ford and Salem. We know there are some 
in New London, Conn., in the marine col- 
lection of the Mariners Savings Bank. 
Mr. P. LeRoy Harwood, vice-president 
of this bank, has very kindly presented 
the Insurance Society with a whaling 
policy dated 1833. It was written by the 
Union Insurance Co. of New London, a 
company formed in that city in 1805. The 
policy is for the ship Halcyon. sailing to 
the South Atlantic on a whaling voyage. 

We shall be glad to hear of any other 
collections of whaling policies that may 
be in existence. Such policies are records 
of a unique and heroic phase of Amer- 
ican life that has, no doubt, disappeared 
forever. 

‘+ ©. * 


Effective All-Coverage Ads by 
Travelers Companies 


Among the more striking ads that have 
been printed in national publications re- 
cently are a series by the Travelers 
group, signed by all three companies and 
discussing all lines that the companies 
write including life, fire and casualty. 
The ads are printed in two colors and 
the light blue that is used as background 
for the illustrations is one of the reasons 
they have attracted much notice. 

A daily paper advertisement of the 
company which has appeared in many 
publications this week has also attracted 
comment. Designed to further the auto- 
mobile. safety movement, the ad was 
scheduled to run in sixty-three newspa- 
pers in year-end editions appearing on 
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Alex Davis, who is an artist as well as 
a widely known insurance lawyer, each 
year sends to his friends a novel greet- 
ings card with an individual touch. 


different dates from December 29 to Jan- 
uary 6. Text is very simple, but makes 
an astounding comparison: “In one hun- 
dred years, 76,000 deaths in marine dis- 
asters in the whole world! In three 
years, 96,300 deaths in motor vehicle ac- 
cidents in the U. S. A. alone! Published 
in the interest of street and highway 
safety by the Travelers Insurance Co., 
the Travelers Indemnity Co., the Travel- 
ers Fire Insurance Co., Hartford, Conn.” 
The art work subtly emphasizes the point 
with a ticking clock and a Gothic frame- 
work for the message. 

C. W. Van Beynum, manager of the 
publicity department, writes to represen- 
tatives of the companies: 

“We believe you can make good use 
of proofs. Mailing copies or giving them 
to your policyholders and prospects may 
help to stress the importance, and there- 
fore the need, of various forms of insur- 
ance protection—accident, automobile and 
life. A startling comparison, such as the 
advertisement presents, often saves many 
words in an interview.” 

* * * 


New Memorial for London Firemen 

For fifty vears the firemen’s corner in 
Highgate Cemetery, London, has been 
indicated by a stone on which were 
carved a fireman’s helmet and a broken 
hose, and surmounted by a cross. This 
stone has crumbled away, and a new 
memorial has recently been erected by 
the London Fire Brigade Widows’ and 
Orphans’ and General Benefit Fund be- 
cause it was found that any renovation 
of the old stone could only be of a tem- 
porary nature and unworthy of the ob- 
ject for which it stood. 

The new memorial stands on the 
ground close to which are buried Sir 
Eyre Massey Shaw, founder of the Lon- 
don Fire Brigade, and ninety-seven of 
his officers and men who died in service. 
It is of handsome design, executed in the 
finest Cornish granite. 

« © .% 

Van Winkle on Board of Borden- 

town Institute 

Winant Van Winkle, vice-president, 
Commercial Casualty and Metropolitan 
Casualty, has been named in the will of 
the late Brig. Gen. Thomas D. Langdon, 
commandant of Bordentown Military In- 
stitute, to serve on a special committee 
of fourteen that would guide the execu- 
tors of the estate and present trustees 
of the institute and eventually become a 
board of directors for the school: Gen- 
eral Langdon’s purpose was to have B. 
M. I. transferred from private ownership 
to control by a non-profit corporation 
formed by graduates and friends of the 
school. Mr. Van Winkle is an alumnus 
of the institute and would like to pro- 
mote its upbuilding. 
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A. R. Small President 
Of the Laboratories 


SUCCEEDS LATE DANA PIERCE 





Vice-President at the New York Office 
Since 1924; Chairman N.F.P.A. Elec- 


trical Committee 





A. R. Small, vice-president of the Un- 
derwriters’ Laboratories and in charge of 
the New York City office for some years, 
was elected president by the directors 
at a meeting on Monday in Chicago to 
. succeed the late Dana Pierce who died 
recently at Atlantic City. Mr. Small will 
move shortly from New York to the 








A. R. 


SMALL 


main office of the Laboratories at Chi- 
cago. 

A man of fine personality and a good 
mixer as well as an expert engineer, Mr. 
Small is well-known outside of his duties 
as an officer of the Underwriters’ Labora- 
tories. He has gained national recogni- 
tion as chairman of the important elec- 
trical committee of the National Fire 
Protection Association which has charge 
of the revision of the National Electrical 
Code; he is also a director of the Amer- 
ican Standards Association. 

Born at South Portland, Me., Decem- 
ber 7, 1882, Mr. Small was graduated 
from the University of Maine in 1904 
with the bachelor of science degree. In 
1929 the university conferred upon him 
the professional degree in civil engineer- 
ing. Mr. Small entered insurance with 
the New York Fire Insurance Exchange 
and remained there for two years. In 
1906 he was appointed assistant manager 
of the electrical department of the Labo- 
ratories at the main plant in Chicago 
and two years later was made special 
agent. In September, 1910, he became 
sunerintendent of the label service, a de- 
partment which he organized. Mr. Small 
was elected vice-president in 1916 and 
was transferred to New York in 1924 to 
fill the post left vacant when Mr. Pierce 
was elected president. The new presi- 
dent is an able executive and has con- 
tributed vitally to maintaining and en- 
hancing the excellent prestige of the 
Laboratories. 


100% PASS BROKERS’ TEST 
Nine candidates for brokers’ certificates 
of authority passed the qualification test 
conducted by the New York Insurance 
Department at Albany on January 5. 
None failed. Four out of ten applicants 
for agents’ licenses qualified successfully. 


Closer Co-operation 
With E. U. A. Sought 


BOSTON BOARD HOLDS MEETING 








Fairfield, Re-elected Pr t, Talks on 
Relations With Companies; 1934 
Experience 








Herbert G. Fairfield, who was re-elect- 
ed president of the Boston Board of 
Fire Underwriters at the annual meeting 
Tuesday, stressed closer co-operation be- 
tween the agents and the companies in 
his annual address. He said that the use- 
fulness of the board has been proved 
bv its actions over a period of more 
than half a century and that the com- 
panies will aid to preserve it if the agents 
operate at a cost comparable with other 
similar organizations, develop fair and 
adequate rates and rigidly enforce the 


board rules, not only against members 
but also see that the companies keep 
the faith. 

“Membership in this board ought to 
be a valuable asset to every agency and 
company operating in the metropolitan 
district of Boston,” said Mr. Fairfield. 
“Some of us can regretfully remember 
when this happy condition prevailed. I 
believe that it can be made so again, but 
the most important effort necessary to 
bring this about is a better feeling be- 
tween this board and the organization, 
which comprises four-fifths of our com- 
pany representation, known as the East- 
ern Underwriters’ Association. 

“To my mind, one of the most serious 
problems of the stock fire insurance busi- 
ness today is this lamentable drifting 
apart of the companies and the agents 
of the so-called excepted cities. If the 
old order is passing and we have got to 
go about with a patch on the seat of our 
pants while a brick is flung through the 
windshield, in order to awaken us to a 
realization of today’s changing social and 
economic conditions, then it’s high time 
for the companies and the excepted cities 
to stop their bickerings and hand-in- 
hand, unitedly watch out for the big bad 
wolf at the insurance door.” 


Winkley Reports 


In his annual report Manager Winkley 
indicated how the favorable experience in 
1933, which allowed an_ underwriting 
profit for the first time in five years, in 
spite of a shrinkage of $266,945 in pre- 
mium income, resulted in 1934 in “a tidal 
wave of non-board competition,” both on 
profitable and unprofitable classifications, 
so that “the rating department of. the 
board has been subjected to extreme 
pressure from members, brokers and 
companies alike to reduce individual rates 
to meet this competition wherever it has 
developed.” He indicated that the board 
has adopted the policy of meeting com- 
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petition in rates where relief could be 
granted without unfair discrimination 
against similar risks. 

Other officers elected at the annual 
meeting were as follows: vice-president, 
John J. Cornish of Field & Cowles; sec- 
retary-treasurer, James Davis; manager, 
William H. Winkley, and assistant man- 
ager, Isaac Osgood. Other members of 
the executive committee elected were 
Harry W. Gilman, Willard C. Hill, Rob- 
ert A. Sullivan, Arthur J. Anderson and 
Gerald Henderson. -Mr. Fairfield, the 
Holyoke Mutual and the Pacific Fire 
were elected to the advisory board. 


DROPS BALANCE REPORTS 

Delinquent agency balance lists need 
no longer be submitted to the Michigan 
Department by the companies, according 
to notifications sent out this week by 
department authorities. The order re- 
quiring quarterly reports regarding 
agents far in arrears in their accounts 
has been in effect since June, 1933, and 
is believed now to have served its pur- 
pose. The credit situation in Michigan 
has been improving during the past year. 
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Statement June 30, 1934 


C. L. Henry, Secretary 


$1,500,000.00 
1,305,437.37 

. 174,206.98 
° 164,681.98 
2,615,535.95 
5,759,862.28 
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AGENTS’ PROBLEM 


Ailhiess all inquvues 


toHOME OFFICE 


$3 Ataiden Lane New York City 


Brooklyn Commission 
Proposal Is Defeated 


BY NEW YORK FIRE EXCHANGE 





Agreements Adopted to Vote on Pro- 
posals of Brooklyn and Long 
Island City Agents 





Lengthy consideration was given by 
the New York Fire Insurance Exchange 
ae its meeting Wednesday to the report 
of the special committee on the Brook- 
lyn and Long Island City agency situa- 
tion resulting in rejection of that part 
of the report which recommended a re- 
striction of 121%4% overriding commission 
to those Brooklyn and Long Island City 
agents holding continuous appointment 
for the same companies from January |, 
1915, to May 10, 1933. The other three 
recommendations of the special commit- 
tee were adopted as follows: 

Agreement to vote on a proposition 
which the Brooklyn agents may care to 
submit prohibiting the writing of Brook- 
lyn business by Manhattan counters. 

Authorization of the appointment by 
the president of a standing committee 
of fiva to serve as a contact committee 
with Brooklyn agents. a 

Agreement to vote on a proposition 
which the Long Island City agents may 
care to submit prohibiting the writing 
of Long Island City business by Brook- 
lyn counters. 

Report was made of assessment and 
payment of fines aggregating $1,800 by 
two companies of the same group fort 
payment of excess brokerage to.a large 
brokerage house. The penalty also 1n- 
cluded the return of the excess paid 
and the discontinuance of the practice, 

The action taken at the Decembet 
meeting reducing rates on garages Was 
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Five Are Promoted By 
North British Group 


J. L. MYLOD’S DUTIES ENLARGED 





Duxbury Secretary of Western Dep’t at 
Home Office; Bryant and Merkl 
General Agents 





Several merited promotions are an- 
nounced this week by the North British 
& Mercantile group. Secretary John L. 
Mylod, who during the past year has had 
charge of the Western department, will 
gradually give up his supervision of that 
department and in the near future will 
devote his time to co-ordinating the gen- 
eral development of business for the 
gfoup. Energetic, ambitious and eager 
for plenty of work, Mr. Mylod has made 
steady progress during his stay with the 





GEORGE H. DUXBURY 


group, receiving several important ad- 
vancements in the last few years. A year 
ago he was placed in charge of the West- 
ern department after having served sev- 
eral years as secretary in charge of the 
automobile department. 
seorge H. Duxbury, who two years 
ago became a general agent in the Mid- 
dle department, has been advanced to 
secretary in charge of the Western de- 
Leo Bryant, heretofore assist- 
ant to Mr. Mylod, is advanced to general 
agent in the Western department, and 
H. C. Ludwig has been appointed assist- 
ant general agent in the same depart- 
ment. 
Special Agent E. A. Merkl of eastern 
New York has also been appointed gen- 
eral agent and will fill the position in 
the Middle department vacated by Mr. 
Duxbury. 
Mylod’s Career 
Mr. Mylod a year ago was put in 
charge of the Western department with 
supervision over ten states. For six years 
Previously he had been in charge of the 
company’s automobile department. He 
joned the North British in 1916. For 
several months that year he had been 
with the Ocean Accident but when he 
learned that the North British was form- 
ing an automobile department he decided 
to join that and go along with a branch 
of the business which was showing rapid 
development. He started as a home of- 
ce examiner. In 1920 he was transferred 
to Chicago where until 1927 he was su- 
Perintendent of the Cook County automo- 
bile. and side-lines department. Then he 
returned to New York to head the home 
office automobile department and about 
4 year later was elected a secretary. He 
Was with the Fidelity & Casualty before 
1916 for a while in the steam boiler and 
y wheel underwriting department. 
Duxbury Joined in 1911 

Mr. Duxbury has been with the North 
Mtish group since July, 1911. He went 
with the company as file clerk in the 


Middle department and then served in 
various underwriting posts, including map 
clerk and examiner, up to the time of 
the World War. For the next two years 
he served here and in France with the 
Marine Corps in the Second Division. 
Returning to the North British, Mr. 
Duxbury was placed in charge of the 
New Jersey department in 1919. Four 
years later he became general inspector 
and on January 1, 1924. went into the 
field as special agent for the Pennsyl- 
vania and Commonwealth in eastern New 
York, with headquarters at Albany. He 
served in the field four years and then 
was brought back to the home office in 
1928 as assistant general agent. 
Mr. Merkl will complete twenty-six 
years with the North British group next 
month, having joined in February, 1909. 
He was appointed special agent in 1921 
in charge of the suburban New York and 





Blank & Stoller 
J. L. MYLOD 


Hudson River district. In 1928 he was 
transferred to Albany as eastern New 
York fieldman, the post which he has 
held until the present. He is a member 
of the executive committee of the New 
York Fire Insurance Rating Organiza- 
tion at Syracuse and one of the best 
liked fieldmen in this state. 





REINSURES DETROIT NATIONAL 

The American of Newark recently re- 
insured 100% of the outstanding net lia- 
bility of the Detroit National Fire under 
its fire, lightning and tornado policies; 
and as of midnight, December 31 took 
over all of the excess of net risks under 
fire, lightning and tornado policies, re- 
linquished and returned to the Detroit 
by its reinsurers. It is estimated that 
the total of the two portfolios, that is 
net and reinsurance, making up the 
gross outstanding liability, will approxi- 
mate $500,000. Further the Detroit has 
agreed, for a period of at least three 
years, to continue to transact its insur- 
ance business in co-operation with the 
American, and the American has agreed 
to reinsure 100% of all gross risks of 
the Detroit which may be assumed sub- 
sequent to December 15, 1934. 





Vv. D. WEGNER ADVANCED 


V. D. Wegner has been appointed spe- 
cial agent in charge of the business of 
the Commercial Union Assurance in 
Cleveland and in Cuyahoga County, O. 
He joined the Commercial Union group 
in 1923 as a special agent in Indiana and 
for the last eleven years has been suc- 
cessful in the development of the com- 
pany’s business in that state. 


WESTERN & SOUTHERN ASSETS 

The Western & Southern Indemnity 
showed progress in 1934 and now has 
assets of $3,242,537, a gain of $110,573. 
The assets of the Western: & Southern 
Fire have increased to $1,146,131, a gain 
for the year of $115,731. 





DROPS SELF-INSURANCE 





Philadelphia Board of Education Votes to 
Take $40,000,000 of Coverage With 
Insurance Co.’s 
The Philadelphia Board of Education 
has voted to discontinue its self-insur- 
ance fund and to place $40,000,000 of fire 
insurance on school buildings with stock 
insurance companies. The coverage will 
be in two master three-year term poli- 
cies, one issued by the Insurance Co. of 
North America and the other by the Fire 
Association of Philadelphia. It is under- 
stood that both companies will reinsure 
the bulk of the insurance, not retaining 
more than $7,500,000 each or giving more 
than $2,500,000 to any one other com- 
pany. The premiums will be paid from 
the former insurance fund of $750,000, 
created from the earnings of a former 
$3,000,000 fund which has since been re- 

tired. 

Dr. S. S. Huebner of the Wharton 
School of Finance of the University of 
Pennsylvania, at the request of the Board 
of Education, made a survey of the school 
insurance and recommended that the 
board abandon the self-insurance propo- 
sition as false economy. He suggested 
that the facilities of regular insurance 
companies be utilized and that the direct 
policies be issued through Philadelphia 
companies. 





13 Insurance Men in 


Pennsylvania Legislature 


The Pennsylvania legislature this year 
contains thirteen members who are in 
the insurance business. Four of them 
are in the Senate and nine in the House 
of Representatives. Warren R. Roberts, 
Bethlehem, one of the Senate quartet, 
was the Democratic nominee for Senate 
president pro tem. William H. Clark, 
West Chester, and James E. Norton, 
Reading, had been among contenders for 
the Republican nomination for the same 
office, but withdrew at the last minute 
to permit a compromise to be effected. 
The fourth insurance man in the Senate 
is Frank J. Harris, Pittsburgh. 

The nine House members who are in 
insurance business are Frank J. Atkins, 
Kittanning; Walter L. Barnhardt, Llew- 
ellyn; Ellis C. Boose, Somerset; G. Fred 
Mentzer, Monessen; Clayton E. Moul, 
Spring Grove; Willard G. Shortz, Kings- 
ton; Richard M. Simpson, Huntingdon; 
William Sinwell, Bethlehem, and Joshua 
T. Stewart, Indiana. 





FIREMEN’S ANNUAL MEETINS 


Herbert A. Clark, William B. Rearden 
and Otto H. Falk were elected to the 
board of directors of the Firemen’s of 
Newark at the annual meeting held Mon- 
day in Newark. President Cooney re- 
ported that the fire companies in the 
group had a net profit last year of $2,- 
901,000 on underwriting and investments 
for eleven months, but that the casualty 
companies on the same basis lost $3,187,- 
000. Mr. Cooney again stated that he 
was optimistic on the outlook for this 
year. The fire companies had a loss 
ratio of 40.33% last year and an expense 
ratio of 50.27%. 





CENERAL ASKS REINSTATEMENT 


Following a conference with Insurance 
Commissioner Dan C. Boney of North 
Carolina, the General of Seattle has pre- 
sented formal application for reinstate- 
ment of its license, suspended recently 
as a result of the misapplication of its 
special rate filings by a Charlotte, N. C., 
agency. The company will engage a field 
representative for the territory and will 
operate on rates of the North Carolina 
Inspection & Rating Bureau. 





W. S. CHAFEY DEAD 
W. Scott Chafey of New Egypt, N. J., 
died December 28. He was a local agent 
for several companies, starting in 1890. 
In addition he was general manager of 
a local railroad and engaged in many 
other local activities. 








Ass’t U. S. Manager 





Blackstone 


JOHN HOSKING 


After having served several years as 
general agent for the United States 
branch of the Century, John Hosking was 
last week advanced to the post of as- 
sistant United States manager. He has 
been in the business for more than twen- 
ty years and is well acquainted both in 
the East and Middle West. 





LIBERTY FIRE OFFICERS 

The Liberty Fire, Louisville, Ky., held 
its annual meeting this week, re-electing 
all directors and officers, the only 
change being in the advancement of Al- 
bert Wiegand from assistant vice-presi- 
dent to vice-president. Adolph Reut- 
linger, recently elected president to fill 
out unexpired term of John E. Huhn, 
resigned, was elected president to serve 
his first full term. He was executive 
vice-president until the past fall. Fred 
D. Diehel continues as vice-president; 
John A. Heitmeyer, secretary; Glenn R. 
Eudaley, treasurer. Mr. Reutlinger stated 
that the company would continue its 
policy of conservative company building, 
and that it would be at least another 
year before the company would expand 
to write business in the state, a pro- 
gram that has been discussed and ru- 
mored for some months past. 


BROOKLYN AGENTS PROTEST 

Further protest against the proposed 
classification of Brooklyn agents by the 
New York Fire Insurance Exchange was 
made on Tuesday by W. F. Stanz, chair- 
man of the executive committee of the 
Brooklyn Fire Agents’ Association, in an 
open letter to company executives. He 
said there is absolutely no justification 
of discrimination against agents in 
Brooklyn, a borough which produces 
premiums of about $8,000,000. The time 
has come for proper recognition of 
3rooklyn agents who hope for amicable 
settlement of present difficulties. He 
said the members of his association were 
strongly opposed to the proposal to pay 
the maximum commission only to agents 
who have represented companies since 
January 1, 1915, to August 1, 1933. 








RATHBONE WILLIAMS DEAD 

Rathbone Williams, a secretary of the 
Northern of New York, died Wednesday 
at the Medical Center in New York fol- 
lowing a severe nosebleed. He had been 
taken ill at his home in Hackensack, N. 
J. Fifty-nine years of age Mr. Williams 
is survived by his widow, a son and 
daughter. His grandfather was the late 
R. C. Rathbone and his uncle R. B. Rath- 
bone. 


Joseph G. Gallagher, local agent at 
Ridgewood, N. J., died of pneumonia 


January 4 at the Hackensack Hospital. 
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1934 Developments In Fire Field 


American of Newark Officer Includes Premiums and Losses, 
Valuations, Neal Bassett, Agents’ Code and 
Problems of Future 


of the 
insur- 


Hoadley, 
American of Newark 
ance executive of many years’ experience, 


Frederick secretary 


and a fire 


makes some interesting observations on 
fire insurance in an article which he 
wrote for the Newark Sunday Call of 
January 6. He reviews the experience 
of 1934, has something to say about the 
outlook for this year and comments up- 
on several particular developments of the 
last year. With respect to the retire- 
ment of Neal Bassett as president of the 
Firemen’s he writes: “If his (Mr. Bas- 
sett’s) ambition outran his ability to 
reach its goal perhaps it was only be- 
cause the times were out of joint. 

Mr. Hoadley also considered the at- 
tempt of the National Association of In- 
surance Agents to have the N.R.A. ap- 


prove a code for insurance controlling 
competitive practices. On this subject he 
said: 


“This attempt was opposed not only by 
the companies but also by insurance 
brokers and by many groups of policy- 
holders and it failed of securing the ad- 
ministration’s approval. 

“It is interesting to observe that for 
many years before N.I.R.A. had ever 
been thought of the fire insurance busi- 
ness had developed a fairly satisfactory 
and smoothly operating code of its own, 
which, without benefit of federal law, is 
perhaps as ably administered and as 
faithfully observed as any of the codes 
of more recent date. Had the agents’ 
N.I.R.A. code been made effective it must 
have clashed at many points with exist- 
ing practices in the business which have 
justly been for many years considered 
ethical, sound and for the common good. 
Confusion would surely have resulted 
vith the agents, bound by their code, ar- 
rayed against their principles, and it is 


hard to see how the insuring public could 
have benefited.” 
Valuations 

After stating that 1934 was a year of 
stabilization in fire insurance rather than 
one of any notable recovery Mr. Hoad- 
ley passed to the valuation of securities. 
Telling of the action of the commission- 
ers in approving market values for the 
1934 statements he said: “This change 
in the method of valuation is doubtless 
a reassuring and comforting one to the 
public; though it is a fair question 
whether it will not be wiser as time goes 
on to adopt the conservative plan of 
stating asset values at cost or market, 
whichever is lower.” 

With respect to premiums and losses 
Mr. Hoadley wrote in part as follows: 

“In addition to these favorable devel- 
opments on the income side of the ac- 
count, the year has witnessed a surpris- 
ing persistence, month after month, of 
the low fire loss record, first manifested 
in the second quarter of 1933, after sev- 
eral years of exceptionally heavy insur- 
ance losses. The ratio of losses to pre- 
miums, therefore, continues highly satis- 
factory. This, however, has implications 
of which those who buy insurance and 
want the insurance that they buy to be 
sound ought to be made aware, for it is 
not unlikely the mere fact of a market 
contraction in the total of fire losses may 
create in many quarters the impression 
that premium rates can and should be 
immediately, and correspondingly, revised 
downwards. A little reflection will show 
that this supposition is erroneous and 
lacking in good judgment, because it is 
opposed to the public’s real interest in 
the institution of insurance. 

“In the first place, all insurance rests 
upon the irrefutable logic of the theory 
of average and the fact that fire losses 
have been exceedingly moderate during 
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the past twenty months is by no means 
a reliable indication that they will con- 
tinue moderate for twenty months more. 
On the contrary, the law of probability 
may be expected to operate to restore 
the average by a swing in-the opposite 
direction. 
Outstanding Fire Losses 

“The recent experience in fact dis- 
closes that the aggregate of fire losses 
remain below normal in spite of a num- 
ber of very considerable fires during the 
year 1934, one of which destroyed a lino- 
leum works at Paulsboro, with a loss of 
$1,000,000 or more; another involved a 
spreading downtown fire in Birmingham, 
Ala., with an estimated property loss of 
$3,000,000 and insurance of $1,500,000. 
There was the Schenley liquor loss at 
Lexington, Ky., $2,600,000; one on the 
river front at Newburyport, Mass., $700,- 
000; the Chicago stockyards, $4,300,000; 
a $200,000 windstorm loss in Michigan, 
and a heavy grain elevator loss at New- 
port News. ‘In the next place this period 
of lighter fire losses is a fortunate thing 
for everybody concerned and particular- 
ly for the insured public, following as it 
does immediately after a period during 
which not only heavy fire losses and the 
drying up of both premium and invest- 
ment income, but also at the same time 
the tremendous depreciation of all insur- 
ance company assets, so affected these 
institutions as to necessitate extensive 
capital readjustments. 

Unearned Premium Reserves 

“Again thought must be given to the 
increased liabilities in the shape of un- 
earned premium reserves which will be 








to assume. 
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required as the volume of business again 
expands, and will of themselves consti. 
tute a check upon earnings and additions 
to surplus. Whatever earnings the ip. 
surance companies made in the deflation 
years resulted from contraction in the 
premium income with resulting diminy. 
tion in the reserve requirements and 
transfer therefrom to surplus accounts 
If this process helped to preserve the 
liquid position and solvency of a number 
of fire companies, it was nevertheless jn 
degree a liquidation. 

“Some initial progress has been made 
toward restoration of the strong finan- 
cial position that enabled the business of 
insurance to meet the demands of’ the 
difficult situation created by the business 
depression, but the companies have by 
no means recovered the strength needful 
if they are to afford adequate service and 
protection in the future. Recovery in the 
value of their investment portfolio will 
help, and growth in the volume of busi- 
ness will help, but it should be apparent 
that underwriting must be on a profitable 
and, therefore, self-sustaining basis if a 
genuine recovery is to be made and the 
real interest of the public fully served.” 





Collections 
(Continued from Page 1) 


failed to clear up old debts by a partic- 
ular date. 

Knowledge that companies belonging 
to the E. U. A. will no longer tolerate 
long delays in the forwarding of premi- 
ums due is accomplishing several things; 
it is bringing in cash and compelling 
many agents who placed greater empha- 
sis upon selling than on maintaining eff- 
cient accounting methods to put their 
houses in order, financially speaking. 
Agents who were not firm with their as- 
sureds are asserting their rights more 
freely and those who were good collec- 
iors but inclined to include company 
funds temporarily with their own ac- 
counts for running expenses are budget- 
ing their expenses more carefully. 

In the final analysis the new system 
will prove as beneficial to the producer 
as to his companies. The local agent 
has learned that he cannot act as an in- 
surance salesman and operate a one-man 
premium financing unit at the same time. 
Whatever may be said in favor of the 
use of credit in business operations, 6r- 
ganized fire insurance companies are pro- 
ceeding on the principle that premiums 
due must be forwarded to them within 
ninety days, and this action is bringing 
desired results. 





EXAMINERS MEET JANUARY 15 


J. E. T. McClellan, superintendent of 
the rating and inspection department of 
the New Jersey Schedule Rating Office, 
will address the Fire Insurance Exam- 
iners Association on the liquor industry 
at the January meeting to be held next 
Tuesday, January 15, at 5:30 P. M., at 
Child’s Restaurant, 136 William Street. 
Mr. McClellan has been connected with 
the rating office for years and is well 
acquainted with the type of risk to be 
analyzed. 





SUSSEX FIRE IN TENNESSEE 


The Sussex Fire of Newark, N. J., has 
been authorized to transact business 1 
Tennessee. 
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Practical Approach to Writing 
Transportation Policy By Agent 


J. P. Mayer, Royal-Liverpool Groups, Shows How Cover 
Should Be Prepared After Data Is Obtained 
From Prospect 


J. P. Mayer, superintendent of the in- 
land marine department of the Royal- 
Liverpool groups, departed from the con- 
ventional method of explaining a specific 
form of insurance to the inland marine 
class of the Insurance Society of New 
York when he spoke recently on trans- 
portation coverage. He gave a practical 
approach to the subject by discussing the 
needs of a single assured and told how 
a policy should be prepared to cover the 
hazards to which this assured’s ‘ship- 
ments were exposed. His lecture follows 
practically in full: 


John Jones, a merchant, feels that his 
present insurance on his merchandise in 
transit is inadequate for his needs. He 
requests an insurance agent to call upon 
him. Mr. Agent, knowing the require- 
ments of the underwriters, requests the 
information necessary for the prepara- 
tion of the proper insurance contract. 

Q. Under what name and from what 
address do you conduct your business? 
A. John Jones, Inc., 85 John Street, New 
York City. Q. From what date do you 
require this insurance? A. My present 
insurance expires December 1, 1934, and 
you may attach your coverage from that 
date. Q. What is the nature of your 
business and what is the goods to be in- 
sured under the policy? A. I am in the 
textile business, handling principally cot- 
ton piece goods. 


Packing 


Q. How is your merchandise packed? 
A. We use cartons, cases and bundles. 
Q. If your shipments under this form of 
policy will be covered between points 
and places in the United States and Can- 
ada, will that suffice for your needs? 
A. Yes; but my shipments at the present 
time are entirely confined to the United 
States, east of the Mississippi. Q. Would 
it not be better to arrange your insur- 
ance to cover in the United States and 
Canada, to protect the unforeseen con- 
tingencies of the future? A. Yes, if 
there will be no additional cost. 

Now, let me ask regarding your val- 
ues. What will represent the maximum 
value in any one shipment? A. Our 
average shipment would be about $1,000, 
but we have had shipments as high as 
$3,000. Q. Do you consider that $5,000 
would represent the maximum amount 
exposed in any one loss or as a concen- 
tration of values at any one point? The 
maximum value in any one shipment may 
be $3,000, but you may have several in- 
dividual shipments concentrated at some 
rail center, garage or other carrier’s con- 
centration point. (It is necessary that 
we always ascertain that the amount is 
sufficient to avoid the difficulties and em- 
barrassments resulting from under-insur- 
ance, due to lack of information). A. 
Yes, I believe $5,000 will be a sufficient 
amount. 

Q. What do you estimate the total val- 
ue represented in shipments to be made 
during the term of our policy, which is 
for one year? A. I cannot tell exactly, 
but my shipments have approximated 
$500,000 for the past year. 

Q. By what carriers, or by what means 
of conveyance, do you move your mer- 


chandise? A. Railroad, railroad express 
companies, coastwise steamers, public 
truckmen and my own truck. 

Carriers Used 


Q. What percentage of your average 
values do you estimate are moved by 
railroad? A. 25%. Q. By railroad ex- 
press companies? A. 40%. Q. By coast- 


Q. By local 
Q. By long 
A. 5%. 


wise steamers? A. 10%. 
public truckmen? A. 10%. 
haul truckmen (over 25 miles) ? 
Q. By your own truck? A. 10%. 

Q. Now, I am interested in your ar- 
rangements with your carriers. I pre- 
sume you use the uniform bill of lading 
on your rail shipments and the standard 
bill of lading on the railroad express 
shipments; but do you declare values to 
the express company? A. Yes, we use 
the uniform bill of lading on rail and we 
do not declare additional values to the 
railroad expréss company. 

Q. Are your shipments by coastwise 
steamer confined to the United States 
Atlantic and Gulf ports and do you have 
any special arrangements as to the lia- 
bility of the steamship companies? A. 
Yes, entirely confined to United States 
Atlantic and Gulf ports, and we accept 
the usual bills of lading issued by the 
steamship company. 

Q. Are your shipments confined to the 
regular lines operating in the coastwise 
and gulf trade? A. Yes. 


Truckmen 


Q. What are your arrangements with 
the truckmen you employ ? A. We do 
business with some three or four truck- 
men, but give the bulk of our business 
to the “A. B. C.” They have agreed to 
be fully responsible for everything they 
carry for us and tell us they have an 
insurance policy covering the cargoes 
they haul. We also use the “X. Y. Z.” 
line, who do a small amount of business 
for us on the longer hauls and limit 
their liability to $50 each shipping pack- 
age. The other truckmen we use merely 
sign our receipt book and we do not 
know what their liability is in the event 
of loss. 

Q. Within what territory do you op- 
erate your own truck? A. Here in the 
city and within a radius of about 25 
miles of our headquarters. Q. How 
many losses have you had during the 
past three years and what was the total 
amount? A. Three losses; averaging 
about $50 each—one by truck, one by 
rail and one by railway express. Q. How 
long have you been in business? A. 
Five years. 

Mr. Agent closes the interview and 
proceeds with the preparation of cover- 
age to protect this assured’s require- 
ments. Let us assume that Mr. Agent 
visits the company’s office to discuss the 
final form of the policy with the under- 
writers. Before entering into a discus- 
sion of the specific handling of this pol- 
icy let us explain a point. 


Policy Form 


Those who have a fire background are 
accustomed, very largely, to considering 
the basic policy as identical. Legislation 
to a great degree, practically all over the 
country, has adopted the form of base 
policy. That is not true of the trans- 
portation form of insurance. Specifical- 
ly, the basic form of transportation pol- 
icy follows the experience and wisdom 
of the underwriter issuing the policy. If 
you are an assured buying insurance, or 
a broker or agent acting as his interme- 
diary, you have a definite interest in the 
finished form of the contract that exists 
between your assured and your com- 
pany. I recommend that you be extreme- 
ly careful in accepting any basic policy 
form, unless you are definitely certain 
that you know what is in that form. 

In this case the basic policy of the 
Royal has been prepared to cover for a 
period of one year. The coverage is: 
“On goods and merchandise, including 
packages, consisting principally of cot- 
ton piece goods and- textiles, their own 


or held by them in trust, or on commis- 
sion, Or on consignment, or on which 
they have made advances, or sold but 
not delivered.” The insertion of the 
word “principally” provides the assured 
with coverage should he, in the normal 
course of business, make shipments of 
merchandise not more specifically de- 
scribed in the policy. This description 
includes the majority of the methods of 
sale or types of interest the assured may 
have. Our insured has not indicated to 
us in any way that he handles his busi- 
ness outside the normal course. 

It will be noted the valuation of the 
goods is fixed and, unless the assured 
requires another basis of valuation, this 
is usually found acceptable. 

The next clause, limiting the com- 
pany’s liability to $5,000 in any one cas- 
ualty, etc., may require some slight ex- 
planation. We are insuring shipments 
to the value of $500,000 per year. Should 
the assured have three losses simultane- 
ously, each occurring at a different point 
and arising out of different casualties, 
the company would be liable to not ex- 
ceeding $5,000 on each of these losses; 
obviously, because they did not occur “in 
any one casualty.” 


Transportation Endorsement 


By the attachment of our Transporta- 
tion Endorsement “A” we extend the 
policy specifically to cover at the various 
named carriers, against the various 
named hazards, but it will be noted that 
various amendments are necessary to 
provide the coverage required by the as- 
sured. The description of the carriers 
includes railroad, railroad express com- 
pany, regular coastwise lines of steamers, 
etc., and in Clause “C” reads as follows: 

“(C) Public truckmen, land transfer 
and/or land transportation companies, 
provided these carriers are used in con- 
nection with railroad, railroad express 
and above mentioned steamer ship- 
ments.” 

In order to provide coverage for ship- 
ments made entirely by public truckmen, 
it will be necessary to delete the follow- 
ing words: “provided these carriers are 
used in connection with railroad, rail- 
road express and above mentioned steam- 
er shipments.” 

No provision is made for coverage of 
merchandise shipped by assured’s own 
truck. 

It will, therefore, be necessary to ex- 
tend the form by the inclusion of the 
following clause: ‘ 

“This policy is extended to cover the mer- 


chandise insured hereunder, while in transit by 
trucks owned and operated by the assured.” 

It would now appear that we have 
provided coverage by the various car- 
riers used by the assured, but, upon re- 
ferring to Clause No. 11 on the reverse 
of the basic policy, we find the follow- 
ing: 
(11) Impairment of liability: Any act or 
agreement by the assured, prior or subsequent 
hereto, whereby any right of the assured to 
recover the full value of, or amount of damage 
to, any property lost or injured and insured 
hereunder, against any carrier, bailee, or other 
party liable therefor, is released, impaired or 
lost, shall render this policy null and void, but 
the insured’s right to retain or recover the pre- 
mium shall not be affected. This company is 
not liable for any loss or damage which, with- 
out its consent, has been settled or compromised 
by the assured.” 

Carriers’ Liability 

_ Applying cur assured’s methods of do- 
ing business to this provision, we find 
that we have voided the coverage by rail- 
road express and public truckmen, be- 
cause our assured by releases has im- 
paired the company’s rights of full re- 
covery from carriers. In order to pro- 
vide for this contingency, we therefore 
endorse the policy by the inclusion, of 
the following clause for railroad express 
shipments: 

“It is hereby understood and agreed that on 
‘railroad express’ shipments, privilege is given 
the assured to accept the ordinary receipts !s- 
sued by carriers whereby their liability is lim- 
sear? 50 cents per pound, but not hes than 


We have been advised by the assured 
that the “X. Y. Z.” public truckmen limit 
their liability to $50 per shipping pack- 
age. In order to restore the coverage 


of the policy it will be necessary to in- 
clude the following clause: 
“Privilege is hereby given the assured to re- 


lease public truckmen to a valuation of not leg, 
than $50 each case, bale or shipping package” 

It will be necessary to advise the as. 
sured to hold all truckmen to a liability 
of not less than $50 each case, bale or 
shipping package, to preserve the cover. 
age in force, although it would be prefer. 
able, from the underwriter’s viewpoint, 
if truckmen can be fully liable, as is the 
case with the “A. B. C.” truckmen. 

While on the subject of carriers’ |ja- 
bility a reading of Clause No. 6 on the 
reverse side of the policy will be of in- 
terest. This clause is intended primarily 
to nullify clauses in carriers’ contracts 
which relieve carriers of liablity if there 
be insurance. No amendment or change 
in the contract is required to preserve 
the assured’s position, as was the case 
with the impairment of liability clause 
just discussed. 

Warehouse to Warehouse Clause 

There is another feature of the cover- 
age of merchandise shipped by public 
truckmen which we should guard against. 
It will be noted that the warehouse to 
warchouse clause provides coverage while 
in due course of transportation. In or- 
der to protect the assured it is wise to 
anticipate the possibility that a truckman 
will interrupt the due course of trans- 
portation by storing the insured prop- 
erty for his convenience in handling and 


-we thercfore add the following clause: 


“It is understood and agreed that this policy 
is extended to cover the merchandise insured 
hereunder while temporarily detained in stables 
and/or garages and/or receiving offices of public 
truckmen and/or motor transportation companies 
for a period not exceeding forty-eight (48) hours, 
except when a Sunday or legal holiday inter- 
venes and then for the extra time of such 
Sunday or legal holiday, but only while in the 
custody of said carriers incidental to transpor- 
tation. 

Proceeding to the coverage, under the 
caption “This Policy Insures,” it will be 
noted that Clause “C” specifically ex- 
cludes the risk of pilferage, meaning the 
abstraction of all, or a portion of, the 
contcnts of a shipping package. We de- 
sire to cover this risk for the assured 
and do so by the inclusion of the follow- 
ing clause: “This policy is extended to 
cover the risk of pilferage.” 

Exclusions 

Under the caption “This Policy Does 
Not Insure” appears various exclusions 
and they seem in order until we read 
Clause (g) as follows: “This policy does 
not insure shipments that have been 
either refused or are returned by the 
receiver thereof.” 

This is sometimes deleted and, when 
so deleted, the additional values repre- 
scnted are, of course, to be included in 
the annual amount of estimated ship- 
ments ($500,000 in this case) on which 
premium is charged. 

Clause (h) reads as follows: “This 
policy does not insure export or import 
shipments unless specifically stated here- 
in.” As our assured may either import 
or export merchandise, we provide cov- 
erage by the inclusion of the following 
clause: 

“This policy covers within its limits, and in 
custody of common carriers: (1) Import ship- 
ments after discharge from ocean going steam- 
er, and after the risk assumed by marine under- 
writers has ceased; (2) and export shipments 
until laden on export steamer or under the 
protection of marine insurance, whichever first 
occurs, 

It will be noted that this clause pre- 
vents the possibility of double insurance, 
with such marine insurance as may have 
been arranged to cover the foreign ship- 
ment. 

We shall now discuss the question of 
premium. Under the caption “Condi- 
tions,” on the Transportation Endorse- 
ment “A,” appears the “Premium. Read- 
justment and Report of Shipments” 
clause. Our assured prefers the use of 
the readjustmént clause, as he is not cer- 
tain whether his business will total $400,- 
000 or $600,000, but has indicated to us 
approximately $500,000 in value. By in- 
serting the amount “$500,000” in the 
spaces provided for that purpose and by 
the insertion of a rate, which we will as- 
sume to be six cents per $100, we have 
arrived at a premium of $300. This pre- 
mium is a deposit premium and, after 
the assured has reported the actual val- 
ues shipped during the policy year, the 


(Continued on Page 32) 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








I received the following letter a few 
days ago from Harlan B. Hays of Hays 
& Wormuth, Amsterdam, N. Y.: 

“IT read your ‘In Memoriam’ to my fath- 
er in The Eastern Underwriter of De- 
cember 14 and I would have hastened to 
write you at once had I not been ill for 
the last ten davs. 

“Your connection with this agency 
dates back almost to the date the writer 
was born in 1890. This agency was taken 
over by my father and Mr. Wormuth in 
1893 from Mr. Seymour Birch the suc- 
cessor of Munson & Birch, the original 
founders of the agency. I can not tell 
you how much both my mother and I 
appreciated this splendid tribute paid to 
Father. Your ‘Tales of the Road’ are 
the only portion of all the insurance 
journals that came to my father’s home 
that interested my mother to the extent 
that she always read it and still contin- 
ues to do so, so that you can see. that 
you are not only stimulating the new 
generation with your writings but are 
giving to the forgotten few a touch of 


the old times that they and their kin 

remember. 
“With kindest 

remain.” 


personal regards, we 


* * * 


Every Rap A Boost 

There was a time years ago when some 
railroads did not give the excellent ser- 
vice they now do as a rule. We used 
to call the Erie the “Weary” Road, and 
some portions of the Delaware, Lacka- 
wanna & Western were given the sobri- 
quet, “Delay, Linger & Wait.” The old 
Rome, Watertown & Ogdensburg R. R. 
(later a part of the N. Y. Central) was 
called the “Rotten Wood and Old Rusty 
Rails.” The “Erie” got a lot of free 
advertising from the opprobious names 
given by the traveling public, turning 
criticism to a certain advantage by back- 
firing. Henry Ford (a keen publicity 
man), similarly turned all the jibes and 
jokes about his excellent old model car 
to his advantage by gathering these jokes, 
I am told, and using them for advertis- 
ing. The famous Cherry Sisters became 
famous through their absurd perform- 
ances, thus turning the joke on the pub- 
lic. 





U. S. Companies Extend 
Canadian Business 


Several United States insurance com- 
panies operating in Canada have an- 
nounced their decision to broaden out in 
the Canadian field by taking out licenses 
which will permit them to transact busi- 
ness over a wider range there. Certifi- 
cates permitting such expansion, etc., 
have been issued to the following by the 
Dominion Government: 

Springfield Fire & Marine: earth- 
quake, falling aircraft insurance, limited 
to the insurance of the same property as 
is insured under a policy of fire insur- 
ance of the company, in addition to the 
classes for which it is already registered. 

General of America can now transact 
earthquake insurance, in addition to its 
other classes. First National of America 
also is licensed to transact earthquake 
insurance. 

The Royal Exchange is licensed to 
transact earthquake and falling aircraft 
insurance, along with its other lines. 

National Provincial has added earth- 
quake, falling aircraft, hail, riot and civil 
commotion insurance to its prospectus. 

Caledonian is now in a position to 
transact earthquake, falling aircraft, 
hail, riot and civil commotion insurance. 

Atlas Assurance has added earthquake 
and falling aircraft insurance to its list. 


Senator O’Brien Heads 


N. Y. Insurance Committee 


Senator Duncan T. O’Brien of New 
York City is chairman of the New York 
State Senate Committee on Insurance. 
His associates on the committee are 
Thomas F. Burchill, John T. McCall, 
Stephen Wojtkowiak, H. L. O’Brien, L. 
Joseph, Frank B. Hendel, James A. 
Garrity, Nelson Cheney, Joe R. Hanley, 
P. W. Williamson and Martin W. Deyo. 








TAKES PUBLIC OFFICE 


De Alton Brown, general insurance 


agent of Warsaw, N. Y., near Buffalo, 
took office January 1 as deputy treasurer 
of Wyoming County. 


Agricultural Change 
In Policy Supplies 


Agents of the Agricultural and Empire 
State insurance companies are enthusi- 
astic over a new development in the 
policy supplies now being pioneered by 
the two companies. For about a month 
these companies have been filling orders 
with policies in which carbon paper is 
already inserted with the daily reports. 

The policies are padded—usually in 
blocks of twenty-five—and covered with 
a strong tan jacket. A band around each 
package now being shipped says—“Poli- 
cy writers—Attention! Please be sure 
to read the news on the cover of this 
package of policies.” 

And on the cover itself is this mes- 
sage—“At Last—Something new and 
different in Your Policies! You don’t 
have to insert any carbon paper with the 
daily reports—it’s already there! You 
simply jog the dailies in place to make 
sure they register—and the policy is 
ready for typing!” 


TRANSFERRED TO NEW YORK 

Effective January 1 Inspector Howard 
Lowensohn, representing the improved 
risk department of the North British & 
Mercantile and its four associated com- 
panies in Ohio, has been transferred to 
the general cover division of the brok- 
erage and service department with head- 
quarters at the New York home office. 
Arnold G. Barker, engineer of the im- 
proved risk department, will hereafter 
have charge of this work for the states 
of Ohio and Michigan with headquarters 
in the National Bank Building, Detroit, 
Mich. 


ACCOUNTANTS 1935 MEETINGS 

The Insurance Accountants Association 
has prepared its schedule of ‘meetings 
for this year. They will be held on the 
following dates: March 12, April 9, Mav 
14, June 11, September 10, October 8, 
November 12 and December 10. Several 
meetings in the past have been held at 
Schwartz’s Restaurant, 183 Broadway, 
and have been preceded by a luncheon. 
It is expected that most of the meetings 
this year will be held there. 











ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 











O. J. PRIOR, PRESIDENT 





INCORPORATED 1868 


The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 





PITTSBURGH INSURANCE DAY 





Exposition of Modern Trends in Insur- 
ance Will Replace Sales Congress 
on February 4 
Monday, February 4, has been selected 
for Pittsburgh Insurance Day. This 
year the Insurance Club of Pittsburgh 
will sponsor “An Exposition of Modern 
Trends in Insurance” at the William 
Penn Hotel which will replace the usual 
sales congress. In substituting “An Ex- 
position of Modern Trends in Insurance” 
the club has made an effort to keep 
abreast of the times and to offer dis- 
cussions on the various phases of insur- 
ance from the standpoint of future possi- 
bilities and trends. In addition to agents 
and employes of the various offices, the 
general public is being welcomed to these 
discussions, which will be held through- 
out the day, and a special invitation is 
being extended to the heads of insurance 
departments of the various local indus- 

trial corporations. 

The day will be brought to a close by 
the ninth annual dinner and dance, which 
will be held in the grand ballroom and 
the urban room of the William Penn Ho- 
tel. The principal speaker of the eve- 
ning will be Major Owen B. Hunt, In- 
surance Commissioner of Pennsylvania. 
The usual number of company executives 
have been issued invitations. 


A. J. Smith Nominated As 
N. Y. C. Agents’ Ass’n Head 


The Association of Local Agents of 
the City of New York will hold its an- 
nual meeting next Tuesday morning in 
the New York Board room at 85 John 
Street. The following have been nomi- 
nated as officers to serve during 1935: 
for president, A. J. Smith; vice-president, 
Willard S. Brown, and secretary-treas- 
urer, E. Stanley Jarvis. Executive com- 
mittee: Sydney TT. Perrin, chairman; 
Charles W. Sparks, Robert F. Wright, 
Charles A. Fowler and George F. Kern. 
Membership committee: Clarence Mc- 
Daniel, chairman; John F. Nubel, G. R. 
Michelsen, R. B. McFalls and L. H. 
Charles Geel. Public relations commit- 
tee: James J. Hoey, chairman; P. T. 
Tebby, Edwin W. Sohmer, Ray O’Bricn 
and D. J. McAuliffe. 








EDWIN F. COLE MARRIED 


Edwin Forrest Cole of Fall River, 
Mass., son of Edwin J. Cole, president 
of the National Association of- Insurance 
Agents, was married on December 22, to 
Marylove Pullman, daughter of Mrs. 
James Henry Pullman. Young Mr. Cole 
is associated with his father in the insur- 
ance agency and has charge of the office 
while his father is away on duties asso- 
ciated with the National Association. 





225TH YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. 
Western Department 
309 West Jackson Blvd. 
hicago 
Pacific Department 


100 Sansome Street 
San Francisco, Cal. 


New York 











WINNING CITIES IN CANADA 


Achieved Splendid Records in Inter-City 
Fire Prevention Week Contest 
Last Year 
The International Fire Prevention and 
Clean-Up Week Committee of the Na- 
tional Fire Protection Association has 
issued the report on the winners in the 
1934 Inter-City Fire Prevention Week 
Contest for Canada. Alfred T. Fleming, 
manager of the conservation department 
of the National Board of Fire Under- 
writers, is chairman of this committee 
and George F. Lewis, Deputy Fire Mar- 
shal of Ontario, is chairman of the Can- 
adian grading committee. The Canadian 
cities again this year showed keen inter- 
est in Fire Prevention Week and dis- 

played a high degree of efficiency. 

Winning cities are classified according 
to population as follows: “A,” 100,000 and 
up; “B,” 25,000: té 99,000, and “C,” less 
than 25,000. The winning cities in Classes 
“A” and “B” are: Class “A”—British Co- 
lumbia, Vancouver; Manitoba, Winnipeg; 
Ontario, Toronto, Ottawa and Hamilton; 
Quebec, Quebec. Class “B”’—Albert, Ed- 
monton and Calgary; British Columbia, 
Victoria; New Brunswick, St. John; 
Nova Scotia, Halifax; Ontario, Kitchener, 
London and Fort William; Quebec, Hull, 
Outremont, Westmount and Three Riv- 
ers; Saskatchewan, Saskatoon and Re- 
gina. 








Spaulding Heads Western 
New York Field Club 


At the regular meeting of the Western 
New York Field Club, held at Rochester 
on December 31 the following officers 
were elected for the coming year: presi- 
dent, Edward A. Spaulding, ~-Rochester 
American; vice-president, Robert E. 
Forrester, Fire Companies’ Adjustment 
Bureau, Inc.; secretary and _ treasurer, 
John E. Forbes, 10 Gibbs Street, Roches- 
ter, N. Y.; chairman, executive commit- 
tee, John K. L. Marvin, Aetna (Fire). 








Janua 


— 











|, 1935 


II 


‘ork 


January 11, 1935 


THE EASTERN 
UNDERWRITER 


[+ fi r e+ 


AEROS I LAE FORE 

















































[ LOYALTY GROUP 








FIREMEN’S INSURANCE. COMPANY OF NEWARK, NEW JERSEY 


ORGANIZED 1855 


80 YEARS IN BUSINESS 


Surplus to Policyholders, Dec. 31, 1933, $15,719,163.78 


Organized 1853 


THE GIRARD 


FIRE & MARINE INSURANCE CO. 


Surplus to Policyholders Dec. 31, 1933 
$2,380,826.52 


Securities at Market Value 
82 YEARS IN BUSINESS 


(Securities at Market Value) 


Laat D te 








Organized 1854 
THE MECHANICS 
INSURANCE COMPANY OF 
PHILADELPHIA 
Surplus to Policyholders Dec. 31, 1933 
$2,181,651.19 


Securities at Market Value 
81 YEARS IN BUSINESS 





Organized 1866 


NATIONAL-BEN FRANKLIN 
FIRE INSURANCE CO. OF 
PITTSBURGH, PA. 


Surplus to Policyholders Dec. 31, 1933 


$2,254,726.35 
Securities at Market Value 
69 YEARS IN BUSINESS 








Organized 1874 


THE METROPOLITAN 
CASUALTY INSURANCE CO. 
OF NEW YORK 
Surplus to Policyholders Dec. 31, 1933 
$2,216,188.12 


Bonds Amortized—Stocks Market Value 
61 YEARS IN BUSINESS 








AVERAGE AGE 


LOYALTY GROUP COMPANIES 


OVER 66 YEARS 


GROUP LOSSES PAID 


OVER 
FOUR HUNDRED MILLION 


$413,592,692.72 


A LOSS PAYING RECORD 


PROVING SECURITY 
AND STABILITY 


OUR BUSINESS ASSETS 


MERIT CONFIDENCE 


° ' \: THESE ARE 








AGE - EXPERIENCE - GOOD FAITH 





SUCCESS - PERFORMANCE 





SOUND INSURANCE PRINCIPLES 











Organized 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 
Surplus to Policyholders Dec. 31, 1933 
$5,021 ,440.67 


Securities at Market Value 
83 YEARS IN BUSINESS 





Organized 1871 
SUPERIOR 
FIRE INSURANCE COMPANY 
Surplus to Policyholders Dec. 31, 1933 
$1,780,616.49 


Securities at Market Value 
64 YEARS IN BUSINESS 





Organized 1870 


THE CONCORDIA 
FIRE INSURANCE COMPANY 
OF MILWAUKEE 
Surplus to Policyholders Dec. 31, 1933 
$2,411,805.55 


Securities at Market Value 
65 YEARS IN BUSINESS 





Organized 1909 
COMMERCIAL 
CASUALTY INSURANCE CO. 
Surplus to Policyholders Dec. 31, 1933 


$2,015,905.60 


Bonds Amortized—Stocks Market Value 
26 YEARS IN BUSINESS 
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Unusual Gasoline Fire Loss 


The United Mutual Fire paid a loss 
sustained by a holder of one of its poli- 
cies and sued the Jamestown Mutual for 
the sum it so paid on the ground of the 
Jamestown Mutual’s liability, under an 
automobile policy issued by that com- 
pany to the person who, the United Mu- 
tual charged, negligently caused the fire 
which effected the loss. 

The Jamestown Mutual’s policy agreed 
to indemnify its insured for loss sus- 
tained “as a result of the ownership, 
maintenance or use of his automobile.” 
The facts alleged by the United Mutual 
to establish the Jamestown Mutual’s lia- 
bility under this policy were: That while 
engaged in doing certain maintenance 
work on his automobile the insured care- 
lessly and negligently caused a bucket of 
gasoline used by him in said work to tip 
over and spill onto the floor; that the 
gasoline spread over the floor to a stove 
containing a fire for the necessary heat- 
ing of the garage, became ignited and 
caused serious damage to the property 
of the United Mutual’s assignor. It also 
alleged that the United Mutual had re- 
covered an unsatisfied judgment against 
the Jamestown Mutual’s insured, who 
was insolvent. 

Court Denies Motion For Dismissal 

The New York Appellate Division, 275 
N. Y. S. 47, has held that the complaint 
stated a cause of action and denied a 
motion for its dismissal, with leave to the 
defendant to answer the complaint. 

The court distinguished the cases of 
Steir v. London Guarantee & Accident 
(1929), 227 App. Div. 37, 38; 237 N. Y. S. 
40, 41 (affirmed, without opinion, 254 N. 
Y. 576, 173 N. E. 873), and Hill v. New 
Amsterdam Casualty (1925), 211 App. 
Div. 747, 748; 208 N. Y. S. 235, 236. In 
the former of these cases, the court said, 
the infant plaintiff was burned because ot 
the insured’s casting a lighted match into 
an open can of kerosene with which he 
was cleaning his automobile by dipping 
the spark plug into it, and which to 
save his automobile, he kicked away 
towards the infant. There the court 
held that the cause of the accident did 
not arise out of the open can of kero- 
sene, but from the throwing of the light- 
ed match into it, which action constituted 
an intervening, independent cause, re- 
sulting in the natural sequence of events, 
in the injury to the plaintiff 

In the Hill case the insured lighted a 
match to ascertain how much gas was 
in the tank of his automobile, causing 
the gasoline to burst into flames and in- 
jure a garage attendant. The court held 
that the insured automobile could not be 
said to be the proximate cause of the 
injury, the lighting of the match being 
an independent, intervening cause, the 
result of the owner’s negligence. 

In the present case, the court said, 
there was no intervening or proximate 
cause, outside of the maintenance of the 
automobile, causing the injury to the 
property of plaintiff's assignor. It was 
clearly alleged that injuries were caused 
by the careless and negligent use of gas- 
oline by the insured, and the ignition of 
it by the fire in the stove. “The dam- 
aging fire could only be caused,” the 
court said, “by the two forces acting in 
concert. Each had a particular and es- 
sential part; neither could have pro- 
duced it alone. They were not concur- 
rent causes, in which case both would 
have been proximate causes. They were 
successive in their operation; so one of 
them must be proximate and the other 
the remote cause of the accident.” 

It was not alleged that the keeping 
of the fire was negligent, but only the 
spilling of the gasoline, but, the court 


said, the question of proximate cause is 
ordinarily one of fact for the jury, and 
it could not say, as matter of law, that 
the careless tipping over of the can con- 
taining the gasoline was not the proxi- 
mate cause of the fire, consequently it 
held that the complaint stated a cause 
of action. 


VA. FIREMEN’S RELIEF ACT 


All fire companies doing business in 
Virginia, whether stock, mutual, recipro- 
cal or inter-insurer, have been notified 
by the State Corporation Commission of 
that state that the firemen’s relief act 
passed at the session of the general as- 
sembly early in 1934 requires them to 
make a report of gross premiums on all 
business done in the various cities and 
towns in the state in 1934. The law 
levies a tax of $1 per $100 of premiums 
for the benefit of disabled firemen and 
dependents of deceased firemen and pro- 
vides that the revenue so derived shall 


be paid to the various communities jp 
proportion to the business in each local. 
ity. It is expected that the companies 
will challenge the constitutionality of the 
act. 


BOOKLET ON EARTHQUAKES 


The Board of Fire Underwriters of the 
Pacific has published a pamphlet of ree. 
ommendations for earthquake-resistant 
design of buildings, structures and tank 
towers. This 104-page book gives ree. 
ommendations for various features of de 
sign and includes fifty-five pages of pho- 
tographs of typical earthquake damage, 








YOU CAN LOCATE THE NEAREST HARTFORD 
AGENT IMMEDIATELY—THROUGH 
THE WESTERN UNION 


One great advantage of being insured in the 
Hartford Fire Insurance Company is the nation- 
wide distribution of Hartford Agents. There is 
always a Hartford representative near—ready to 
sell you sound insurance or give you immediate 
assistance if you meet with loss. 

To make it easier to locate the nearest repre- 
sentative of the Hartford, we have perfected a new 
service afrangement. Just call “Western Union” 
by telephone wherever you are, and you will be 
given the name and address of the Hartford Agent 
nearest you. There are more than 17,000 Hartford 
agencies located in every state in the Union and 
in Canada. This new plan assures you of compe- 


tent Hartford service without delay. In a crisis 





it is often vitally important to make an immediate contact with a representative of your 


insurance company. Thus, again, Hartford adds to the desirability of Hartford protection. 





If you want Hartford nation-wide insurance service, see the nearest 
Hartford Agent or ask any licensed broker to place your insurance in 
the Hartford which writes practically every form of insurance except life. 


HARTFORD 


HARTFORD FIRE INSURANCE CO. « 


HARTFORD o 


HARTFORD ACCIDENT and INDEMNITY CO. 


CONNECTICUT 





This advertisement appears in: SATURDAY EVENING POST, January 12, 1935; COLLIER’S, January 19, 1935; TIME, January 14, 1935; 
FORTUNE, February 1935; NATION’S BUSINESS, January 1935; BUSINESS WEEK, January 12, 1935; FORBES, February 1, 1935; 


NEWS WEEK, January 12, 1935- 
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National Board Cold Weather 
Warning On Heating Equipment 


Timed to meet advancing severe winter 
weather the National Board of Fire Un- 
derwriters recently issued through its 
engineering department Bulletin No. 9, 
entitled “The Importance of Proper 
Clearances between Heating Equipments 
and Combustible Materials”. This was 
mailed to 500 fire departments through- 
out the country. 

A resumé of the bulletin, headed “Keep 
Stoves Away from Woodwork—Cold 
Weather Brings Danger from Radiated 
Heat,” was also sent to thousands of 
ewspapers. 

“— an the article reads, “Engineers 
of the National Board of Fire Under- 
writers state such conditions (charring 
of beams, partitions or woodwork from 
radiated heat) are a very real fire hazard. 


especially during severe cold weather, 
when heating equipment is run at full 
capacity, and they point to the marked 
increase in the number of such fires during 
this period. Official records indicate that 
10% of the total fire loss in the United 
States is caused by heating equipment. 
Burnable materials placed too close to 
equipment that radiates heat account for 
a large portion of this loss. 

“Attention should be given to the clear- 
ance above heating devices as well as.at 
the front, sides and rear; also to smoke- 
pipes, range hoods, warm air pipes and 
registers, and steam and hot water pipes 
—in fact, any device or apparatus that 
may give off heat at sufficiently high 
temperatures to ignite combustible ma- 
terials.” 





Final Approval Given To 


Chicago “Separation” Plan 


Final approval was given last Friday 
to the agreement between the subcom- 
mittees of agents and company repre- 
sentatives in Chicago which have been 
working to reach a solution of the sep- 
aration problem. The text of the agree- 
ment: was not made public pending final 
action by the members of the Western 
Underwriters Association and the Chi- 
cago Board of Fire Underwriters. Un- 
der this agreement separation of mixed 
agencies will not be put through but the 
Board will enforce strong commission 
rules. 





Brown Opens Reinsurance 


Office In Richmond, Va. 


R. E. Brown, formerly president of 
Gordon, Brown & Carter, general agency 
at Richmond, Va., and identified with the 
fire insurance business in that city for 
more than thirty years, has opened an 
office in Richmond to handle only rein- 
surance business and plans to cover Vir- 
ginia, West Virginia, North Carolina, 
South Carolina, Maryland and the Dis- 
trict of Columbia. He will trade as R. 
E. Brown & Co. His lines, he says, will 
be limited to facultative and treaty re- 
insurance. A branch office is being 
opened in Greensboro, N. C., in charge of 
P. Lester Hawks, who for some time past 
has been representing the General of 
Seattle at Richmond as state agent. Mr. 
Hawks is giving up this connection. He 
was formerly located in Greensboro, op- 
erating a general (fire) agency. Mr. 
Brown sold out his interests in Gordon, 
Brown & Carter just a year ago. 


INDIANAPOLIS AGENT DIES 

Robert H. Bryson, Jr., 34 years old, 
associated with his father in Indianapolis 
in a general fire and casualty agency, 
died recently in a hospital ten days 
after a thyroid operation. He was ac- 
tive in church affairs, the Masonic lodge 
and the American Legion. He attended 
Indiana University and the University of 
Wisconsin. His father is a former In- 
dianapolis postmaster and city controller. 








ENGAGEMENT ANNOUNCED 
Announcement was made December 30 
of the engagement of Miss Verner Kline, 
daughter of Tom Verner Kline, Kentucky 
State agent for the Niagara of the Amer- 
ita Fore group, to Russell Dow Scribner 
of Old Hickory, Tenn., and formerly of 
Portland, Me. Miss Kline is a graduate 
of Goucher College, Baltimore, and a 
Kappa Alpha Theta Sorority member. 
Mr. Scribner is a graduate of Brown 
University, Providence, R. I., and a mem- 

ber of the Theta Delta Chi fraternity. 


SYRACUSE, N. Y., LOSSES DROP 
Fire losses in Syracuse, N. Y., last year 
amounted to $484,261, compared with 
about $300,000 for 1933. Loss on build- 
Ings was $426,329 and on contents $57,931. 





New Edition of Brokers’ 
Placing Guide Issued 


A new and up-to-date edition of the 
Insurance Brokers’ Placing Guide, pub- 
lished annually from the office of the 
Insurance Advocate of New York, by 
the Index Publishing Co., is now avail- 
able. This guide is a classified direc- 
tory listing each kind of insurance and 
under each the names, addresses and 
telephone numbers of companies and 
agencies in the New York metropolitan 
district writing that coverage. Its func- 
tion is to furnish insurance brokers a 
simple and speedy reference showing 
every office writing each kind of insur- 
ance. Selling for $1.00 a copy, this book 
of more than 200 pages is of valuable 
assistance to brokers doing business in 
the New York City area. 





EDWARD O. SMITH DEAD 

Edward O. Smith, insurance and real 
estate broker of Jersey City for the last 
twenty-five years, ended his life by 
shooting himself last Thursday. He was 
46 years of age. Financial troubles are 
believed to have led to the suicide. He 
was a charter member and a past presi- 
dent of the Jersey City Kiwanis Club. 
Surviving are his widow, a’ daughter, a 
.son, his parents and two sisters. Funer- 
al services were held Sunday afternoon 
at his late home. 





NEWARK LANDMARK TO GO 

The old office structure at 776 Broad 
Street, Newark, will soon be demolished. 
This building housed the old Merchants 
Insurance Co., which was reinsured by 
the National of Hartford at the begin- 
ning of the century. Originally a four- 
story building two additional floors were 
added about 1892. After the Merchants’ 
stock control was acquired by Jos. M. 
Byrne and his associates, who negotiated 
the reinsurance with the National, Mr. 
Byrne became owner of the building and 
held it for many years. 


DUDLEY CATES WITH C. I. T. 


Dudley Cates, vice-president of Marsh 
& McLennan in Chicago for the last elev- 
en years, in charge of financial matters 
and investments, has resigned to become 
vice-president of the Commercial Invest- 
ment Trust of New York, which handles 
the Ford automobile financing. For 
awhile Mr. Cates was a deputy adminis- 
trator of the N.R.A. 


DOMINION FIRE DIVIDEND 
At a meeting of the directors of the 
Dominion Fire held here, it was decided 
to pay the regular half-yearly dividend 
of 3% plus a bonus of 2%, making a total 
payment of 5% for the last half of 1934. 


N. J. FIELD CLUB TO MEET 
The New Jersey Field Club will hold 
its annual meeting on next Monday, 
January 14, at the Stacy Trent Hotel in 
Trenton. ' 

















AWAITS YOUR APPETITE 
..AND THIRST.. AT 


olden Hill 


RESTAURANT 
at Fulton and William Streets 





A convenient spot to “duck into” for refreshment 
between “calls” in the downtown insurance district . . . 


CHILDS GOLDEN HILL. 


roundings add much to your enjoyment of temptingly 


Inviting, cheerful sur- 


prepared dishes . . . choice, mellow wines . . . fine quality 
Whether you 
prefer the leisurely, friendly atmosphere of the ‘Colonial 


liquors . . . and swift, attentive service. 


Room” . . . the cozy intimacy of a semi-private room . . . 
or a quick repast at the Lunch Counter . . . you’re bound 
to enjoy the genial hospitality of CHILDS GOLDEN 
HILL Restaurant. 


WINE, DINE AND DANCE AT 


PARAMOUNT RESTAURANT 
Broadway & 43rd Street 


SPANISH GARDENS 
12 East 59th Street 


FOUNTAIN ROOM 
Broadway & 73rd Street 


RAINBOW CLUB 
103rd St. & Broadway 


NO MINIMUM CHECK NO COVER CHARGE 


—THE NATION’S HOST FROM COAST TO COAST— 
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Canadian Business 
Profitable Last Year 


PREMIUMS UP, LOSSES DOWN 








Security Prices Also Rose During 1934: 
Dwelling House Fires Consti- 
tute a Problem 





Rising stock and bond markets and im- 
proved loss experience combined to make 
1934 a satisfactory year for fire insurance 
companies operating in Canada. The 
former trend resulted in materially in- 
creasing the value of assets while the lat- 
ter reduced the loss ratio to a point 
where a small profit could be shown on 
the year’s operations. 

Failure of the number of dwelling fires 
to show a reduction and the increasing 
proportion of losses paid on this account 
was the chief adverse factor in the year’s 
operations. Closely allied to this increase 
in the number of dwelling fires is the 
gain in the number of trivial claims re- 
corded. 

Figures compiled for fire losses in the 
Dominion in 1934 indicate a large reduc- 
tion in losses as compared with the pre- 
vious year. One authority, the Mone- 
tary Times, places the 193 figure at 35% 
below that of a year ago. According to 
the Ontario Fire Marshal, losses in the 
province for the first eleven months of 
the year were 10% below the same period 
of the preceding year, the November 
losses being the lowest monthly figure 
in sixteen years. 

Gains ranging from 5 to 15% in pre- 
mium income are reported by the lead- 
ing fire insurance companies. Without 
exception, insurance officials interviewed 
stressed this trend and also commented 
on the improved loss experience. Some 
companies were inclined to credit their 
stricter underwriting for the reduction 
in losses, stating that heavy losses of the 
past few years have forced companies to 
be more careful in this direction. 

Licensing of the non-marine Under- 
writers of Lloyd’s in Ontario near the 
end of 1934 attracted general attention 
to the business. As application has been 
made by this group in other provinces 
in Canada, the group is expected to be 
active in the fire insurance field in 1935. 





Robert C. Angus Heads 


Accountants Association 


Officers of the Insurance Accountants 
Association were elected at the Decem- 
ber meeting in New York. The officers 
for this year are as follows: President, 
Robert C. Angus, Northern Assurance; 
first vice-president, F. R. Scott, New 
York Underwriters; second vice-presi- 
dent, E. F. Coffill, Hanover Fire; treas- 
urer, F. W. Maasen, London Assurance, 
and secretary, E. G. Crapser, Pacific Fire. 

Edward H. Bigge of the Yorkshire and 
Charles W. Makin of the Camden were 
elected to serve on the executive com- 
mittee for a term of three years, replac- 
ing George W. Swallow and W. T. Tal- 
cott, whose terms have expired. Others 
on the committee are E. P. Smith, Nor- 
wich Union Fire; C. L. Henry, Tokio 
M. & F.; John Koenig, Royal Exchange, 
and A. R. Matthews, Pacific Fire. 





SPECIALS HEAR J. M. BYRNE 


After discussing football, his favorite 
pastime, Joseph M. Byrne, Jr., head of 
the agency in Newark which bears his 
name, advised the members of the New 
Jersey Special Agents’ Association at 
their dinner meeting Monday evening at 
the Newark Athletic Club to select their 
agencies in the field. He said the in- 
surance business was an excellent busi- 
ness to be in and that it was getting 
better every year. 

It was voted by the members to send 
a little gift to Richard Monahan of the 
Schedule Rating Office, who is ill at his 
home. Seventy-five members attended 
the meeting with President Theodore 
Roller presiding. 


Andrew J. Corsa & Son 
Mark 50th Anniversary 


The well-known Brooklyn insurance 
agency of Andrew J. Corsa & Son is 
celebrating its fiftieth anniversary, hav- 
ing been founded in 1885. Stanley J. 
Corsa, now head of the office, has been 
with the firm for over twenty-five years. 
In addition to his agency connection he 
is chairman of the plan and scope com- 
mittee of the general insurance council 
of the Brooklyn Chamber of Commerce 
and treasurer of the Brooklyn Fire 
Agents Association. Associated with Mr. 
Corsa in the agency are R. D. Walker, 
head of the brokers’ service department, 
and Percy Dittrich, fire underwriter and 
office manager. The agency represents 
the Queen, Sun, Newark Fire, Continen- 
tal, Alliance of Phila., Standard of New 
York, North Carolina Home, Great 
American Indemnity and Hartford Steam 
Boiler Inspection & Insurance Co. 


Electrical Committee To 
Meet Here March 19 to 22 


The regular biennial meeting of the 
electrical committee of the National Fire 
Protection Association will be held in 
the rooms of the Electrical Association 
of New York, 46th Street and Lexington 
Avenue, New York City, on March 19 
to 22. In addition to the reports of ar- 
ticle sub-committees on changes in the 
electrical code the agenda will provide 
for consideration of reports of various 
standing and special sub-committees in- 
cluding that of the special committee on 
bare neutral inside wiring systems. 


STAMFORD BOARD OFFICERS 

Harold S. Nichols has been elected 
president of the Stamford, Conn., In- 
surance Board. Other officers are as 
follows: vice-president, Richard W. 
Fitch; treasurer, William M. Raymond, 
and secretary, Richard W. Fitch Jr. 




















best results? 


need take. 


distraction. 


99 JOHN STREET 








The Chances 
You Take 


Every agent takes certain chances. 


| So ©) They’re part of the day’s work. | 
| .¥ Will that investment in equipment 
Q97 pay out? Will this prospect be 


| worth the trouble? Will that client 
keep his promise to pay next week? Will 
this, or another promotion idea produce the 


But there’s one kind of chance no good agent 
He should never have to worry 
about the financial soundness of his fire 
companies. He needn’t ever wonder whether 
honest fire losses will be paid fairly and 
quickly. The problem of getting a firecompany 
whose fieldmen know their jobs shouldn’t 
trouble him. Shrewd quibbling over what is 
and what is not covered in a fire, automobile 
or windstorm policy need never drive him to 
For, if he is a good agent, he can 
always represent one of these companies. 


The 
LONDON ASSURANCE 


The 
MANHATTAN 


Fire and Marine Insurance Company 


The 
| UNION FIRE 


Accident and General Insurance Company 


NEW YORK 





























JUDGE UPHOLDS APPRAISERS 


A. C. Coxe of Federal Court Says (,. 
pable Men Are Not Biased Because 
of Long Experience 
Strong criticism of attacks on capable 
and experienced appraisers was voiced by 
Judge Alfred C. Coxe, sitting in the 
Equity Part of the United States Djs. 
trict Court for the Southern District of 
New York last Friday, when he granted 
the motion of insurance companies to 
dismiss the petition of the Chase National 
Bank which alleged that an appraiser 
and an umpire had previously acted as 
appraisers of fire losses for fire insurance 

companies in New York. 

The appraiser named was Otto Lange 
and the umpire N. Frank Vought. The 
insurance companies brought out that 
Mr. Lange had been in the construction 
business here for about thirty years and 
during that period had been regularly 
employed to do appraisal work by pub- 
lic adjusters, brokers and owners as well 
as by insurance companies. Mr. Vought 
has also been in the construction busi- 
ness in New York City for more than 
thirty years and has a fine reputation 
for fairness and integrity. At the con- 
clusion of the case Judge Coxe sustained 
the award rendered by the appraisers and 
umpire and also said: 

“I have seen these three men as they 
have appeared here on the witness stand, 
and I am willing to say with respect to 
every one of them that I think each one 
of them, insofar as he impressed the 
court, should be rated as a clean-cut, 
honest man, who was trying his best to 
do a decent job according to his own 
lights. 

“The only thing that I can say that 
you have in this situation is this sug- 
gestion of implied bias, by reason of the 
fact that in the past, one or all of these 
men may have been ‘insurance-minded; 
which is a good deal the same thing as 
we hear nowadays in connection with a 
claim that a judge is ‘banker-minded,’ be- 
cause of the fact that at some time he 
may have lived on Wall Street or may 
have lived on William Street or some 
place like that * * * 

“You can carry that doctrine to such 
an extreme that the result would be that 
everybody who has qualified after years 
of experience to do work in connection 
with adjusting fire insurance losses, is 
therefore, by that very fact disqualified 
from having anything to do with adjust- 
ing fire insurance losses, or to carry it 
further, that any judge, we will say, who 
has had anything to do with banking 
cases or negligence cases before he be- 
came a judge, disqualifies himself from 
having anything to do with that class 
of cases, when he becomes a judge.” 


Kunkely N. J. Special 


For the Fire Association 


The Fire Association of Philadelphia 
and its affiliated companies announce the 
appointment of John B. Kunkely as spe- 
cial agent for southern New Jersey to 
succeed Harry Harbourt, deceased. Aside 
from being a native of southern Jersey 
Mr. Kunkely has had many years’ insur- 
ance experience in and around Philadel- 
phia and in the southern Jersey territory. 
He takes up his new duties at once, 
headquartering for the present at 40 
Walnut Street, Philadelphia. 

He is succeeded in his former position 
in Philadelphia and Philadelphia  sub- 
urban territory by Townsend Mackintosh 
who, like Mr. Kunkely, joined the ranks 
of the Fire Association Group when the 
Lumbermen’s was acquired by it last 
July. 


NEW U. & O. FOLDER ISSUED 


A new folder on use and occupancy in- 
surance is just being made available to 
agents and brokers by the Fidelity & 
Guaranty Fire. The folder contains an 
unique, dramatic demonstration of the 
value and importance of U. & O. and 
should prove helpful in building business 
on this form of coverage. Copies may 
be obtained by writing to the home of- 
fice of the F. & G. Fire at Baltimore, Md 
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U.S. Court Decision On Transfer 
Of Case From New York City Court 


An action on a $3,000 fire policy by 
Peter Athan against the Hartford Fire 
was removed on the petition of the de- 
fendant from the City Court of New 
York to the Federal District Court of 
southern New York on the ground of 
diverse citizenship. There it was tried 
to a jury which returned a verdict for 
plaintiff. 

The Hartford Fire appealed, contend- 
ing that the removal was improper and 
the District Court was without jurisdic- 
tion. The Second Circuit Court of Ap- 
peals, 73 F. (2d) 66, entertained the ap- 
peal, although the point was not raised 
below and was not presented by assign- 
ment of error, because it pertained to 


jurisdiction, and jurisdiction can be neith- 
er conferred by consent nor waived. 

By the express terms of the statute 
permitting removal of causes for diverse 
citizenship, the court said, the amount 
in controversy, exclusive of interest and 
costs, must exceed $3,000. Here it ex- 
actly equaled, but did not exceed that 
sum. Therefore, the court held, the Fed- 
eral District Court was without jurisdic- 
tion, and the judgment was reversed and 
the cause remanded to the court in which 
it was originally brought. 

The nhrase “exclusive of interest and 
costs” in the removal statute, the court 
said, necessarily refers to interest ac- 
crued prior to filing the complaint and 
not to that accruing after suit is brought, 
as contended by the plaintiff. 





Grand Rapids Per Capita 
Fire Loss Only 42 Cents 


Grand Rapids, Mich, has achieved its 
objective of setting a new all-time low 
fre loss record during the tenth con- 
secutive year of its continuous fire pre- 
vention campaign, the loss for 1934 to- 
taling $71,636, or a per capita loss of 
only 42 cents. For the last five years the 
city’s per capita loss has been kept un- 
der $1. 





OPPOSE OKLAHOMA MERGER 


Proposals to incorporate the Oklahoma 
fire marshal’s office in the state police 
system, contemplated by Governor-elect 
Marland, are being opposed by repre- 
sentatives of fire insurance firms which 
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finance the state protective agency. 
Should such a merger be effected, it is 
feared that investigation of fires would 
be interfered with and the end for which 
the fire marshal’s office is being main- 
tained, defeated. This department is fi- 
nanced entirely by fire companies with 
an Oklahoma statute providing that “the 
state shall not be liable, in any manner 
for the salaries of the marshal, assistants, 
or for the maintenance of the office.” 





HANOVER FIRE WITH TRIBORO 


The Hanover Fire has appointed the 
Triboro Agency, Inc., of Brooklyn as 
agent for Brooklyn and Long Island. 
This agency also represents in the 


Brooklyn offices the Caledonian, National 
of Hartford and Northern of London. At 
the New York office it represents the 
Caledonian, Franklin National and Provi- 
dent Fire. 





In lines written, day-by-day service and underwriting 
equipment, our Automobile Department is as definitely 
up-to-date as the latest 1935-model automobile. 


The department is operated on a broad-gauge basis, 
writing fire, theft, collision and property damage covers, as 
| well as the new comprehensive form of policy. Dealer 
| and Fleet policies, as well as finance accounts, are also 








Franklin W. Fort 





FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company (New Jersey) 
Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 

















NEW HARTFORD FIRE SERVICE 





Assureds Can Locate Nearest Agent of 
Company Quickly by Calling 
Western Union 
The Hartford Fire has inaugurated a 
new service for assureds whereby they 
are able to get in touch quickly with the 
nearest agent of the company in case of 
more insurance is needed 
promptly. There are more than 17,000 
Hartford agents located in every state 
of this country and in Canada and the 
company has completed an arrangement 
with the Western Union. If an assured 
desires to reach a Hartford agent quick- 
ly all he has to do is to call Western 
Union by telephone and he will be given 
the name and address of the Hartford 
agent nearest him. This plan assures a 
policyholder of service quickly in the 
event he needs it and doesn’t know where 
to reach an agent of the company imme- 

diately. 


loss or if 





WILLIAM MARSHALL DEAD 


William Marshall, 75 years of age and 
a retired insurance agent of Syracuse, 
N. Y., died of a heart attack recently. 
He was born in England and came to 
the United States when ten years old. 
When he retired in 1928 he had been in 
insurance for forty-five years. He is 
survived by his widow. 


Robert L. Stewart Joins 
F. L. Brokaw & Co. of N. Y. 


Robert L. Stewart has become a mem- 
ber of F. L. Brokaw & Co. of New 
York City, specialists in insurance stocks 
A well-known figure in New York’s in- 
surance district, he began his insurance 
career more than thirty years ago with 
George A. Stanton & Co., insurance 
brokers and managers of insurance com- 
panies. This firm subsequently became 
known as Edward E. Hall & Co., Inc., 
of which Mr. Stewart has been president 
for some years. He will continue in that 
capacity but will devote the major part of 
his time to his new interests. 

The firm of F. L. Brokaw & Co., or- 
ganized in 1927, specializes exclusively in 
insurance stocks. Its clientele is com- 
posed largely of people in the insuranc« 
business. 





TORNADO RATES REDUCED 

Insurance companies writing fire and 
tornado coverage in Oklahoma voluntar- 
ily filed a reduced rate schedule with 
the Oklahoma Insurance Board to be- 
come effective shortly after January 1 
The new filing reduces tornado rates on 
buildings of wind-resistive construction, 
which was formerly 18 cents on buildings 
and 17 cents on contents, to 14 cents on 
both building and contents. The new 
rate also includes hail coverage. 








Lines, 


written. 


Any agency desirous of protecting and increasing its 
automobile business locally will find our underwriting and 
business-promotion facilities of considerable help. These 


aids and conveniences are available to our agents for the 


asking at any and all times. 


A. T. BAILEY, Vice-President 


THE PENNSYLVANIA FIRE INSURANCE CO. 


Pacific Department, 315 Montgomery Street, 


and Equipment— 


Definitely 
Up-to-date 


Underwriting facilities extend country-wide. 


San Francisco, Calif. 


Service 











Page 30 


Held Ruined by Fire 


WAS NOT TOUCHED BY FLAMES 


Bridges Destroyed So That Engine 
Could Not Be Brought Out of Woods 
Except at Prohibitive Cost 


The receiver for the Montborne Lum- 
ber Co. sued the North River on a pol- 
icy against loss by fire, derailment, col- 
lision, collapse of bridges, lightning, cy- 
clone, tornado and flood, covering a Shay 
locomotive engine owned by the lumber 
company, valued at $7,000, and twelve 
logging flat cars loaned by the Northern 
Pacific Railway Co. to the lumber com- 
pany under a sort of license or bailment 
agreement requiring the lumber company 
to pay the railway company for all dam- 
ages which the cars might sustain from 


any cause while in the possession of the 
lumber company. An indorsement on the 
policy read: “It is also understood and 


agreed that this policy covers the legal 
liability only of the assured on logging 
cars owned by others.” 

While the policy was in force a forest 
fire destroyed bridges on the lumber 
company’s railroad, marooning the loco- 
motive up in the woods, and it would 
have cost more to repair the bridges for 
the purpose of bringing the locomotive 
out of the woods than the locomotive 
was worth, it being agreed that its value 
was $7,000. The loss by derailment and 
fire to the logging flat cars was $8,000. 
The locomotive itself was never in con- 
tact with and sustained no physical dam- 
age from the fire, which, however, de- 
stroyed the railroad bridges. 

The North River paid nothing on ac- 
count of the locomotive, but settled with 
the railway company direct for the dam- 
age to the logging flat cars, and the rail- 
way company filed in the receivership 
proceedings a release and discharge of 
the lumber company and its receiver, in 
respect of any and all legal liability for 
and on account of the said cars. The 
receiver in his action claimed $7,000 for 
the locomotive and $8,000 for the cars. 

Value of Engine Held Destroyed 

The Federal District Court for west- 
ern Washington, 8 F. Supp. 304, found 
no direct authority controlling the case 
as to the insurance company’s liability 
on the locomotive, but said that “in the 
absence of specific authority to the con- 
trary, it seems to the court that the 
value of the locomotive itself has been 
as effectually destroyed by the destruc- 
tion of the bridges and consequent ma- 
rooning of the locomotive as if the fire 
had reduced to a molten mass the com- 
ponent materials of the locomotive; that 
such destruction of the locomotive was 
caused directly and proximately by the 
fire, and that, contrary to defendant’s 
contention, not merely the profitable use 
of the locomotive has been interrupted. 
The court so finds and concludes that 
the defendant is liable to the plaintiff in 
the sum of $7,000 for the value of the 
locomotive.” 

As to the logging flat cars owned by 
the railway company, however, the court 
held that the question of defendant’s lia- 
bility rested on the effect of the above 
quoted indorsement on the policy as to 
legal liability on these cars, which showed 
that liability of the insured, rather than 
loss or damage to the insured, was the 
thing insured against. And by reason of 
the settlement of the question of damage 
to the cars made direct by the insurance 
company with the railway company, and 
the release and discharge of the lumber 
company and its receiver by the railway 
company, the plaintiff was held to have 
failed to prove that, as a result of the 
damage to the cars, insured was legally 
liable to the railway company in any 
sum. As to the logging cars, therefore, 
the court’s judgment was for the insur- 
ance company. 


AMER. RESERVE DIVIDEND 

Directors of the American Reserve of 
New York last week declared a dividend 
of fifty cents a share, payable February 
1 to stockholders of record January 15. 
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NORWICH UNION 


policies and service 
have world-wide 
reputation 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 
75 Maiden Lane. New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Board 
H. L. CALLANAN, President and General Manager 


In NORWICH UNION there is strength 


COMPANIES 











N.F.P.A. Reports On _ 
Cities in N. Y. State 


SYRACUSE LOSSES  DECLINiIN¢ 





Fire Prevention Bureau Needed at Aj. 
bany; Several Places Have High 
Loss Records 





The field service section of the No. 
tional Fire Protection Association has 
issued reports of engineers on a num. 
ber of cities in New York State, com. 
menting on fire prevention conditions 
The reports follow: 

Albany, N. Y.—Our engineers continye 
to advocate the establishment of a fire 
prevention bureau in the fire department. 
More supervision and follow up of reg. 
ular inspections by firemen is desirable 
in a city as large as Albany. 

Amsterdam, N. Y.—We are pleased to 
report that this city has followed our 
previous suggestions for better inspection 
and salvage work and better control of 
grass fires. Conferences with city off- 
cials and civic organizations last month 
were productive and a good program of 
activity will be carried out in 1935, 

Gloversville 

Gloversville, N. Y.—The loss record of 
this city has been high over a consider- 
able period of years. A _ study of the 
local fire record indicates that fires in 
the many glove manufacturing establish- 
ments are largely responsible. The stock 
in these plants is particularly susceptible 
to water damage. Considering the haz- 
ards the fire department is weak in man- 
power and equipment. 

Schenectady, N. Y.—Principal weak- 
nesses here are lack of training of the 
fire department and no regular inspec- 
tions by firemen. A new building code 
is also needed. Structural conditions in 
this city are generally poor. 

Syracuse, N. Y.—An increase in fire 
department salvage work has had a good 
effect in reducing losses. Our engineers 
recommend a better organization of fire 
department inspection work and a cam- 
paign to remove dilapidated buildings. 

Troy, N. Y¥Y.—The fire loss record in 
this city has improved during the last 
few years. An important factor has been 
better investigation of suspicious fires. 
There is no fire prevention bureau in the 
fire department and this is obviously 
needed. There are a large number of 
old and dilapidated buildings throughout 
the city which should be repaired or re- 
moved. 

Utica, N. Y.—Numerous incendiary 
fires have been responsible for the un- 
favorable loss record of Utica in recent 
years. The losses of the past two years 
have been less severe and arson fires 
much less frequent. The fire department 
is progressive and fire prevention minded. 


RETIRING FROM INSURANCE 

Announcement has been made that C. 
Hugh Hanson, Montreal, of the firm of 
C. H. Hanson & Co., Ltd., will retire 
from the business of insurance to take 
up a position with National Breweries, 
Ltd. He began his insurance career with 
the Royal as a junior in 1904 and sub- 
sequently in 1916 he formed the insur- 
ance company of MacKenzie and Han- 
son, and in 1922 the firm of C. H. Han- 
son & Co. He has been in insurance 
continuously for the past thirty years 
and has taken an active part in the In- 
surance Brokers’ Association of the 
Province of Quebec. It is understood 
that his insurance interests will be trans- 
ferred to the firm of Lewis, Apedaile 
and Hanson. 








McCOY WITH NORTHERN OF N. Y. 

The Northern of New York has ap- 
pointed William B. McCoy, Jr., as spe- 
cial agent for Maine, Massachusetts an 
Rhode Island, with headquarters at # 
Broad Street, Boston. He is the son 0 
a local agent in Cambridge, Mass., and 
spent ten years in the William B. Mc- 
Coy & Son, Inc., general insurance 
agency after serving in the A. E. F. dur- 
ing the World War. For the last five 
years Mr. McCoy was special agent for 
the Home in Massachusetts. 
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Dunham of Connecticut Commends 
Liberal Statutes of That State 


Insurance Commissioner Howard P. 
Dunham of Connecticut attributes part 
of the marked success of Connecticut 
insurance companies to the fact that the 
state legislature has not put on the stat- 
ute books a lot of restrictive measures 
put has left considerable discretion to 
the executives of insurance companies. 
This is a tribute to the integrity and 
intelligence of company leaders, he says. 
Commenting upon liberal insurance laws 
in an article for one of the Hartford 
newspapers Commissioner Dunham said: 

“The remarkably fine record presented 
by Connecticut insurance companies dur- 
ing the depression which began in 1929 
and through the wars, epidemics, confla- 
grations and panics of previous years, has 
been attributed in part to the wisdom 
of our legislators who in the past have 
not seen fit to cram our statute books 
with insurance laws to suit every situa- 
tion, but have wisely left to company 
executives and the discretion of insur- 
ance commissioners many of the intri- 
cate details connected with the business. 

“To a certain extent it is true that the 
absence of many restrictive regulations 
has proved to be a sound course of ac- 
tion, since some states which, for exam- 
ple, restricted investments to a particu- 
lar type or placed similar prohibitions 
upon their companies, have found diffi- 
culties besetting their institutions in the 
last five years. 

“On the other hand, the mere fact that 
there are fewer statutes governing the 
conduct of the insurance business in Con- 
necticut than there are in many of the 
other leading insurance states is not the 
primary reason for the excellent record 
of Connecticut companies. 

“More probably the paucity of laws is 
the result of years of insurance experi- 
ence and tradition handed down by gen- 
erations of insurance managements. 

“During the hundred and twenty-five 


FIXING VALUE OF A CAR 

The actual cost of a car to an assured, 
including equipment, as respects recov- 
erv under a fire and theft insurance pol- 
icy, means the actual purchase price of 
the car, plus necessary cost of repairs 
and equipment at time of purchase, to 
put the car in running order, plus cost 
of additional equipment purchased, but 
not including cost of repairs and replace- 
ments after purchase and use of the car 
before it was insured. This construction 
of “actual cost of the car” was given in 
two cases decided recently in New York 
ity. 


AGENCIES COMBINED 

. A. Reisert, head of the Reisert 
Insurance Agency of Louisville, Ky., has 
recently completed a deal for purchase 
of the MacPherson & Co. agency, an old 
agency about forty-five years of age, 
which has recently been sold account of 
the death a few weeks ago of Arthur 
acPherson. The MacPherson organi- 
zation as well as companies are being 
moved from the Columbia Building to the 
eisert offices in the Starks Building. 
€ companies are the North British & 
Mercantile, St. Paul Fire & Marine and 

the Eauitable Fire & Marine. 


ALBERT C. FAIRCHILD DEAD 
Albert C. Fairchild, vice-president of 
the Murdoch-Fairchild Co., Montclair, N. 
J, real estate and insurance firm, died 
recently. He was 78 years of age and 
's survived by five sons. He did a large 
Msurance business and the agency also 
acted as real estate managers for the 
John Hancock Mutual Life for Mont- 
clair and the vicinity. 


HEADS CHAMBER OF COMMERCE 

Harold K. Foley, Webster, N. Y., in- 
surance agent, has been elected presi- 
dent of the Chamber of Commerce of 
that town. 


years that have elapsed since the estab- 
lishment of Connecticut’s oldest company 
Connecticut insurance executives have 
learned by hard experience the sound 
precepts of the business and have be- 
come aware of the dangers which insur- 
ance companies may encounter. Those 
companies, therefore, have formulated 
sound investment policies, underwriting 
principles and reserve bases. As a con- 
sequence it is unnecessary to devise mul- 
titudinous laws regulating and stipulat- 
ing every minute detail. Additionally, the 
old adage applies, that it is impossible 
to legislate brains or honesty.” 


To Observe Connecticut 


Insurance Day Tuesday 


Connecticut Insurance Day will be ob- 
served in Hartford next Tuesday, Jan- 
uary 15. This will be the tenth annual 
observance. George E. Turner, presi- 
dent of the First Reinsurance, is chair- 
man of the general committee and ses- 
sions will be held at the Aetna Life home 
office. 


TRAVELERS FIRE PREMIUMS 

The Travelers Fire last year had a 
premium income of about $8,500,000 on 
fire, tornado and miscellaneous fire lines. 
This figure represents an increase of al- 
most 9% over the previous year. Pre- 
miums for automobile fire, theft and tor- 
nado insurance amounted to more than 


$1,390,000, just slightly less than for 1933. 
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NEW ENGLAND EX. DINNER 


The New England Insurance Exchange 
will hold its annual dinner tonight at 
the University Club in Boston, on the 
eve of the annual meeting. There will 
be no speakers at this dinner. Ralph G. 
Hinkley, New England manager of the 
American of Newark, has another year 
to serve as president, while A. M. Pad- 
don, general agent of the National Fire 
of Hartford, is slated to become first 
vice-president. 


CANADIAN FIRE LOSSES 

Fire losses in Canada for the period 
from January 1 to December 26, 1934, 
have been estimated at a total of $14,- 
113,925 as compared with $21,382,250 for 
the corresponding period of a year ago. 
Final official figures are expected to be 
available around the middle of January. 
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Change of Location of Vessel 
Voided Policy, U. S. Court Holds 


In an action by Wesley Robinson and 
others on a marine policy on the fishing 
boat Libbie issued by the Home, the 
policy containing on its face the type- 
written provision: “Warranted laid up, 
during the entire term of the policy, at 
dock, St. Mary’s, Ga.,” it was alleged 
that the boat was destroyed by fire dur- 
ing the term of the policy while it was 
tied up on the St. Mary’s River, on the 
Florida side, thirty-one and one-half 
miles up the stream from the town of 
St. Mary’s, after having been removed, 
for the purpose of clearing it of barnacles 
and worms, from where, prior to about 
the day before the fire, it had been tied 
up on the edge of the town of St. Marys. 

It was also alleged that about ten days 
before the fire the insured notified 
Haines, Rankin & Co., who had delivered 
the policy for the Home to the insured, 
that the boat was to be moved into fresh 
water. It was further alleged that the 
Home knew of the custom so to remove 
such steamers while laid up. 


Provisions as to Location Clear 


Affirming judgment for the Home by 
the Federal District Court for Southern 
Georgia, the Fifth Circuit Court of Ap- 
peals, 73 F. (2d) 3, said that the above 
quoted provision as to location was clear 
and unambiguous. It quite plainly showed 
that the Home did not consent to be 
liable in the event of the loss or de- 
struction of the named vessel occurring 
at a place other than the one provided in 
the provision. It negatived the conclu- 
sion that the Home agreed to be liable 
for the destruction of the vessel while it 
was tied up at a point on the Florida side 
of the St. Marys River thirty-one and 
one-half miles up the stream from the 


town of St. Marys. Aetna v. Houston 
Oil, etc., Co., 49 F. (2d) 121; Coleman 
Furniture Corp. v. Home, 67 F. (2d) 347; 
Werner v. Travelers’ Protective Associa- 
tion, 37 F. (2d) 96. 

A warranty as to the place where the 
policy stipulates the insured vessel is to 
be located during the period covered by 
the policy makes the insured’s right to 
recover for damages or loss dependent 
upon the vessel being at the stated place 
when the damage or loss occurred; and 
if damage or loss occurs when the ves- 
sel is at a place other than the one named 
in the policy, the insured has no right 
to recover on the policy, though that 
place is quite as safe as the one named 
in the policy. 

There was nothing in the petition, the 
court said, to indicate that anything done 
or said on behalf of the Home led the 
insured to believe that the Home con- 
sented that the insurance on the Libbie 
remain effective after its removal from 
the place named in the typewritten pro- 
vision, or that after the removal the 
Home in any way recognize or admitted 
that it continued to be liable under the 
policy. A waiver of the Home’s right 
under the promissory warranty did not 
result from its mere silence or inaction 
after the giving of the alleged notice 
that the boat was to be moved. It was 
not made to appear that by waiver or 
estoppel the Home lost the right to avail 
itself of a defense based on the promis- 
sory warranty. 

The alleged custom as to moving the 
vessel from salt to fresh water was in- 
consistent with the promissory warranty 
as to location, which negatived the con- 
clusion that the parties contracted with 
reference to such a custom. 





Federal Court Decision 
On P. & I. Insurance 


In a suit by the Atlantic Lighterage 
Corporation against the Continental, the 
Federal District Court for eastern New 
York held. 8 F. Supp. 129, that the in- 
sured plaintiff, a tug owner, which had 
settled a claim for injuries to the wife 
of the captain of its tow, a barge which 
had been struck by another vessel while 
in tow of the tug, the settlement being 
made after the plaintiff learned of the 
insurance company’s legally justified dis- 
claimer of liability under the protection 
and indemnity policy which it held, and 
which did not cover the personal injury 
claims, could not recover from the com- 
pany the amount it paid in settlement. 

But it was also held that the insurance 
company, having requested the insured 
tug owner to refer the pleadings in the 
personal injury suit against it to attor- 
neys suggested by the insurance com- 
pany before its disclaimer of liability un- 
der the policy, was estopped to deny lia- 
—_ to the insured for these attorneys’ 
ees. 


MANCHUKUO INSURANCE CHANGE 

Since the establishment of the Japanese 
protected State of Manchukuo foreign 
insurance has been heavily reduced by 
the transfer of the most important gov- 
ernmental semi-official and private ac- 
counts to Japanese offices. It is reported 
also that leading Japanese shipping com- 
panies have applied for a monopoly in 
Manchukuo. 


SHIPPING CONFERENCE 
A shipping conference will meet at 
London on January 14. Subventions by 
the various governments will be one of 
the chief topics up for discussion. 








NEW SHIP ROUTE IN EUROPE 

Efforts of Italy and France to tighten 
their economic hold on central Europe, 
thereby reducing trade of the harbor at 
Hamburg, are illustrated by a new ship- 
ping line carrying goods from Vienna 
and other Danube ports on flat-bottom 
boats down the river where they are 
transshipped into Greek vessels and car- 
ried through the Black Sea, Mediterran- 
ean port to Marseilles. It is said that 
the rate quoted by these shipping con- 
cerns is 25% under those of the Lloyd 
Triestino. The main unloading ports will 
be Athens, Genoa and Marseilles. It 
seems clear that this line will reduce the 
traffic from central Europe via the Elba 
River to Hamburg. 











APPLETON & COX, INC. 


UNDERWRITERS 


8 South William Street 
NEW YORK 





ALL FORMS OF MARINE 
AND INLAND INSURANCE 





Branch Offices and General Agents: 


New York: 25 Gold Street 

Atlanta: 10 Pryor Street 

Boston: 141 Milk Street 
Chicago: Insurance Exchange Bldg. 
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ATLANTIC MUTUAL CHANGES 


Cordon H. Smith and Franklin B. Tuttle 
Ass’t Vice-Presidents; C. N. 
Woolley a Trustee 

Gordon H. Smith and Franklin B. 
Tuttle were last week elected assistant 
vice-presidents of the Atlantic Mutual of 
New York. Mr. Smith has been in 
charge of the ocean marine underwriting 
department for some time while Mr. 
Tuttle has charge of the inland marine 
underwriting department. 

At the same meeting of the board of 
trustees Clarence N. Woolley, chairman 
of the board of the American Radiator 
& Standard Sanitary Corp., was elected 
to fill the vacancy caused by the resig- 
nation of William Proctor. 


Marine Definition Is 
Approved by Minnesota 


Insurance Commissioner Garfield W. 
Brown of Minnesota has approved the 
use of the nationwide definition of the 
insuring powers of inland marine and 
transportation underwriters in that state 
subject to several modifications, which 
are as follows: 

“(a) Delete the clause reading as fol- 
lows: ‘Excluding the permanent residence 
of the assured’ where the same appears 
in sub-paragraph (t) of Paragraph E of 
Article I thereof. 

“(b) Delete the clause reading as fol- 
lows: ‘But only while in the custody of 
the furrier and-or fur storer,’ where the 
same appears in sub-paragraph (s) of 
Paragraph E of Article I thereof. 

“(c) Delete all of Paragraph G of Ar- 
ticle II thereof.” 

The definition as modified is to apply 
to outstanding policies as follows: 

“Outstanding policies will be permitted 
to run to their normal expirations if is- 
sued for one year or less and to the next 
anniversary of the date of issue where 
the policies are either continuous or writ- 
ten for more than one year.” 


Mayer Talk 


(Continued from Page 22) 


final premium is computed and additional 
or return premium paid. 

The second line of the premium read- 
justment clause provides a blank space 
for the period of report. These reports 
may be rendered at the end of the pol- 
icy year, at the end of each month, each 
quarter or semi-annually, depending up- 
on the arrangements satisfactory to as- 
sured and underwriter. 

In many cases it is necessary to ar- 
range these covers for a flat annual 
charge, in which case the premium read- 
justment clause is deleted from the pol- 
icy. In the case of flat annual premium 
charges, the underwriters, of course, re- 
quire reasonable substantiation of the 
annual shipments, as it can be readily 
seen that this is their only real measure 
of premium charge. 
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Joseph W. Doran Resigns Similar Posi. 
tion with Fidelity & Guaranty Fire 
of Baltimore 

Joseph W. Doran, manager of the au 
tomobile department of the Fidelity § 
Guaranty Fire since 1929, has resigned 
to join the Globe & Rutgers in a sinj. 
lar capacity. He has been in insurance 
for nineteen years although he is only 
34 years old now. Starting with the 
Maryland Motor Car Insurance Co, of 
Baltimore in 1915 Mr. Doran worked in 
various capacities and ultimately was 
placed in charge of underwriting. |p 
January, 1925, when the company was 
sold to the Niagara Fire and became the 
Maryland Insurance Co. he became as- 
sistant superintendent of the loss de- 
partment. 

In May, 1929, the Fidelity & Guaranty 
Fire reinsured most of the automobile 
business of the Maryland and Mr. Doran 
became manager of the automobile de- 
partment. His experience covers account- 
ing, statistics, underwriting, loss adjust- 
ment and field supervision in automobile 
insurance. 


' \ 


Why Court Decided For 
Owners of Atlantique 


The French Appeal Court, in deciding 
the Atlantique case, rejected the under- 
writers’ plea that the policy had been 
invalidated by the failure of the owners 
to reveal the existence of electrical de- 
fects and accepted the owners’ argument 
that such defects as existed in the elec- 
trical installation were of no importance. 
The court further refused to suspend its 
judgment although the criminal investi- 
gation is still proceeding at Bordeaux, 
expressing the opinion that the experts’ 
report was sufficient to show that the 
electrical installation was not the cause 
of the outbreak. Finally, in allowing the 
claim for abandonment, the court de- 
clared that even if the vessel were re- 
parable her security would be doubtful, 
and that in any event the cost of the 
work would, in the unanimous opinion 
of the experts, exceed 100,120,000 francs. 








CANADIAN AUTO ELECTION 

At the annual meeting of the Canadian 
Automobile Underwriters’ Association L 
C. Evans, manager for the London & 
Lancashire Guarantee & Accident of 
Canada was elected president for the 
this year. E. J. Kay, North British 
& Mercantile, was named first vice-pres- 
ident and A. C. Hall, Ocean Accident & 
Guarantee, second vice-president. J. H 
King and R. N. Cornish are secretaries 
of the association at Toronto and Mont- 
real, respectively. 





INSURANCE ON USWORTH 


The London marine insurance market 
is financially interested in the British 
steamer Usworth. which was abandoned 
in a sinking condition in the North At- 
lantic on December 15. The _ insured 
value of the hull is believed to be £28,000, 
while the cargo is understood too be 
valued at about £30,000. The Usworth, 
of 3,536 tons, was built at Sunderland in 
1926. 





GREECE RATIFIES LOADLINE | 


Since the issue of the announcement 
of November 12 regarding the Inter- 
national Convention for the Safety of 
Life at Sea, 1929, and the International 
Load Line Convention, 1930, a notifi- 
cation has been received that the govern- 
ment of Greece has ratified the Inter- 
national Load Line Convention, 1930. 
The Convention is to become operative 
in Greece on March 4, 1935. 





MOVES N. Y. MARINE BRANCH 

The New York marine branch of the 
Commercial Union Assurance has left the 
old marine district and is now located on 
the ground floor at 123 William Street. 
The office was formerly located for some 
years at 60 Beaver Street. 
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Compensation State Fund Trend 
Monopolistic Bill Rushed to N. Y. Legislature Following 


Lehman’s Recommendation; Mass. and Minnesota Also 
Considering Funds; Casualty Executives Confer 


The threat of state compensation 
funds with exclusive features has loom- 
ed up in three states since the first of 
the year—New York, Minnesota and 
Massachtsetts. Both James M. Curley, 
newly appointed Governor of the Bay 
State, and Governor Herbert Lehman of 
New York State, urged the creation of 
such a fund in their legislative messages. 

The New York situation is giving con- 
siderable concern and ways to defeat the 
passage of the bill were thoroughly dis- 
cussed at meetings during the past few 
weeks in No. 1 Park Avenue. The speed 
with which the New York bill was put 
before the Senate by Duncan T. O’Brien, 
Democrat of New York City, and then 
referred to the insurance committee, in- 
dicated that the recommendation for the 
fund contained in Governor Lehman’s 
message to the legislators was_ being 
taken very seriously. Senator O’Brien 
is chairman of the Senate Committee on 
Insurance. 


Big N. Y. Mass Meeting 


With equal seriousness the private in- 
surance interests of New York have 
swung into opposition to the threatened 
state control of workmen’s compensation 
insurance and at a mass meeting held 
last night in the Hotel Astor, New York, 
discussed reasons why the O’Brien bill 
should not become law. The meeting 
was held under the auspices of the In- 
surance Federation of the State of New 
York. 

It is significant that large buyers of 
insurance joined at the Hotel Astor 
meeting with representatives of the com- 
panies and producers in protesting the 
state’s control of compensation business. 
A large number of speakers were heard 
including buyers representing the large 
department stores in New York City. 
L. A. Wallace, Johnson & Higgins, exec- 
utive committee chairman of the New 
York Federation, was in charge. 

Legion Post’s Resolution 

The New York Insurance Post No. 
1081 of the American Legion also acted 
swiftly at a meeting this week in voicing 
wnanimous opposition to the monopolistic 
State fund bill. Its resolution urged that 
immediate protests be made to all As- 
semblymen and Senators of Greater New 
York; that “the passage of this bill would 
cause unemployment to a great extent 
among the insurance workers in the state 
of New York, and as many veterans are 
engaged in this work it would mean the 
loss in many instances of their liveli- 
hood.” 

N. Y. Brokers “Up-in-Arms” 


Metropolitan insurance brokers who 
are members of the New York legislature 
are “up-in-arms” regarding the provision 
of the O’Brien exclusive state fund bill 
which prohibits the payment of any fee 
of commission or other similar compen- 
sation directly or indirectly to any agent 
or broker for filing applications for or 
placing insurance with the state fund. 
In the Senate there are five Democratic 
msurance brokers and in the Assembly 
Mine insurance brokers who are Demo- 
crats. 

One of these metropolitan brokers said 
this week: “The insurance broker will 
ave to continue to service his clients 
after the exclusive state fund law goes 
into effect, not only on other kinds of 
msurance placed with the broker, but 
also for any losses he may incur under 
the state fund. The bill has got to be 


amended so that it will give recognition 
to the brokers and agents.” 

It is noted that the exclusive state fund 
bill, which organized labor supported for 
several years, had contained a provision 
that agents and brokers would be allowed 
a commission on business underwritten 
by them. 

Even if all of the five Democratic in- 
surance brokers in the Senate should 
vote against the bill, it would still have 
twenty-seven votes for passage, that is 
provided all of the Republicans voted 
against it, but it is thought probable that 
some of the Renublicans may favor its 
passage. In the Assembly, however, with 
the membership standing seventy-seven 
Democrats to seventy-three Republicans, 
the deflection of the insurance brokers’ 
vote would defeat the bill. It is believed 
that some compromise. will be made so 
that the broker and agents will be taken 
care of before the bill is reported. 

Act Effective Oct. 1, 1935 

Under the provisions of the O’Brien 
bill the workmen’s compensation law is 
amended so as to provide that compen- 
sation insurance can only be secured 
through the state fund or by self-insur- 
ers. The act takes effect October 1, 
1935, and after that date insurance can- 
not be had with stock or mutual com- 
panies. 

The bill further provides that no fee 
or commission or other similar compen- 
sation shall be paid directly or indirectly 
by the commission to any person, agent 
or broker for filing application for or 
placing insurance with the fund. 

New Administrative Setup 

An entirely new setup is provided for 
the administration of .the workmen’s 
compensation law. The fund is to be 
administered by seven commissioners of 
the state insurance fund. The industrial 
commissioner is an ex officio and addi- 
tional member and chairman of such 
commission. 

The commissioners are to be appoint- 
ed by the governor by and with the ad- 
vice and consent of the Senate. Two of 
the commissioners shall represent em- 
ployes and the remaining members shall 
be employers or executive officers of em- 
ployers insured in the state fund. The 
appointment is for a term of seven years 
except that of the commissioners first 
named they shall be appointed for one, 
two, three, four, five, six and seven years 
respectively. Commissioners are to re- 
ceive $25 a day for attending meetings 
and expenses but not more than $1,000 
in one year. Must meet once a month 
except in August. 

The commissioners are to appoint and 
at pleasure remove a director, actuary, 
deputy executive director, a general at- 
torney, a medical director and other sim- 
ilar employes. They are also to adopt 
rules for the conduct of the business of 
the state fund. : 

The general attorney is to appear as 
attorney of record in all suits and pro- 
ceedings in which the state fund is in- 
terested. The commissioner of taxation 
and finance is to be custodian of the 
state fund. 

The surplus and reserve is to be in- 
vested in securities legal for savings 
banks to invest in and approval of the 
superintendent of insurance to such in- 
vestment is eliminated from the law. 

Compensation Rating Authority 

Premium rates for the state fund shall 
be established by the compensation rat- 
ing authority. Rates are not to be 
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Hutchinson Predicts 
Busy, Trying 1935 


REPORT OF FEDERATION SEC’Y 





Impresses Annual Meeting With Accom- 
plishments of 1934 on Curtailed Bud- 
gets; Raps Subverse Horde 





John T. Hutchinson, secretary, Insur- 


ance Federation of America, who spent 
most of 1934 in the field contacting in 
eighteen states, reported to the annual 
meeting yesterday in New York City that 
despite the curtailed finances of the or- 


JOHN T. HUTCHINSON 


ganization it has accomplished just as 
good results as in any year heretofore. 
He said, however, that actual paying 
memberships have fallen off “owing to 
absolute lack of earnings among many 
cf our people, but this has not affected 
the service, for increased numbers have 
come forward willing to pay in service in 
the absence of cash for dues. Not a 
single state federation has lost any of 
its vitality even though it has been neces- 
sary to adjust itself to a drastic financial 
diet.” 

Critical of the so-called subversive 


(Continued on Page 36) 





higher than reasonably necessary to pay 
losses and expenses, to maintain ade- 
quate reserves and to provide a surplus 
to meet the catastrophe hazard and 
other contingencies. The risks may be 
classified. 

The rating authority is set up in the 
Insurance Department to consist of five 
members. One is to be a person repre- 
senting employes; one a person repre- 
senting employers insured in the state 

(Continued on Page 38) 


All Risk Coverage For 
Deposit Box Lessees 


PREPARED BY NAT’L BUREAU 





Policy Covers Any Physical Loss or 
Damage to Securities; No Minimum 


Premium Established 





All risk insurance coverage of securi- 
ties for lessees of safe deposit boxes was 
made available to the public on Monday 
by member companies of the National 
Bureau of Casualty & Surety Underwrit- 
ers. The policy is now considered the 
broadest form issued by casualty com- 
pany burglary departments, and covers 
any physical loss of or damage to securi- 
ties kept in safe deposit boxes. It is 
available anywhere in the United States 
except in Arizona and Washington where 
it will become effective January 17. An- 
nual rates are quoted by the Burcau Jas 
follows: 


First $500,000 $2.00 per $1,000 


Next $500,000 ...... 1.50 per 1,000 
Each additional $1,000 
over $1,000,000 ....... 1.00 per 1,000 


No minimum premium has been es- 
tablished. 
Policy Coverage 
According to the policy, securities 
“shall mean all negotiable and non-negotiable 
instruments, documents or contracts representing 
money or other property. Premises, shall mean 
that portion of the interior of the building at 
designated in Paragraph I (a) 


the location 


thereof which is occupied for the purpose of 
conducting a banking or safe deposit business 
by the depository. Burglar-proof, is a_ trade 
term designating the class of vault construction 
intended to furnish protection against burglars 
as distinguished from protection against fire. 
“The company shall not be liable for any loss 
caused directly or indirectly or contributed to 
by: (1) any dishonest or criminal act of the 


assured or any director, associate in 
interest, officer, employe or relative of the as- 
sured; (2) the giving or surrendering by the 
assured or his authorized representative of any 
securities in exchange for, or in 


purchase of, any security or securities or prop- 


partner, 


security or 


erty or thing.” 


The “Proof of Loss” clause in the pol- 
icy reads as follows: 

“Affirmative proof of loss under oath on forms 
provided by the company shall be furnished to 
the company at its home office within sixty days 
the date of the 
Such proof shall contain a complete inventory 
of all securities lost, damaged or destroyed, stat 
ing the actual cash or market value thereof at 
the close of the business day next preceding the 
the and shall also contain 
statements in detail as follows: 

“(1) defining the interest of the assured in the 
securities for which indemnity is claimed; (2) 


from the discovery of loss. 


discovery of loss, 


reasonable evidence of the cause of the loss and 


of the time of its occurrence; (3) describing 


other similar insurance and indemnity, if any, 
on the securities insured hereby. 


“The assured upon request of the 


(Continued on Page 38) 


company 
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Pertinent Figures and Facts On 
Mass. Compulsory Auto Insurance 


There are few automobile underwriters better equipped to give a first hand size- 
up of the present Massachusetts automobile liability situation than P. N. Counsell, 


Massachusetts Bonding, the author of this article. 


Ever since the compulsory law 


went into effect he has been in close touch with developments and, in fact, has an- 


ticipated some of them. 


In the following he makes a plea for better co-operation 


between the registry of motor vehicles and the casualty insurance companies, stress- 
ing that accidents and fatalities will not decrease if reckless drivers are still allowed 
by the state board of appeals to continue to operate. 

Mr. Counsell has been in the automobile business a good many years, is highly 
regarded by his company, and is an important member of the automobile governing 
committee of the National Bureau of Casualty & Surety Underwriters. 


By P. N. Counsell, 


Manager, Automobile Department, Massachusetts Bonding 


I reccived a letter the other day from 
one of our Western managers, asking 
for information covering the above situa- 
tion. I shall single out for the purpose 
of this article two of the questions. 

1. Have conditions from the stand- 
point of companies improved and, if so, 
what has brought it about ? 

2 Has safety work during the last 
two or three years tended to reduce the 
accident frequency ? 

I replicd as follows to question No. 1: 
“I think that it is a fair statement to 
make that conditions are getting worse 
instead of better.” 

I made no dircct answer to question 
No. 2, but submitted the following facts 
and figures, which speak for themselves: 

Automobile fatalities in the Common- 
wealth of Massachusetts have increased 
from 681 in 1926 to approximately 930 in 
1934. This represents an avcrage daily 
record in 1934 of 2.4 deaths in automobile 
accidents, an increase of almost one 
death every other day over the preceeding 
year. This is an all-time high record 
and represents an increase over 1933 of 
approximately 20%. 

From 1926 to 1934 reported injuries 
have increased from 25,351 to approxi- 
mately 54,000 and for the same period 
collision accidents have increased from 
27,436 to approximately 46,000. 


Hard To Be 1935 Optimist 

The underwriter, with a certain amount 
of knowledge and sad experience built up 
over a period of years, to be exact, from 
January 1, 1927, who realizes the signifi- 
cance of the facts and figures just re- 
cited, is not likely to become an optimist 
for the year 1935. 

It is true that the experience of com- 
panies in dealing with this compulsory 
business enables them to handle the 
enormous detail in a more efficient man- 
ner. But this improvement is largely 
clerical and we are still confronted with 
the serious problem of how to handle 
compulsory automobile business on a 
profitable basis. 

We now have, and have had for two 
or three years, the new risk application 
containing several pertinent questions, 
such as license or registration suspen- 
sions or revocations, convictions, insur- 
ance cancelations and accident record. 
This form, signed by the assured, helps 
underwriters to detect the undesirable 
risk. _ Unfortunately, however, the reck- 
less, irresponsible, dangerous driver still 
has a license to operate an automobile 
and the junk car is still registered. In 
other words, the poor risk from an un- 
derwriting standpoint is still carried 
either knowingly or unknowingly by 
some insurance company licensed to do 
business in Massachusetts. This condi- 
tion is getting no better and until drastic 
steps are taken to effect a remedy I do 
not believe that we can look for any real 
improvement. 


Solution Up to Registry of Motor 
Vehicles 
It can readily be seen from the fore- 
going that there must be more co-opera- 
tion between the registry of motor ve- 
hicles and the insurance companies. If 
an operator of an automobile is not a 





Raps Newspaper Agitation 

Regarding the statements that have 
appeared in Massachusetts daily news- 
papers to the effect that thousands of 
people are unable to obtain automo- 
bile insurance under the compulsory 
law for 1935, Mr. Counsell said: “As 
a direct result of this agitation in the 
newspapers an all-day hearing was 
held in Springfield by the board of 
appeal on motor vehicle liability poli- 
cies and bonds, the first such hearing 
to be held away from Boston. Only 
thirty-seven cases came up for hear- 
ing. It was reported before the hear- 
ing that there were 6,000 motor ve- 
hicle owners who could not obtain in- 
surance for 1935 in that territory.” 











fit person to insure, then he is not a fit 
person to hold a driving license. 

The insurance companies make a good 
start towards the elimination of this type 
of driver from the highways by cancel- 
ing his insurance, but unfortunately the 
job is not finished because he is still 
allowed to continue to operate, provided 
he procures other insurance. It might 
well be argued here that we have the 
solution in our own hands because we 
should not grant him insurance. Our de- 
cisions many times as to acceptability 
are, unfortunately, overruled by the 
board of appeal on motor vehicle liabil- 
ity policies and bonds. 

The key to the solution is in the hands 
of the Registry of Motor Vehicles. 

As a result of the passage of the com- 
pulsory law several years ago there were 
many insurance companies formed to 
handle this class of business. A great 
many unsuspecting victims felt that here 
was an opportunity of a lifetime to make 
a considerable sum of money. Compan- 
ies were formed, but one by one they 
have fallen by the wayside and I believe 
that it is a fact that not one of these 
companies is in business today. 

Similarly individuals with no previ- 
ous insurance training became insurance 
agents and brokers over night, with dis- 
astrous results not only to themselves 
but to the companies they represented. 
Unfortunately, they not only hurt them- 
selves and the companies but also the 
insuring public. I believe that most of 
the adverse public sentiment which now 
exists today against the insurance com- 
panies is largely due to the activities of 
this class of agent and broker. 

Agents Profit by Experienc: 

There was also another development 
due to the law and this affected a large 
number of agents and brokers who were 
well established in the insurance busi- 
ness. They at once proceeded to neglect 
their other lines of business and went 
after the compulsory automobile line be- 
cause this was the easiest line to develop. 
However, today they find that the profit- 
able business which they had on their 
books has almost disappeared and many 
of them have lost their good company 
connections because they had nothing to 
offer but unprofitable automobile busi- 
ness. 

Fortunately, today most agents and 


Fine Casualty Gains 
Made by Travelers 

ALL MAJOR LINES GO AHEAD 

Total Income of Group Only 3% Lees 


Than 1930 Showing Which Was Big- 
gest in History 





The Travelers companies made produc- 
tion increases in all major casualty lines 
in 1934. Total income of the group last 
year was $210,361,000, of which amount 
$173,862,000 came from premiums on poli- 
cies sold and continued during the year. 
As compared with 1933 total income was 
$21,027,000 greater in 1934. In fact, it was 
only about 3% less than the greatest in- 
come ever reported by the three Travel- 
ers companies for 1930. 

Accident and health premiums during 
1934 totaled more than $12,255,000, an 
increase of more than 11% over 1933. 
Premiums under liability insurance last 
year exceeded $5,912,000, a gain of almost 
19%, while automobile casualty insurance 
premiums aggregated more than $20,688,- 

, an increase of approximately $500,- 
000 over the year before. 

Workmen’s compensation premiums to- 
taled more than $13,306,000, an increase 
of nearly 23%; burglary premiums 
amounted to more than $2,162,000, slight- 
ly ahead of the 1933 figure. Boiler insur- 
ance premiums totaled more than $1,027,- 
000, an increase of 22%. Premiums in 
machinery, flywheel and miscellaneous 
lines aggregated more than $429,000, a 
gain of 30% over 1933, and plate glass 
insurance premiums exceeded $694,000, an 
increase of more than 6%. 





“Gentlemen from Missouri” 

In his Chicago talk recently Wij. 
liam Leslie, associate general manager 
National Bureau, described stock cas. 
ualty company executives as being like 
“gentlemen from Missouri” in that 
past unfortunate experiences in work. 
men’s compensation have made them 
unwilling to accept at face value mere 
predictions that the path is now clear 
and everything in the future is going 
to be rosy. “They want to be shown,” 
he said, and while naturally joining 
in the hope that things are going to 
be brighter, compensation-wise, their 
present conservatism in the accept- 
ance of business will not change ap. 
preciably until the red figures which 
have been showing up each year in 
their annual statements in connection 
with compensation are changed to the 
black. 

“Despite this natural business cau- 
tion, there are many practical minded 
executives who share with the speaker 
the belief that the condition of the 
workmen’s compensation business js 
improving and the outlook for the 
future hopeful.” 














PROTEST RATE INCREASE 

The recently approved workmen's 
compensation average rate increase of 
18% in Missouri has aroused protests 
from smaller employers of labor and re- 
sulted in several St. Louis daily news- 
papers expressing vigorous editorial op- 
position. The Post-Dispatch is frank 
in urging the adoption by Missouri o 
state compensation insurance as a means 
of avoiding abuses under the present 
system. 





Royal and Eagle Indemnity Co.’s to Hold 
Cleveland, Rochester and N. Y. Sales Sessions 


An Ohio educational and sales con- 
gress has been arranged by the Royal 
Indemnity and Eagle Indemnity for Jan- 
uary 15 at the Cleveland Hotel, Cleve- 
land, which will deal principally with 
burglary, boiler and machinery insurance. 
These are lines which have been vigor- 
ously developed for some time. A simi- 
lar mecting will be held two days later, 
January 17, in Rochester at the Hotel 
Seneca. Frank J. O'Neill, president of 
both companies, has sent invitations to 
agents in both localities to attend the 
meetings. 

The luncheon host for the Cleveland 
affair will be John H. Parks, branch of- 
fice manager there, while Fred H. Farm- 
er, manager, Buffalo service office, will 
be host at the luncheon in Rochester. 

In attendance from the New York 





brokers are well aware of this situation 
and have realized the necessity for hav- 
ing a well-rounded miscellaneous casual- 
ty account. I am afraid that there are 
still some agents and brokers left who 
are not alive to this situation. 

A very energetic campaign for safety 
is now being started in the city of 
Worcester and this movement has the 
support of the mayor and the leading 
citizens of that city. It is to be hoped 
that the several committees already 
formed will be able to take steps to re- 
duce accidents because this is one of the 
cities wherein the deaths and personal 
injury accidents are steadily mounting. 

I have purposely made no mention of 
the legal and claim side of this picture 
because it is too difficult a problem for 
a mere underwriter to even discuss. 

The public is aroused by the wholesale 
killings by automobiles on our highways 
and if this state of mind has a direct 
bearing on its future operation of an 
automobile we may look for some im- 
provement. : 


head office at both meetings will be the 
following: Thos. L. Bean, production 
manager of the Royal, who will act as 
chairman; Geo. W. McCagg, production 
manager, and J. V. Keating, assistant 
production manager, of the Eagle; Wm. 
H. Galentine, general attorney for both 
companies; T. Y. Beams, superintendent 
liability department of both companies; 
J. A. Magovern, superintendent, and E. 
R. White, assistant superintendent, bur- 
glary department, of both companies; 
Geo. R. Hays, Jr., special representative 
boiler department of both companies, and 
J. F. O’Loughlin, resident vice-president, 
in charge of the Royal’s New York office. 
_ Also in attendance will be the follow- 
ing special agents who will be assigned 
to sales work among the agents imme- 
diately after the close of the conferences: 
P. V. McMurry of Chicago, Hal R. Kirk 
of Syracuse, W. E. Pinholster of Cleve- 
land and C. F. Keltsch of Newark. 


Plan New York City Meetings, Too 

A series of meetings on burglary in- 
surance is being planned for New York 
City agents and brokers beginning 
around January 31. They are also spon- 
sored by the Royal Indemnity and Eagle 
Indemnity and the speakers will include 
E. B. Thistle, Eagle Indemnity; J. F. 
O’Loughlin, Royal Indemnity; Vincent 
Cavorly, burglary department superin- 
tendent, for Eagle metropolitan division; 
Walter S. Costello, who holds same post 
in Royal metropolitan division, and J. A. 
Magovern, head office burglary superin- 
tendent for both companies. 





Albany Hearing Jan. 22 


A joint hearing of the New York 
Senate and Assembly insurance com- 
mittees,on the D. T. O’Brien exclu- 
sive state fund bill is scheduled for 
Tuesday, January 22, at 2 p. m. This 
hearing promises to have a big at- 
tendance due to the keen interest 0 
the New York insurance fraternity in 
the bill. 
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Cont’l Casualty Gained 
11% in Net Premiums 


ASSETS OF GROUP NOW $41,000,000 





tinental Assurance Increased in Both 
a = in Force and New Paid- 
For Premiums 





Closing the most successful year since 
1931 the Continental Casualty and the 
Continental Assurance made some en- 
couraging increases last year both in as- 
sets and production. Preliminary figures 
with respect to 1934 results given to the 
directors on January 2 indicate that the 
combined admitted assets of the Conti- 
nental Companies were in excess of $41,- 
000,000, an increase for the year of ap- 
proximately $2,250,000. Of these assets 
over $7,000,000 were in cash and United 
States government bonds. an increase for 
the year of $1,650,000. The year’s total 
income for the Continental Comfianies 
was in excess of $20,000,000. The state- 
ments of both companies will be based 
on the actual market value of all stocks 
and of all bonds ineligible for amortiza- 
tion. 

The Continental Casualty had its most 
successful year since 1931. Net premiums 
written as compared with 1933 increased 
by over $1,500,000 or over 11%. Its cash 
and United States government bonds 
were over $3,600,000 and total assets over 
$21,900,000. Capital, surplus and contin- 
gent funds were in excess of $5,000,000. 

The Continental Assurance for th 
twenty-third successive year will show an 
increase of insurance in force on a paid- 
for basis, the increase for 1934 being over 
$9,000,000. Life insurance premiums col- 
lected increased by over 8% and wers 
the largest in the company’s history. 
Cash and United States government 
bonds were in excess of $3,400,000. Cap- 


' ital, surplus and contingent funds wer~ 


in excess of $3,400,000. 

Complete financial statement, includin®: 
detailed list of investments, will be ready 
for distribution as usual at the end of 
January. 





Van Schaick on Priority 
For N. Y. Comp. Claimants 


Superintendent Van Schaick referred 


» to some pressing workmen’s compensa- 


tion problems in his report last week to 
the kgisiature. He reiterated his recom- 


' mandation that section 54, subdivision 7 


of the state compensation law be changed 
so as to require on the required bond 
\.0 auihorized companies as_ sureties 
which will be jointly and severally liable 
in event of insolvency or failure of the 
principal to pay compensation awards. 
Not only will this be an additional safe- 
guard in the event that one of such 
bonding companies is unable to pay its 
full liability but it will provide protection 
— interim if one of such sureties 
fails. 


As to the state’s policy to prefer com- 


; Pensation claims in event of the liquida- 


tion of an insurance carrier under sec- 
ton 34 of the law, he said: 

“The New York courts have construed 
this statute to require that claimants for 
compensation in New York be preferred 
over general creditors including compen- 
‘ation claimants from other states in the 
liquidation of a New York company. 

hat construction is unquestionably ir 
harmony with legislative intent. The 
Constitutionality of the statute providing 
lor the preference will be passed upon 
Promptly by the Court of Appeals of this 
state. It is claimed that it does not af- 
lord equal protection of the law for al! 
Citizens, 

“Many questions are involved in this 
decision. If the statute be held to be 
mvalid a possible alternative remedy 
would be to move the preference for 
‘mpensation claimants from the com- 
Pensation law where it affects merelv 
‘ew York claimants to the liquidation 
Provisions of the insurance law where it 
Would apply to all compensation -claims 
wherever they arise.” 








F.C. READ GETS GLOBE POST 





Promoted to Chicago Managership; Good 
Work Recognized; Active in Or- 
ganization Affairs 

Freeman C. Read is now settled in his 
new post as Chicago manager of the 
Globe Indemnity, where he has been as- 
sistant manager and then acting manager 
for the past five and a half years. He 
succeeds M. Gordon Grahame, resigned. 
Over twenty years in the business, Mr. 
Read spent fourteen years with the Chi- 
cago agency of R. W. Hosmer & Cv 


and in the 1912-15 period he was con- 
nected with the old western department 
of the Globe. He started in the London 
Guarantee. 

Past president of the Casualty Field 
Club of Cook County, Mr. Read is active 
in organization affairs. His recent pro- 
motion won popular approval. 


F. & D. PROMOTIONS 
The Fidelity & Deposit has promoted 
Special Agents James R. Searles and 
George R. Schoen of St. Louis to be 
assistant managers of the company’s 
branch office in that city. 





N. Y. AUTO REVOCATIONS 

Out of 137 revocations of licenses to 
operate motor vehicles in New York 
state made by Charles A. Harnett, Com- 
missioner of Motor Vehicles, during the 
two weeks ended December 22, no less 
than sixty-one or 46.7% were for driving 
an automobile while intoxicated. In the 
Manhattan and Brooklyn districts the 
percentages of revocation for this cause 
were 83.6 and 88.8% respectively. 





Joseph Lieberman, insurance attorney 
of Jersey City, has opened an office at 





O 


111 John Street, New York City. 





CAMPFIRES on 1|O,OOO HILLS 


HIS is a greeting and a pledge to the 10,000 Maryland agents in the 
field. As the Maryland Casualty Company approaches its 37th year, it 
acknowledges gratefully the support of an agency force whose loyalty has 
been tested and proved. Your confidence has been an inspiration to the 


Company. 


You have contributed measurably to the good position which 
The Maryland occupies at the start of a new year. 


gq We pledge to you 


anew our services throughout continental North America and in far-flung 
island possessions of the United States . . . an enthusiasm for public service 


that leads this Company to 
invest nearly a half million 
dollars a year in safety work 
alone . . . a faithful perform- 
ance. that.is measured by 


CA 


more than $295,000,000 
paid in claims for the 


Maryland’s policyholders. 


SILLIMAN Evans, President - 


MARYLAND 


SUALTY 


COM PANY [yp 


F. HicuLanps Burns, Chairman of the Board 
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TRIBUTE TO MAJOR HUNT 


Continental Casualty Regrets Losing Its 
Phila. Claim Manager; New Com- 


missioner of Pennsylvania 
Major Hunt, insurance 
commissioner of Pennsylvania, will take 
new state 


Owen B. new 


office on January 15 when the 
administration is installed at Harrisburg. 
He succeeds Charles H. Graff, first dep- 
uty commissioner, who has been acting 
head of the Department since the death 
of Commissioner Charles F. 
Emrys S. long 


leaders in the 


Armstrong. 
of the 
Association 


Joseph, for one 
Pennsylvania 
of Insurance Agents, has been selected as 
first deputy commissioner. 

Major Hunt comes into state executive 
service with a background of a dozen 
years Of practical insurance experience 
particularly in claim investigating work. 
He leaves the Continental Casualty where 
he has been regional claim manager su- 
pervising the territory of eastern Penn- 
sylvania, southern New Jersey and Dela- 
ware. An indication of the esteem with 
which he is held by his former company 
is given in the following tribute paid to 
Miler Hunt: 

“Continental Casualty cannot express 
itself too highly of Owen Hunt for his 
initiative, integrity and industry. He is 
a strong personality, well poised, broad 
gauged, fair-minded. He will undoubt- 
edly make a splendid success with his 
new responsibilities as insurance com- 
missioner of Pennsylvania. 

“From our standpoint we regret to lose 
him. From his standpoint we are de- 
lighted.” 


Hearing Now Jan. 23 


After changing dates twice the New 
York Senate hearing on the workmen’s 
compensation monopolistic state fund 
bill sponsored by Governor Lehman has 


been “definitely set” for Wednesday 
afternoon, January 23, in the Senate 
chamber, state capitol, Albany. This 


necessarily corrects an item on another 
page giving the hearing date as January 


22. 
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Bridge Players, Attention 

R. A. Kearney, secretary of the Sun 
Indemnity, and Stanley Maynard, 
manager of agencies, Standard Sure- 
ty & Casualty, are arranging for a 
contract bridge tournament among the 
casualty and surety companies this 
season in which the duplicate method 
of scoring will be used. Announce- 
ment of this tournament has been sent 
out to over forty-eight insurance com- 
panies, and it is hoped to include 
teams from the fire companies. En- 
try fee is $2 per team; the play starts 
Friday, February 1, and attractive 
trophy cups will go to each player 
on the team finishing first, second and 
third. 

This will be the first official con- 
tract bridge match between a group 
of insurance companies in Greater 
New York, and will be conducted by 
an official representative of the United 
States Bridge League. A bridge lea- 
cue with regular officers may be the 
outcome of it. 











HENRY BUSH HONORED 





U. S. F. & G. Manager in St. Louis 

Elected President of Local Surety 

Assn.; Active Year Planned 

Henry Bush, St. Louis manager, Unit- 
ed States Fidelity & Guaranty, was 
elected president of the Surety Associa- 
tion of St. Louis at its annual meeting 
held January 8. The other officers elect- 
ed are: Vice-President, Robert L. Ed- 
gar, National Surety Corp., and_secre- 
tary-treasurer, Walter Zachritz, Charles 
L. Crane Agency Co. At the gathering 
plans were laid for the most active year 
in the history of the association. 





OKLA. CITY BOARD OFFICERS 
Officers of the Associated Fire and 
Casualty Underwriters of Oklahoma City 


were re-elected on Tuesday. They are 
as follows: President, M. B. Breeding; 
vice-president, J. W. Upsher; secretary- 


In addit‘on to 
directors in- 
Jones, Wiley 


treasurer, Leland Booth. 
the officers the board of 
cludes Ancel Earp, Neville 
Ball and Harry Carlin. 





Unusual Accidents Which Make News 


While valve of a 
Diesel engine with oil under pressure, the 
oiler received a shot of oil which entered 
the palm of his right hand. He had neg- 
lected to shut the globe on the oil 
pressure line. and the lurch of the shovel 
while operating, caused him to strike the 
lever releasing pressure at the moment 
he was cleaning the tip of the spray valve 
with the palm of his hand. On account 
of the extreme pressure (4,000 pounds) 
the oil was forced into all parts of his 
hand, and a painful injury resulted. A 
portion of the palm had to be cut to 
remove dead tissues and the latest report 
indicated the possibility of amputating 
the joints of three fingers. 
* . ” 
When a florist in Lynn, 
at the wheel of his car, several unex- 
pected events occurred with startling 
suddenness, according to a United Press 
despatch. The automobile hit a hydrant, 
releasing a torrent of water. It felled a 
pole carrying high tension wires. A draw- 
bridge operated by the wires was tem- 
porarily crippled. Street lights in the 
manufacturing district were extinguished. 
And finallv the wires set fire to the auto- 
mobile. The driver was treated for burns 
and then taken to court where he was 
fined $25 for reckless driving. 
* + 7 


cleaning a spray 


valve 


Mass., dozed 


Both the hunters and the hunted were 
killed in an automobile accident near 
\ltoona, Pa. \n automobile carrying 
three hunters collided with a buck which 
dashed from the brush into its path. The 


car swerved and struck a tree killing the 
occupants as well as the buck. 
* * * 

A cylinder head of a locomotive blew 
out as the train was approaching a sta- 
tion and pieces of the head flew through 
the bay window of the station, killing 
the agent, who was seated at the tele- 
graph table. Sixty days later the same 
cylinder head on the same engine again 
blew out and killed a track laborer who 
was standing beside the track. 

* * * 


A machinist was going to a scrap pile 
behind the roundhouse, walking on a well 
beaten cinder path when the cinders gave 
way and he fell into a narrow opening 
up to his neck. He was rescued in less 
than two minutes but died within a few 
minutes from burns. The cinders had 
been burning for years with no indication 
except the usual steam which nobody 
regarded as a sign of danger, but a crust 
remained which gave way when the man 
stepped on it. 

* * * 

A fireman placed a bottle of coffee on 
a boiler head to keep it warm. As he 
reached for the bottle, it exploded and 
his eye was severely injured by flying 
glass—From National Safety News. 


NAT’L COUNCIL MOVING 
” After twelve years at 151 Fifth Avenue, 
New York, the National Council on Com- 
pensation Insurance is moving on Satur- 
day, January 19, to larger offices in 47 
East 17th Street, New York. 





Federation Meeting 


(Continued from Page 33) 
horde element, Mr. Hutchinson reported 
that he spent over two months’ time in 
Minnesota where the Farmer-Labor party 
in control of all branches of the govern- 
ment had placed insurance “on the rack” 
with the declaration: 


“That all insurance, including workmen's 
compensation, unemployment, accident, sickness, 
maternity, old age pension, fire, cyclone, hail 
and life insurance be taken over by the state 
and operated without profit.” 


Good Work of Minn. Federation 


Faced with this all embracing declara- 
tion Mr. Hutchinson said the Minnesota 
insurance federation was confronted with 
a job that seemed impossible of success- 
ful completion—that of convincing 100,- 

Farmer-Labor converts that the 
adoption of their platform would be ruin- 
ous to them and to their commonwealth. 
The leaders of the party in power, in 
fact, admitted that insurance would be 
the first to be “taken over” by the state 
since the insurance business, being in 
considerable measure intangible property 
could be taken by the mere passage of 
bills making the state the exclusive un- 
writer. He continued: 

“Therefore it was insurance that led 
the educational campaign against the 
adoption, or ratification of the Farmer- 
Labor platform. Immediately all insur- 
ance units and insurance men in the 
state gathered beneath the federation 
standard and offered freely of their time 
and substance in whatever manner as 
might be directed. At once a perfectly 
functioning red-blooded activity was 
moving full speed ahead. 

“It was my privilege to be in Minne- 
sota during this campaign and if any- 
thing was left undone to restore the 
average mind to normal thinking, I have 
no knowledge of it. 

“The verdict at the polls tells the story. 
Careful surveys indicate that both the 
State senate and he House have safe 
conservative majorities. The Governor 
was re-elected, but by a lesser plurality 
than was given him two and four years 
ago. The best guess is that he will not 
attempt to “put over” all of his party’s 
program even relating to insurance.” 


The Future 


As to the legislative outlook for 1935 
Mr. Hutchinson said it promises to be a 
busy and trying year. Forty-four states 
will hold regular sessions and there will 
be no end of extra and special sessions. 
“Insurance, the football of politics, will 
suffer still more kicking about. In sev- 
eral states new codes will be introduced. 
A heavy grist of state fund bills will be 
dumped into the hoppers. The year will 
not be far advanced before we shall have 
knowledge of many of these, since. of the 
forty-four regular state legislatures 
scheduled to meet, forty-two of them will 
be in full swing before the end of Janu- 
ary 

“What the ‘harvest’ will be, cannot be 
foretold.” 





Monopolistic Fund Bill 
Before Mass. Legislature 


Snapping into action on the Governor’s 
state fund recommendation the Massa- 
chusetts Federation of Labor has intro- 
duced into legislature House Bill 340 pro- 
viding for a monopolistic state work- 
men’s compensation fund. The fund 
would be administered by the depart- 
ment of industrial accidents consisting 
of the industrial accident board. 

Under the bill employers not electing 
to subscribe to the state fund would be 
permitted to insure themselves if author- 
ized by the department. Such employ- 
ers shall deposit with the state treasurer 
such security as the department shall 
deem sufficient “to compel or secure to 
such injured employes the payment of 
the compensation: and expenses herein 
provided to be paid to the employes of 
subscribers.” 

Ail self-insurers shall the 


pay into 


Albany Hearing oa 
Mortgage Authority Bij 


CRITICISM IS CONSTRUCTIy; 





Sen. Joseph, Legislative Sponsor of Bill 
Says Activities of Authority Wil] Be 
Solely for Certificate Holders 





Constructive criticism rather than di. 
rect opposition characterized the Albany 
hearing Wednesday on the Joseph State 
Mortgage Authority Bill, sponsored by 


Superintendent of Insurance Vay 
Schaick. Assemblyman Louis A, Cuyj. 
lier raised the unique question that jp. 
asmuch as the state had authorized th 
creation of the guaranteed mortgay 
companies, it owed a moral obligation 
to guaranty the repayment of th 
moneys invested by the certificate 
holders. 

Abraham Feinstein, New York attor. 
ney, paid a high tribute to the Super. 
intendent of Insurance in his handling 
of the mortgage problem and said tha 
in another year of business improvement 
the mortgage situation would take car 
of itself without necessity for creation 
of the authority. 

Senator Joseph pointed out that his 
bill simply separates the work of man- 
aging the properties and protecting the 
interests of the certificate holders from 
jurisdiction of the Superintendent of In- 
surance leaving liquidation and rehabil- 
tation of companies with the Insurance 
Department. 

Mabel Greenwald, representing the 
certificate holders, wanted the state to 
provide funds to pay to certificate hold- 
ers 25% of their investment at once. 

Pro and Con 

Alvin Rk. Cowan, 
United Mortgage Certificate Holder 
Association, New York City, declared 
the new bill does not eliminate conflict 
between certificate holders and _ title 
companies, to which Senator Joseph re- 
sponded that the purpose of the bill is 
to have the State Mortgage Authority 
confine its activities to the certificate 
holders and nothing else. 

Sidney B. Heller, Brooklyn attorney, 
said that the proposed bill simply divides 
up the work between the Superintendent 
ot Insurance and the Mortgage Author 
ity and will not aid certificate holders in 
realizing on their investments. 

A group of New York realtors intro- 
duced by James Frank, former president 
of the Real Estate Association of New 
York State, including M. Morganthan 
Jr., real estate broker of New York; 
Ray Hofford, executive vice-president, 
Real Estate Association of State of New 
York; Douglas Elliman, New York Real 
Estate Board; Reuben Weinstein, repre- 
senting various taxpayers associations 
and others spoke in favor of the bill. 

The Superintendent of Insurance at- 
companied by his personal staff attended 
the hearing and expressed himself 4 
favoring the enactment of the Joseph 
Bill. 


representing _ the 


———— 





state insurance fund such amounts 4 
may be reasonably fixed by the depart: 
ment as its expense, caused by the at- 
ministration of this bill determining the 
rights of employes of such self-insurers. 

It would not affect valid contracts 0 
workmen’s compensation insurance (€ 
isting as of its effective date), if for 
term not later than one year and ont 
month after said date. 











United States Fidelity & Guaranty Co 
with which is affiliated 
Fidelity & Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 
—————— 
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On the Production “Firing Line” 








Reasons Why Tenants of Single Houses 
Need Residence Liability Protection 


Making good use of a recent court de- 
cision by Justice Henry G. Schackno in 
New York City to prove its point, the 
Travelers currently in Protection, its 


house organ, tells why agents should 
stress residence liability protection for 
tenants of single houses. The article 
follows : 


A tenant of a single house cannot hold 
the landlord liable for injuries to a vis- 
itor to the premises, even though those 
injuries may have resulted from a de- 
fective condition which the tenant had 
called to the attention of the landlord 
and which the landlord had promised to 
repair. This was decided recently by 
Justice Henry G. Schackno in the New 
York City Court. 

At the trial of the case the court stat- 
ed that the single question presented was 
whether the owner of a_ one-family 
dwelling who, prior to entering into a 
lease for the same, had knowledge of a 
defcetive stairway and had agreed to re- 
pair it before actual occupancy of the 
house by the tenant, but who failed to 
make the repairs, can be held liable to a 
visitor of the tenant for injuries sus- 
tained by such visitor by reason of the 
defective stairway. 

Observations by the Judge 


In his decision Judge Schackno, in 
commenting upon the.facts, stated: 

“This is not a case of a defective con- 
dition in some part of a building which 
was retained by the defendant or which 
was used and occupied by others along 
with the defendant. It is not sought to 
hold the defendant liable because of his 
failure to repair some part of the stair- 
way which he retained and was bound 
to kcep in proper condition, but because 
he had agreed at the time that the lease 
was made to make such repairs. The 
breach of such an agreement to repair 
does not confer upon the plaintiff any 
right of action based upon negligence, 
and such breach did not create any lia- 
bility in tort.” 

“The ruling of the court is important,” 
said a well-known member of the New 
York bar, “in that it inferentially draws 
attention to the fact that where a land- 
lord lets an entire building to a tenant 
who exercises full control over the prem- 
ises to the exclusion of the landlord, the 
tenant, and not the landlord, is liable for 
injuries sustained by one coming upon the 


E.S. TIGER GOES TO WORCESTER 








Selected as Aetna Casualty & Surety 
Manager There; Previously in Phila- 
delphia Branch Office 
The Aetna Casualty & Surety and af- 
filiated companies has appointed E. S. 
Tiger as manager of its Worcester office 
succeeding George E. Wells, resigned. 
Mr. Wells will continue to represent the 
company but will hereafter devote his en- 
ergies to the production of direct per- 
sonal business in Worcester and vicinity. 
Mr. Tiger joined the Aetna Affiliated 
Companies in 1916, immediately after 
graduation from Trinity College. He 
served first in the home office accident 
underwriting department, being trans- 
ferred in 1919 to the Newark office as 
special agent. Later he was made su- 
Perintendent of accident and health lines 
at that office. In 1928 Mr. Tiger went 
to the Philadelphia office to engage in 
agency work and on July 8, 1929, was 
appointed superintendent of agents there. 


defective premises at the invitation of 
the tenant, notwithstanding any prom- 
ises made by the landlord that he would 
make necessary repairs.” 


Insurance Importance of Case 


This case is important from an insur- 
ance standpoint, in that it points out the 
advisability of any tenant of a single 
house or sole occupant of a_ business 
property to provide his own liability in- 
surance protection, rather than attempt- 
ing to fall back on the fact that he is not 
the owner of the building and attempting 
to hold the landlord liable for injuries 
sustained on the premises. 

Owners of single homes usually avail 
themselves of the protection afforded by 
residence liability insurance when they 
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Former California State Fund Manager 
Gets Production Post With Hartford 
Accident; His Background 
The Hartford Accident & Indemnity 
has selected Wesley G. Cannon of San 
Francisco as state manager in charge 
of production attached to the Pacific de- 
partment. Mr. Cannon, who has been 
manager of the California State Compen- 
sation Fund for the past eighteen months, 
recently resigned for political reasons and 
a desire to return to stock company ac- 
tivity. He has been a casualty executive 
on the coast for more than twenty years 
and enjoys a wide acquaintance in the 
fraternity and a good reputation for ac- 

complishment. 


N. Y. C. VISITOR 
Richard H. Thompson, former Mary- 
land Casualty vice-president, was a New 
York City visitor this week. 








are shown the grave danger of heavy 
loss that they are running by carrying 
their own risk. With this decision in 
hand, it ought not to be difficult to con- 
vince the tenants of single houses that 
they, too, need residence liability insur- 
ance protection. 


COURT DENIES CANCELATION 





Premium Check on Non-Can Accident 
Policy Never Arrived; Use of Mails 
for Payment Is Upheld 
A non-cancelable accident and health 
policy cannot be canceled for failure to 
pay the premium when the failure is the 
fault of the mails, it was held last week 
by Justice Cohn of the Supreme Court, 
New York County. The case was Dia- 
mond y. Massachusetts Accident. The 
insured had mailed the annual premium 
to the New York branch office by check, 
ashe had always done, but it failed to 
arrive and the policy was ordered can- 
celed for failure to pay premium as was 
another death and dismemberment policy 
which was cancelable. The court held 
that dependence on the mails, since that 
method of paying had been used for some 
years, was allowable and that the offer 
of a new check to replace the one lost 
was to be accepted and non-cancelable 
policy continued in force. The second 
policy, however, being terminable at any 
anniversary by the company, could not be 
put back in force unless the company 

desired to do so of its own will. 











Wether it is Fidelity or Surety Bonds or Casualty 
Insurance, agents and brokers will find our 
organization ready and willing to give the kind of 
service that satisfies clients and builds good-will 
for agents and brokers who wisely place their 


business with us. 


AMERICAN SURETY COMPANY 


of New York 


(Organized 1884) 


Home Office: 100 Broadway, New York, N. Y. 


NEw YORK CASUALTY COMPANY 


(Organized 1890) 


Home Office: 80 John Street, New York, N. Y. 


BOTH COMPANIES 


write 


Fidelity and Surety Bonds 


and 


Casualty Insurance 
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The Question Box— 


ments, New York 


| 


Conducted Semi-Monthly on Boiler and Machinery 
Insurance by E. B. Thistle, Eagle Indemnity, and J. F. 
O'Loughlin, Royal Indemnity, Metropolitan Depart- 


Heating and Residence Boiler Insurance 


OQ. What is the definition of “accident” 
under the schedule attached to a residence 
boiler policy? 


A. (a) It is defined as a sudden and 
accidental tearing asunder or crushing in- 
ward of the object caused by pressure 
of steam or water, or by vacuum, therein, 
and also a sudden and accidental cracking 
of any cast iron part of the object, if such 
cracking permits the leakage of steam or 
water. 

(b) If “Furnace Explosion” is included, 
“accident” also means a sudden and acci- 
dental explosion of gas within the furnace 
of the object or within the tubes, flues 
or other passages used for conducting 
gases from the furnace to the chimney. 


O. What is the premium for insurance, 
exclusive of so-called optional coverages, 
for a policy with a limit per accident of 
$10,000 where the residence has (a) six 
heated room, (b) ten heated rooms and 
(c) fourteen heated rooms? 


Auto Claims Experience 
In Canada Was Poor 


1934 RESULTS ANALYZED 





Dominion Managers Worried Over Auto. 
Rate Situation and New Low-Rate 
Competition from London Lloyd’s 





Claims experience of companies writing 
automobile insurance in Canada in 1934 
was rather unsatisfactory in the opinion 
of department managers who have been 
interviewed on the subject. At mid-year 
most companies showed some improve- 
ment over 1933, but the latter half of the 
year wiped out the possibility of a good 
showing. Several were in- 
clined to blame the freer sale of beer in 
Ontario for the increase in losses in the 
latter half of 1934. 

A move away from the writing of syn- 
thetic fleets by companies which have 
been writing a considerable volume in 
this manner occurred during the year. 
This means an increase in _ individual 
business available in 1935. 

Rates continued to worry the compa- 
nies during 1934. It has been known for 
some time that the charge for passenger 
hazard, which was separated from the 
P/L and P/D coverage in 1932, was in- 
adequate. Average loss on this $2 pre- 
mium is reported to be around $5. The 
rates committee of the tariff association 


managers 


A. (a) $0; (b) $0; (c) $45. 

QO. What are the policy exclusions re- 
lating to fire? 

A. The policy does not cover loss from 
fire or from the use of water or other 
means of extinguishing fire, nor loss from 
an accident caused by fire. 

QO. What are the three charges without 
which no premium is complete for heating 
boiler insurance (except for residence boil- 
ers and vessels)? 

A. (a) Basic Charge; (b) Location 
Charge; (c) Object Charge. 

O. What is the method provided by 
the manual for determining the rates for 
cracking coverage on cast iron boilers? 

A. Each boiler is identified as to manu- 
facturer and size number, from which in- 
formation a code number for rating pur- 
poses can be secured from the manual 
index to manufacturers. By the use of 
this code number, the proper object charge 
can be found in the rate table. 


is meeting this month and will probably 
recommend some revisions. Whether or 
not it will put the passenger hazard cov- 
erage on a paying basis by increasing 
the total premium or by deducting a por- 
tion of the P/L and P/D rates is not 
known. 


Fear London Lloyd’s Competition 


An added problem for 1935 as far as 
the companies are concerned was the li- 
censing in Ontario of the non-marine 
underwriters of Lloyd’s toward the close 
of 1934. This group, which is licensed 
in Quebec, has applied for licenses in the 
western provinces and Dominion-wide 
competition is expected for 1935. Two 
courses, it is said, are open to the tariff 
group in meeting this new low-rate com- 
petition. First, to keep rates at present 
levels in the hope that more careful un- 
derwriting will result in better expedi- 
ence; and second, increase rates on the 
basis of the past few years’ experience 
and ignore the new threat. Increased 
rates would prove unpopular, however, 
and are not likely to be adopted. 

A greater volume of automobile busi- 
ness should be available in 1935, accord- 
ing to authoritative opinion, as a larger 
market for automobiles is definitely ex- 
pected. The addition of Lloyd’s to an 
already overcrowded field means a 
further distribution of the available busi- 
ness, however. It is not yet known how 


active Lloyd’s will be in Ontario, but 
Quebec’s experience shows that this 
group is a large writer of automobile 


risks. 


Latest Safety Aids of AEtna C. & S. 
Combine Motion and Electrical Lighting 


The latest safety aid prepared by the 
Aetna Casualty & Surety is a series of 
traveling displays in which both action 
and novel illuminating effects are used 
to good advantage. One display takes 
the form of a huge figure representing 
the spectre of death holding a giant- 
sized clock dial. Each figure on this dial 
is represented by a transparent photo- 
graph of an actual automobile accident. 
These scenes are illuminated and are 
greatly enhanced by the combination of 
motion and electrical lighting. As the 
hand of the “clock” slowly moves around 


the dial it stops at the end of each sec- 
ond and points to another highway 
tragedy. 

The inscription at the top of the dis- 
play, which is substantially constructed 
of wood and metal, is “Stop Saving Sec- 
onds, Losing Lives.” To further impress 
the public with the need for greater 
highway safety the year’s record of 
deaths and injuries in automobile acci- 
dents is prominently featured. The folly 
of saving seconds and losing lives is the 
theme of the entire series of displays and 
is intended to tie in with the Aetna’s 
safety film, “Savings Seconds,” which is 








State Fund Trend 

(Continued from Page 33) 
fund; one a representative of self in- 
surers; one a representative of the state 
fund designated by the commissioners 
thereof; one to represent the insurance 
department, designated by the superin- 
tendent of insurance. The members of 
the authority are to receive $25 a day 
and expenses but not to exceed $1,000 
in any one year. The rating authority 
is to employ a general manager who is 
to be a fellow of a recognized actuarial 
society. 

The rating authority shall publish a 
manual of classification of employments 
and premium rates, as well as appoint 
committees on rating and classification, 
actuarial and statistical methods, safety 
and engineering and such other general 
or special committees as in its judgment 
shall be necessary. 

Each committee shall be composed of 
five members and as required by the 
work thereof, each member appointed 
thereto shall be a qualified expert in the 
field of insurance, actuarial or safety en- 
gineering as the case may be. Employes 
of the state fund, rating authority, de- 
partment of labor or insurance depart- 
ment may be named to membership and 
serve on such committees. 


Powers of Rating Authority 


Committees of the rating authority 
shall consider all matters within their 
jurisdiction as defined in the rules and 
regulations of the rating authority. They 
shall consider all appeals in relation to 
matters within their jurisdiction includ- 
ing individual appeals and personal ap- 
pearances before them on the part of 
employers affected by their decisions 
and on the part of the state insurance 
fund. 

The entire expense of administering 
the rating authority shall be paid out of 
the state insurance fund. All records of 
the Compensation Rating Board are to 
be transferred to the rating authority. 
The rating authority to the extent it 
may deem necessary shall co-operate 
and exchange information with rating 
organizations of other states or those 
organized on a national basis. 

Where any payment of a premium due 
on renewal of a policy is in default for 
a period in excess of thirty days there 
shall become due an additional amount 
of 10% of such renewal premium. No 
policy shall be cancelled for nonpayment 
of premium until after ninety days of 
the beginning date of renewal term has 
expired. Cancelation for nonpayment 
shall not operate to discharge the policy- 
holder from liability for premiums al- 
ready accrued and any amounts due 
shall be collectible from the insured em- 
ployer. 

Irrespective of the provisions of this 
section the commissioners are empow- 
ered to make rules to govern payment of 
premiums due from employers involved 
in reorganization, liquidation, bankrupt- 
cy or similar situations permitting ex- 
tended time for payment of amounts 
due. Provision is made for withdrawal 
from the state fund when an employer 
ceases to be in business. 

All persons insured in stock or mu- 
tual companies may continue with such 





being shown to large audiences country- 
wide. 

Another display in this series graph- 
ically shows the danger of driving at ex- 
cessive speeds. Lights and dials on the 
display show the minimum distances 
within which it is possible to stop an 
automobile when a car is traveling at 20, 
40, 60 and 80 miles per hour. The dis- 
play brings out the fact that no driver 
can stop his car instantly: 

These new light and action displays, 
it is explained, are entirely educational 
in nature and have been produced as a 
contribution toward country-wide efforts 
being made to reduce the growing toll of 
life, limbs and property resulting from 
highway accidents. 


—— a - 
until expiration of their policies but Not 
exceeding one year from the taking ¢. 
fect of the act. 


Curley Points to Excessive Premium, 


In urging the creation of a state com. 
pensation fund Governor Curley said. 

“The workmen’s compensation act 
at present administered too frequently 
deprives injured men and women of their 
just rights. The vicious practice of cop. 
signing permanently disabled worker 
and elderly workers to the charity ro), 
or the poorhouse could in my opinion }, 
prevented through the establishment oj 
a state fund for workmen’s compens. 
tion. 

“The excessive premiums now charged 
in thousands of cases are beyond the 
ability of the employer to maintain, with 
the result that as a protective measure 
only the young and strong are permit. 
ted opportunity for work. The Depart. 
ment of Labor & Industries could he 
materially strengthened and its scope 
for usefulness increased through the 
transfer of the industrial accident board 
to the Department of Labor and Indys. 
tries, there to be administered as a diyi- 
sion of that department. 


Calls Present System Unjust 


“The present system of limiting the 
payment to women and men totally and 
permanently injured in industry to a 
period of approximately five years isa 
gross injustice. I accordingly recom- 
mend the adoption of such legislation as 
will permit the payment of permanent 
compensation to workers permanently 
incapacitated, rather than require the 
community to bear the burdens resulting 
from injuries received in industry. It is 
highly important that the term ‘average 
weekly wage’ be more equitably defined 
for the protection of workers suffering 
serious injury in the discharge of their 
duties, since under existing law it is not 
uncommon to limit the payment made to 
a worker to a paltry sum each week.” 





Deposit Box Coverage 


(Continued from Page 33) 

shall render every assistance in his power to 
facilitate the investigation and adjustment of 
any claim, exhibiting for that purpose any and 
all books, papers and vouchers bearing in any 
way upon the claim made and submitting him 
self and his associates in interest and also, s0 
far as he is able, his employes to examination 
and interrogation by any representative of the 
company, under oath if required. The assured 
shall, at the request and expense of the com- 
pany, take legal action to secure the arrest and 
prosecution of the person or persons causing 
the loss, and the recovery of the securities.” 

It is further stated that in no case shall 
the company be liable for more than the 
actual market value of the lost, destroyed 
or damaged securities at the close of 
business on the business day next pre- 
ceding the day the loss has been discov- 
ered nor for more than the actual cost 
of replacing or duplicating such secuti- 
ties. If the securities have no quoted 
market value and the value thereof can- 
not be established, it may be determined 
by agreement or by arbitration. The 
company may replace or duplicate the 
lost, destroyed or damaged securities of 
the same kind and value or pay for the 
same in money. 





GERMAN SOCIAL INSURANCE 


On January 1, 1935, substantial changes 
in the German social insurance structure 
will take place. They will mainly con- 
sist of the merging of small health, acci- 
dent, invalidity and similar funds into 
larger groups in order to cut operating 
expenses. Full details are not yet avail- 
able. 





HEADS ASSEMBLY COMMITTEE 


Edward S. Moran, Jr., of Brooklyn 1 
chairman of the Insurance Committee 0 
the Assembly at Albany, N. Y. Repub- 
lican members of the committee art 
Hamilton F. Potter, J. Edward Conway 
and Russell Wright. Democratic mem- 
bers have yet to be named. 


January 
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HEN aman dies, his earnings cease. His estate is tied up 

for a year or more while it is being settled — but his widow 

and children must continue to eat. Usually what happens is 

that his family lives on the principal of any Life insurance he 
left until the estate is settled or the widow finds a job. 

The Travelers Hundred a Month plan bridges the gap 

between the cessation of the husband’s earnings and the re- 

sumption of the income from his estate or until the widow is 


able to find a position and earn her own living. 
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It provides an income of $100 or more a month starting 
when needed most and lasting as long as you care to arrange. 

Hundred a Month policies may be issued for 5, 10 or 20 
years, or even better, guaranteed for as long as the beneficiary 
may live. 

The great advantage of this plan today is that a man can 
start it for a very small sum—perhaps the most he can afford 
to pay at this time—and continue to extend it as his buying 


power increases. 


THE 


The Travelers Insurance Company 
The Travelers Indemnity Company 
The Travelers Fire Insurance Company 
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1845 * 1935 


NEW YORK LIFE THIS YEAR 
CELEBRATES ITS 


OO” Anniversary 


The story of New York Life’s ninety years of 
service is of important and personal interest to 
its two million policyholders, who are the owners 
of this mutual company, as well as to benefici- 
aries and millions of others. The Company’s 
agents have been asked to give to everyone who 
is interested a copy of our illustrated booklet 
containing this dramatic and informative story. 


Or, a copy will gladly be mailed upon request. 


SAFETY IS ALWAYS THE FIRST CONSIDERATION ... NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 
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A MUTUAL COMPANY FOUNDED IN 1845 


New York Life Emblem Since 1859 


Thomas A. Buckner, President 51 Madison Ave., New York 


The above advertisement will appear in The Saturday Evening Post, Collier's, Time, The Literary Digest and American Magazine. 
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